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September 18th Over Production of Crude Brings 
Price Cuts in the Mid-Continent 


Is Oil’s Date 
Before TNEC 


N. P. N. News Bureau 
WASHINGTON, Aug. 14. 
The Temporary National Eco- 
(Monopoly) committee 
will begin its open hearings for 
the oil industry on Sept. 18, and 


present plans call for about a 
two-week presentation. 


nomic 


Sen. O’Mahoney, Wyo., chair- | 


man of the committee, revealed 
his plans at a press conference 
following a meeting of the com- 
mittee late last week. 

Already the committee has re- 
ceived the formal statements of 
six oil industry spokesmen, 
which are being studied with a 
view to giving committee mem- 
bers basic information concern- 


ing the industry before the 
actual testimony begins. The 
statements already ffiled are) 


those of J. Howard Pew, presi-|77 cents for 14 to 14.9 gravity to 


|$1.75 for 46 to 46.9 gravity and 


dent of Sun Oil Co.; Fayette B. 
Dow, oil attorney; E. L. deGol- 
yer, Rycade Oil Corp.; R. E. 
Wilson, Mexican Petroleum 
Corp.; Sidney Swensrud, Stand- 
ard Oil Co. of Ohio, and H. H. 
Anderson, Shell Oil Co. Inc., 
(NPN, Aug. 2, p. 10). 

The statements were filed un- 
der an agreement which the 
TNEC had with American Pe- 
troleum Institute officials earlier 
in the year, by which the Insti- 
tute agreed to aid in the “co- 
operative” procedure which the 
committee has outlined for the 
oil industry. 

The oil industry presentation 
is the only one for which this 
co-operative procedure has been 
planned. Under it, to quote Sen. 
O'Mahoney, the industry “will 
present its own _ story.” The 
Senator described the six state- 
ments which have already been 
filed as “quite satisfactory,” and 
said that statements from other 
oil witnesses will not be pre- 
sented until time for the hear- 


ings. 
“Volunteer Witnesses” 
In addition to the statements 
testimony of witnesses pro- 


duced by the American Petro- 
eum Institute, Sen. O’Mahoney 


sald there will be “volunteer 
vilnesses,” representing other 
Viewpoints within the industry, 


to be heard. It is from these that 


the committee undoubtedly will 

seek to adduce testimony show- 

Ing conflicting views among 
Continued on page 17) 





Crude Price Advance 


In Montebello, Cal. 


N. P. N. News Bureau 

LOS ANGELES, Aug. 12. 
Quality and higher gravity of 
new crude production recently 
developed in the Montebello 
field, located in the Los Angeles 
Basin, caused Standard Oil Co. 
of California to announce an up- 
ward adjustment of posted 
prices in the field, effective 7 
a.m., Aug. 11. 

The increase ranges from one 
cent per barrel for 26 to 26.9 
gravity, to eight cents for 40 
to 40.9 gravity. The Montebeilo 
price schedule was also extend- 
ed to provide new postings for 


|gravities of 41 and above. Prices 


in the new schedules range from 


above. 


TULSA, Aug. 15. 


By Teletype 
N. P. N. News Bureau 


Efforts of the state regulatory agen- 


cies and of oil producers in the Southwest are now centered 
on two aims, following the wave of crude oil price reductions 
started by the Sinclair interests Aug. 10. 


First is to have the price reductions rescinded by the 
major purchasing companies in Texas. 

Second is to keep the price reduction from becoming 
generally effective in Oklahoma and Kansas, where to date 
they have been made by only some independent refiners and 
the Sinclair Prairie Oil Marketing Co. 


Events set 


in motion when the 


Sinclair interests an- 


nounced their price cut Aug. 10 have created the most seri- 
ous situation in the crude producing fields in the south- 


west since 1931. 


Then the governors of Texas and Oklahoma 


marched state troops into the fields with orders to see that 
the wells were shut in in the face of a series overproduction. 


This situation 


differs from all others where general 


crude price reductions have been made in that so far the 
cuts have been generally withheld from the Kansas and Ok- 


lahoma fields. 











Urges Appeal to Roosevelt 
To Move Thanksgiving Back 
To Good Gasoline Weather 




















By N. P. N. Staff Writer 

OKLAHOMA CITY, Okla., 
Aug. 15. A plea on behalf of 
the struggling, profitless oil in- 
dustry, to regulate and establish 
more gasoline consuming holi- 
days and long week-ends, was 
presented to the Interstate Oil 
Compact Commission when it 
began its special session here to- 
day. 

The plea, while pointing out 
the possibilities of improving 
gasoline prices by creating more 
big consuming holiday periods, 
also pointed out the great haz- 
ard to the over-drilling of the 
calendar in a wasteful manner 
by mayors and governors who 
might undertake to follow Presi- 
dent Roosevelt’s shifting back- 
ward of our old Thanksgiving 
Day. 

Lest the whole idea of Presi 
dent Roosevelt in setting a New 
Deal Thanksgiving Day to es- 
tablish a longer buying period 
for the benefit of the merchants 
of the country, be overdone and 
be made utterly ridiculous, NA- 
TIONAL PETROLEUM NEWS, 


through its wide-flung _ staff, 
made a quick survey of the ideas 
of the entire oil industry this 
morning, and submitted the re- 
sults to the Interstate Oil Com- 
pact Commission for its imme- 
diate action. 

“While much can be done to 
aid the oil industry in establish- 
ing these consuming periods, 
now that our president has at 
last broken with timeworn pre- 
cedent,” said Allen S. James, 
NPN editorial representative in 
presenting the results of this 
survey to Chairman Thompson 
of the Compact Commission, 
“Our editorial mind fears that 
unless your Commission act at 
once and set up stringent and 
clear drilling or holiday regu- 
lations, that the mayors, gov- 
ernors and cabinet officers and 
perhaps even our progressive 
president, out of regard for the 
need of the common people to 
get fresh air and sunshine, may 
turn loose such a multitude of 


motoring days as to exhaust 
forthwith our gasoline stocks, 
(Continued on page 13) 


Farthest distant the present 
price reductions to date have 
reached have been the new fields 
in Illinois, where the Standard 
Oil Co. of Ohio interests an- 
nounced they would reduce their 
price 20 cents a barrel in the 
Salem-Lake Centralia district 
effective Aug. 16. This 
district of most of 
the in Il- 
linois. 

AS a the reduced 
prices in Texas, the Texas Rail- 
road Commission Aug. 14 issued 


only, 
is source 
under-priced crude 


result of 


an order signed by all three 
members calling for a 15-dav 
shutdown of all fields in the 


state, starting at 7 a.m. Tuesday, 
Aug. 15. 


While the shutdown order by 
‘aw could not refer to the re- 
cent price reductions, and was 
based on the need for taking 
bottomhole pressures, the mem- 
bers of the commission indi- 
vidually did not refrain from re- 
ferring to the price cuts in their 
statements. 

Referring to the major pur- 
chasers of crude, Col. Ernest O. 
Thompson, member of the Tex- 
as commission and a leader in 
the conservation movement 
said: 

“We have a suspicion some 
people are low on oil now and 
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are trying to break the prices 
and rob Texas.” 

Commissioner Jerry Sadler 
called on Humble Oil & Refin- 
ing Co., a principal crude pur- 
chaser, to restore the price of 
crude or cut the retail price of 
gasoline in Texas 5 cents a gal- 
lon. 

Commissioner Thompson 
called on Governor O’Daniel to 
call a special session of the state 
legislature to vote an additional 
tax of 5 cents a barrel on crude 
produced in Texas. ‘This, he 
said, would provide revenue for 
sociat security requirements of 
the state and would make up for 
the loss of $100,000,000 a year 
the state and its citizens will 
suffer through the 20-cent re- 
duction in crude prices. 

Seeking a way to check the 
spread of crude price reduc- 
tions an emergency meeting of 
the Interstate Oil Compact Com- 
mission was called at Oklahoma 
City Aug. 15. This commission 
is made up of representatives of 
the oil producing states which 
are members of the oil compact, 
the purpose of which is to fur- 
ther the interests of oil conser- 
vation. 

This emergency session was 
called by Col. Thompson of the 
Texas Railroad Commission, 
who is also chairman of the 
compact commission. 

In Oklahoma and Kansas, oil 
producers, bankers and state ex- 
ecutives were considering what 
might be attempted there to pre- 
vent general reductions in the 
price of crude in these fields. 
In Oklahoma reports were cur- 
rent that a shutdown order was 
being prepared for that state, 
similar to that which went into 
effect in Texas today. 

The shutting in of Texas 
erude production for 15 days 
would take about 1,360,000 bar- 
rels daily of crude oil off the 
market, on the basis of current 
output, against about 3,600,000 
barrels for the entire country. 
One question uppermost in the 
minds of oil men down here is 
the extent to which other pro- 
ducing areas will attempt to 
make up for the temporary dry- 
ing up of the entire Texas out- 
put. Another is whether the op- 
erating schedules will be affect- 
ed of a number of small refin- 
eries in Texas which it is not 
believed have sufficient crude 
on hand to run them for 15 
days without buying current 
production. Some of these 
plants could be taken care of 
from crude in storage in the 
state. 

It was generally Known here 
that the volume of crude mov- 
ing at under the market prices 
had been steadily growing for 
many months. In the states in 
the southwest under proration, 
actual production has not been 


held to the allowables as set up 
by the state agencies. 

Increasing production in the 
new oil fields in Illinois, which 
has no conservation law, has 
been cutting into the market 
for crude from Mid-Continent 
fields and the volume of Illinois 
crude is now over 275,000 bar- 
rels a day and is expected to 
reach 300,000 barrels soon. 

These facts were recognized 
in what statements were made 
by the oil companies to accom- 
pany their price reductions. 
“Among the factors which are 
destroying earnings is excessive 
production which brings on the 
market a flood of under-priced 
oil to compete with the produc- 
ers and purchasers in strictly 
prorated areas,” said H. F. Sin- 
clair, chairman of the executive 
committee of Consolidated Oil 
Corp., of which Sinclair Prairie 
Oil Marketing Co. is a_ sub- 
sidiary. 

“Add to the overproduction in 
unprorated states the large vol- 
ume of cheap imported oil and 
we have a total of many hun- 
dreds of thousands of barrels 
daily of under-priced crude.” 

In reply to the challenge of 
Texas Railroad Commissioner 
Sadler to either rescind the re- 
duced crude prices in Texas 
of its subsidiary, Humble Oil & 
Refining Co., or cut Texas gaso- 
line prices 5 cents a gallon, Wm. 
S. Farish, president of Stand- 
ard Oil Co. of New Jersey, told 
Sadler that Humble had advised 
that more than 500,000 barrels 
of crude oil were moving to 
market daily at under market 
prices and in competition with 
Humble’s purchases at its posted 
prices. 

The straw that it is believed 
broke the camel’s back and pre- 
cipitated the price reductions in 
Texas, however, was the action 
of a federal court in restraining 
the Texas Railroad Commission 
from enforcing its allowable in 
East Texas on the producing 
properties of Rowan & Nichols, 
independent operators. These 
operators had taken to the court 
their contention the method 
of fixing the allowabies in East 
Texas was discriminatory and 
illegal. 

Higher rate of production was 
thus open to these operators. 
Humble Oil & Refining Co. own- 
ing adjoining properties which 
would have been drained, also 
secured a court order to in 
crease production from theit 
own wells to protect their prop- 
erties. Other operators were in 
the process of going to court in 
the same matter and it was in- 
dicated that the East Texas pro- 
duction was going to be _ in- 
creased. Some _ operators be- 
lieved this was sufficient to 
cause the oil companies to re- 


(Oontinued on page 11) 

















BULLETINS } 


U. S. Crude Output Drops 359,300 Barrels 


NEW YORK. S. crude oil production during the \ 
ended Aug. 12 fell off 359,300 barrels on daily average, + 
ing 3,550,100 barrels as against 3,909,400 barrels daily ave; 
for the previous week. A decrease of 381,800 barrels dail) 
Texas more than offset increases of 27,800 barrels in Oklah 
and 16,500 barrels in Illinois. 


* * * 


Texas Shutdown Order Will Be Observed 


TULSA, Aug. 15.-The great majority of the 87,000 produc 
ing oil wells in Texas were shut in today, under the em rg 
ency order of the Texas Railroad Commission, Dr. V. L. Pat 
ton, the commission’s engineer told NATIONAL PETROLEUM 
NEWS. 

Some wells, which might be damaged by shutting them in 
were sti!l producing until action could be taken on the request 
of their owners for exemptions from the emergency order 
and exemptions have been asked for other wells which ary 
now shut in. Action on these requests is expected by Aug. 16 
The Texas portion of the Rodessa field is exempt from th: 
order because producing operations are continuing in the 
Louisiana and Arkansas sections of the field. 

Only two producers are so far reported as refusing t 
comply with the emergency shutdown order and no court at 
tacks on it have been filed so far. 
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OKLAHOMA CITY~—-From reliable sources it is reported 
Oklahoma state authorities have drawn up an emergency shut 
down order, similar to that which went into effect in Texas 
today, which may be issued following the meeting here of th 
Interstate Oii Compact Commission. Kansas and Arkansas 
may also follow, if this action is taken by Oklahoma, it was 
said. 

* * * 


Compact Commission Emergency Session 

OKLAHOMA CITY, Aug. 15.—The Interstate Oil Compact 
Commission held its first emergency meeting here today, to 
consider the production situation in the southwest which has 
resulted in general reductions in crude prices in Texas and 
other sections of the southwest. 

The meeting was called by Chairman Ernest O. Thomp 
son, who is the Texas representative. Representatives wer 
to be present from all member states and other oil producing 
states and a number of prominent oil men had been invited 
to meet with the commission to discuss the current situation 

* * * 


Arnold Interested in Wyoming ‘Gasoline Trust’ 


WASHINGTON—Anti-Trust Chief Arnold of the justice 
department has suggested to Ewing T. Kerr, attorney general 
of Wyoming, that he come to Washington at his earliest con- 
venience to discuss a “gasoline trust” in Wyoming which the 
state official had written to Mr. Arnold about. 

Mr. Arnoid said that Mr. Kerr’s principal charge was that 
gasoline prices in Wyoming were based on Group 3 (Oklahoma) 
freight rates even though the gasoline was made in Wyoming 
from local crude. 

* * * 


Farish Replies to Texas Commissioner Sadler 

NEW YORK-—Replying to Texas Railroad Commissione! 
Sadler’s telegram yesterday calling upon the Standard of New 
Jersey to rescind the crude price cut by its subsidiary, Humble 
Oil & Refining Co., or else cut Texas gasoline prices 5 cents pe! 
gallon, President Wm. S. Farish of the New Jersey compan) 
today pointed out that the New Jersey Standard doesn’t ope! 
ate in Texas and never has attempted to exercise any contro! 
or direction over Humble’s policies, he added. 

“The recent action by Humble in reducing crude oil |} 
was initiated by it and was based on its own judgment, unin 
fluenced by the Standard Oil Co. of New Jersey. Upon posting 
new prices, Humble advised us that it estimated more than 
500,000 barrels of crude oil were moving to market daily 1 
competition with Humble’s purchases at prices below a parity 
with Humble’s own posted prices,” he said. 
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(Continued from page 10) 
duce prices as a means of bring- 
ing the general overproduction 
situation to a head. 

The announcement by _ the 
Sinclair interests Aug. 10 of 
their reduction of 20 cents in 
prices they would pay for all 
Mid-Continent crudes came with 
a suddenness that left the oil in- 
dustry inert for almost 24 
10urs. 
en Three months ago Harry F. 
sas Sinclair, chairman of the Ex- 
OM ecutive Committee of Consoli- 

dated Oil Corp., parent company 

+ of Sinclair-Prairie, announced 
| that the “price of products must 
i go up or the price of raw mate- 
are rials must go down.” Nobody 
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Overproduction Brings Cuts | 
In Southwestern Oil Prices 

















can expect to Keep on losing the 
substantial difference now exist- 
ing between what is paid for 
crude and what the oil com- 
panies receive for refined prod- 
ucts, he said. Three weeks after 
he had made that statement, his 
affiliate-ccompany, Sinclair Re- 
fining Co., announced a 0.5 cent 
a gallon advance in tank wagon 
gasoline prices effective June 14 
in 42 states where Sinclair mar- 
kets. This was “the step toward 
the correction of a _ situation” 
that would eventually have re- 
sulted in a crude price reduc- 
tion, Mr. Sinclair stated in an- 
nouncing the advance. 


Sinclair’s tank wagon gaso 
line price advance was met by 
many marketers, although some 
applied the advance only to so- 
called subnormal points in the 
country, still others failed to 
meet the advance. In any event 
by June 22 Sinclair’s initial 
tank wagon advance was hold 
ing at only 65 to 70 per cent of 
the points in the 42 states orig 
inally affected. 


Then came the announcement 
of the crude price cut and a 
simultaneous report of Consoli 
aated Oil Corporation’s earn 
ings that showed a net loss of 
$872,671 the first six months of 
1939, compared with a $4,000,- 
431 net income the same period 
in 1938. “It is still true,” the 
financial report said, that “gen- 
erally speaking product prices 
do not return the cost of raw 
material bought at posted 
prices.” That statement was 
believed to be one reason for 
Sinclair’s 20 cent cut in crude 
prices. 


After the initial shock of the 
announcement had worn off, 
protests and criticisms fell hot 
and fast on Sinclair’s shoulders, 
mostly from producers whose 
daily income from their oil 
wells were curtailed drastical- 
ly by the 20-cent cut. 


The crude price cut is “un 
justified”, said W. A. Goforth, 
president of the Oklahoma 
Stripper Well Ass’n., and will 
force the abandonment of 
stripper well 
properties are shut down for 
any length of time, he _ said, 
“they may be ruined by water 
encroachment and vast quanti- 
ties of recoverable 


Producers Hint Strike 


At the same time, however, | 
moves were on foot to organize} 
a “producers strike” in the Mid-| 
Continent as a protest against | 
the crude price cut. Properties 
would be shut down and no oil 








properties. If | 


crude oil] 
lost forever.” { 





Contents --- 


@eNEWS 


September 18th Is Oil's Date Before TNEC 

Over Production of Crude Brings Price Cuts 
in the Mid-Continent ...... 

Urges Appeal to President Roosevelt to 
Move Thanksgiving Still Further Back 

Who Reduced Crude Prices and Amounts of 
teductions 

E. Texas Order Is Set Aside for Humble Oil 

BGHIOTIGIS ©... oc nie rdweuen eo 14 


Wisconsin Dealers May Back Retailing Di 


vorcement Bill 

Wisconsin Tax Bill Would Hit Stations If 
Part of ‘Chain’ 

California Oil Companies Hit ‘Catch-All’ Sub 
poenas 


Considered By 


Divorcement Bills May Be 
Monopoly Group 


U. S. Oil Exports Decline As Japan Reduces 
Takings 


7 Months Output Tops All 1938 


( 


‘Gas’ Demand Rises 5 in First Half of ’39 


NPA Program Lists O’Mahoney, Arnold foi 
Atlantie City 


eMERCHANDISING 


Modify ‘Iowa Plan’ by Co-operative Bookkeep 
ing 


Summer Profits for the Oil Markete) 


New Equipment and the Manufacturer 


eMARKETS 


Mid-Continent ee Fuel Oil 

Pennsylvania ... 38 Refinery Tank Cai 
Mid-Western ...... 38 a pomp . : 39, 
California 38 Tank Wagon Mar- 
r F BONG.) onde. 41, 
Eastern eis re. Seaboard Markets 
Wax .......... 38 Crude Oil Markets 
Gulf . icierentcr eee tee ena er 


2) 
32 


36 


10 


42 
44 


46 











12 NATIONAL PETROLEUM NEWS, WEDNESDAY, AUGUST 16, 1939 





produced until $1.00 oil again 
became an actuality, was the 
plan. 

















































































Along this line, Roy Johnson 
of the Oklahoma Stripper Weil 
Ass'n. and the National Stripper 
Well Association announced 
“two or three weeks’ shutdown 
would see refineries closing for 
want of crude. How long are 
we producers going to take what 
the purchasers elect to give us?” 
“If something is not done and 
done immediately,” he warned, 
“producers in desperation will 
turn to the proposed Cole (fed- 
eral oil control) bill for relief, 
and if we do have to go to fed- 
eral control we can thank the 
Pure Oil Co. whose determined 
opposition prevented enactment 
of an Illinois conservation law.” 

tussell B. Brown, general 
counsel for Independent Petro- 
leum Ass’n. of America rapped 
conditions that permit “a few 
men sitting in New York to dis- 
rupt the economic welfare of 
18 oil producing states, thereby 
weakening or destroying the 
power of those states to main- 
tain their budgets on which 
they rely to support schools, 
social legislation, governmental 
functions and in some instances 
render these states incapable of 
meeting their financial require- 
ments. This is too much power 
over our national life to be 
lodged in the hands of a few 
men,” he said, “who can thus 
nullify the function of the gov- 
ernment without even seeing fit 
to explain why they do it.” 


Touching upon increased im- 
ports of crude oil the past six 
months, Mr. Brown stated that 
the “question is not merely one 
of a price cut, but irresponsible 
exercise of authority by a few 
men over the Nation’s future.” 

Sinclair’s action stirred oii 
State governors and regulatory 
bodies into action in an effort 
to forestall a general crude 
price cut, but there efforts were 
considered lost when Humble 
Oil & Refg. Co., another sub- 
stantial purchaser, announced 
crude price cuts in Mid-Conti- 
nent fields of five to 32 cents a 


barrel effective Aug. 11. AS 
prospects of keeping the crude 
price localized grew dimmer, 


producers wished for militant 
governors who might step in to 
prevent demoralized price con- 
ditions, even to the extent of 
calling out the state militia. 


The 20-cent cut in Mid-Conti- 
nent crude prices discounts to 
a large degree the advantages 
accruing to midwestern refiners 
using close-in Illinois crude, it 
was generally believed. Even 
though this condition continues 
to exist--in case posted prices 
for Illinois oil are not generally 
reduced—it will not result in 
a return to the Mid-Continent 
of its crude markets lost to Illi- 
nois, it was said. There is still 


an approximate 60,000 to 70,000 
barrels daily of Illinois crude 
moving at an estimated average 
of 24 cents below the posted 
price of $1.05 for Illinois crude, 
according to some reports. A 
comparable cut in Illinois oil 
prices was inevitable, it was be- 
lieved, and would bring posted 
prices almost in line with what 
the volume of under-the-market 
oil is now selling for. And 
Sohio Corp. (Ohio Standard sub- 
sidiary) started the ball rolling 
Aug. 14 with a 20-cent cut in 





its prices for Salem-Lake Cen- 
tralia crude, effective Aug. 16. 

Reduced crude prices will dis- 
courage drilling of new wells in 
the Mid-Continent, according to 
predictions of most observers. 


Texas Shuts In 
All Oil Fields 


If so, certain Texas Railroad AUSTIN, Tex., Aug. 14.1 
Commissioners, who have 


fathered the idea of increasing weer calling ~_ 7 renee on 
East Texas production through “own of all oil fields in Tex 
encouragement of new drilling was signed by the three m« 
rather than through increased bers of the Texas Railroad Co 
per-well allowable, are going tO mission here today and beca) 
have their pet theories dashed effective at 7 a. m., Aug. 15. 


to pieces. . . 
Shutdowns were decided upo: 


x * 


Who Reduced Crude Prices 
And Amounts of Reductions other additional 


CLEVELAND, Aug. 15. 


tions in crude oil prices, by fields, by the principal purchasing 
companies and the dates when the reductions were effective 


are given below. 
The complete schedule of 


chasers, available at press time today, is to be found in the damaged by 
Market Section of this issue, pages 45-46. 


Aug. 8.—Louisiana Standard 
posted flat price of $0.80 for Mag- 
nolia, Ark. crude, Prices formerly 
ranged from $0.66 to $0.98 on a 
gravity basis 

Aug. 10.—Sinclair Prairie Oil 
Marketing reduced Oklahoma, Kan- 
sas, North Central Texas and 
Mexia, Texas Panhandle, East 
Texas, West Texas and New 
Mexico, and Gulf Coastal Texas 
crude 20 cents per barrel 

Aug. 10.—Panhandle Refining 
Co. cut North Texas 15 cents, 
meeting Sinclair prices. 

Aug. 11 Humble Oil & Refin- 
ing Co. reduced all Texas and New 
Mexico crudes in amounts ranging 
from 5 to 32 cents. 

Aug. 11.—Stanolind Oil & Gas 
Co. cut Hendrick and Henderson 
crude, in Winkler County, West 
rexas, 20 cents 

Aug. 11.—Cities Service Oil Co. 
reduced Oklahoma-Kanses, East 
and West Texas and New Mexico 
crudes, 20 cents. 

Aug. 11.—Tide Water-Associated 
Oil Co. reduced East Texas and 
Conroe, Tex. crude 20 cents. 

Aug. 11.—Atlantic Refining Co. 
met Humble Oil & Refining Co. in 
rexas and New Mewnico. 

Aug. 11—De Soto Crude Oil 
Purchasing Corp. reduced East 
Texas crude 20 cents 

Aug. 11.—Independent refiners 
meeting the reductions of major 
companies on various southwest- 
ern crudes, this date, were: 

Bell Oil & Gas Co. reduced North 
Texas and Texas-Oklahoma Red 
Riverbed areas 20 cents, meeting 
Sinclair Ben Franklin” Refining 
Co., Bell subsidiary, cut southern 
Oklahoma 11 cents 

Panhandle Refining Co met 
Humble in West Central Texas. On 
Aug. 10 it had reduced North 
Texas crude 15 cents, meeting Sin- 
clair. 

Skelly Oil Co 
crude 20 cents 


reduced Kansas 


Aug. 11 Shell Oil Co., Ine. 
placed East Texas crude, and 
Schwab-Ace and Livingston areas 


of Polk County, Texas, on gravity 
basis, with prices ranging from 
$0.70 for below 31 gravity, to $0.90 
for 40 and above. Prices formerly 
were: East Texas and Livingston 
area, flat price of $1.10; and 
Schwab-Ace area, flat price of $1. 

Aug, 12 Stanolind Oil Purchas- 
ing Co. reduced East Texas crude 
20 cents; Texas Gulf Coastal, 9 to 
15 cents; Tomball, a Gulf Coastal 
Texas crude, 28 cents: and West 
Beaumont, Jefferson County, Te™. 
8 to 15 cents 

Aug. 12 Kanotex Refining Co 
eut) Oklahoma-Kansas crude = 20 
cents. 


Aug. 14.—S. O. Louisiana cut 


the order states, to permit th: 
commission’s engineers to che 

bottom hole pressures of welis 
in various fields and to gather 
data for the 
regulatory body’s guidance in 
writing future proration orders 

Provision is made in the ord? 
for operators to petition for ex 
emptions which will be allowed 
when a showing is made that 
the wells are “physically in 
new prices of all major pur- firm,” ie., that they might be 
water encroach 
ment or other means should 
they be shut down for that 
eee crudes 13 to period of time. Some exemptions 
“Aug. 16.—Sohio Corp. (Ohio are reported already to have 
Standard) cut Salem-Lake Cen- been granted by the commis 
trana crude in Illinois Basin 20 |, 
cents. Sion. 

a - The order, as signed, stated 
Tank Car Kerosine Prices in part that “The Commission 
Reduced in Ohio finds that in order to prevent 
waste and enable the Commis 
CLEVELAND, Aug. 15.— sion to study conditions o! 
Standard Oil Co. of Ohio, effec- overground storage in Texas and 
tive Aug. 14, revised its kerosine the waste of crude oil by evapo- 
tank car prices to include its ration, and to enable the Com- 
Lima, O. and Latonia, Ky. re- mission to make _ bottomhole 
fineries, in addition to Toledo, as pressure tests in the various 
price basing points, and reduced fields and in order that ‘he 
these prices from 0.625 to 0.75 Commission may investigate the 
cent per gallon. The 0.75 cent physical conditions in the vari 
cut was in the lowest freight ous fields, including the exist 
rate area. Formerly, the com- ence of dead wells in said 
pany had based its kerosine fjelds ” the 15-day shut 
tank car prices at Toledo only. down is necessary. 
New prices are: 

Where full freight rate from 
Toledo, Lima, or Latonia, does 
not exceed 0.62 cent per gallon, 
the delivered price is 5.375c; and 
the following: 


Where full 
freight rate is: 


N. P.N. News Bureat 
-The amounts of recent reduc- 





No Reference to Price 


While the order did not con 
tain any reference to the crude 
price reductions, the Commis 

— sioners issued statements [0 

Price is, FOB aa : é 

nearest refinery the press about the same tim 


ee ee peti sg they did the order and_ those 
1.16 to 1.25¢ 4.825¢c : a , 
4.775¢ statements denounce in rath: 


1.26ce or above 
; strong terms the companies 

which have made the price cu! 
Commissioner Ernest O 


Railroads May Cut 
Thompson said “the 15-day clo 


mates From Kansas ing will give us a chance to re 
To Nebraska Points appraise the whole situation. 


have a suspicion some peop!’ 
or LOUIS Mo Aug 14 A are low on oil and now are tr 
x ° 4 ©, J 9 5: ° £ = Peete 5 se a ey 
new proposal (W. T. L. D-37-382) ing to break the prices and 100 
has been filed with Western rexas. The chie! a ne 
Trunk Line Committee calling Whether a few people in 
for an approximate 20 per cent York can use proration for th 
cut (0.25 cent to 1.22 cents per CW? profit and to wreck an 
. . ° 1 c PRU 
galion on gasoline) in petroleum ©" ay. S 
rail rates from Kansas points “This price cut, if allowed 
‘including the Kansas City and become general, would atic 
Sugar Creek, Mo. area) to Ne- everyone in Texas. It would tak 
braska destinations. $100,000,000 a year from Ui 
Proposed point-to-point rates state’s producers and substan 


are based on a truck-compelled tially diminish the state income 


mileage scale. (Continued on page 18) 
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More Holidays to Use ‘Gas’ 


Is Plea to Oil Compacters 


(Continued from page 9) 


which, of course, might raise 
gasoline prices to unheard of 
heights. This would bring into 
disrepute all legitimate efforts 
of your Commission to create 
the necessary number of gaso- 
line consuming days to fix our 
tank car price at 6 cents a gal- 
lon and our cruce prices as be- 
fore the Sinclair cut, to say 
nothing of making perhaps im- 
possible the effort of our presi- 
dent to save the merchants of 
the country from a non-spend- 
ing Christmas.” 


Text of Telegram 
To Oil Compacters 
August 15, 1939 

“Colonel E. O. Thompson, 


Chairman, 


Interstate Oil Compact 
Commission, 


C/o Governor Phillips, 
State Capitol Bldg., 


Oklahoma City, Okla. 


“For your honorable Commis- 


sion’s most serious considera- 


tion today, we urge that it at 
once, in the interest of true con- 


servation of our natural re- 
sources, appeal to President 
toosevelt to bring his New 


Deal Thanksgiving Day back to 
November 2nd, instead of leav- 
ing it at November 23rd as stat- 
ed in his proclamation to news- 
papermen yesterday. 

“This earlier date would not 
only be of greater aid to his 
friends, the retail merchants of 
the country, but it would permit 
those attending 
football 
comparatively 


Thanksgiving 


Day games to sit on 


warm concrete 
blocks instead of ice cold ones; 
but would allow 
hill and 
through dale still blessed by na- 


ture’s 


above all it 


much motoring over 


least expensive bounty, 


sunshine. 


Our President should also be 
urged to make this a long-week- 
end holiday, including Monday 
so that the motorist may return 
in comfort to his 30-hour work 


week. 


‘We also urge your Commis 
at once to recommend to 


ston 


our President the establishment 
of additional long-week-end mo- 
Oring holidays, such as, in view 


of our continued freedom from 
dictatorships, a Second Fourth 
of July say from September 29 
to October 2nd, just as our gas- 
oline price curve starts tobog- 
anning. 


“We respectfully submit that 
your honorable Commission at 


once survey and prepare plans 
and specifications for other 
long-week motoring holidays 
and hold them in _ readiness 
against declines in the petro- 
leum markets. Then, when 


your Statisticians observe a 
drop coming, you would petition 
the President to plunk an ex- 
tra holiday period right where 
it would do the most good. 
“Under your powers to limit 


drilling of wells per acre, we 
suggest you should find ample 
powers to conserve’ gasoline 


holidays, at least as much law 
as our President says he has for 


his New Deal Thanksgiving 
Day. 
“We also urge your Commis- 


sion to request its attorneys to 
study your powers and the 
powers of the governors of oil 
states, under the well known 
dactrine of States Rights, to con- 
tinue to issue Thanksgiving Day 
vroclamations for their respec- 
tive states. A careful perusal of 
the law we suggest should show 
that these powers of proclaim- 
ing come under vour authority 


to conserve natural resources, 
hence your commission has 
original powers to direct and 


command all oil state governors 
to set such holidays at the gaso- 
line consumption curve might 
need, as determined by your en- 
gineering experts. The proper 
exercise of such gubernatorial 
nowers, we suggest cost much 
less than calling out each oi! 
state’s standing army to regu- 
late oil wells directly, and _ be- 
sides the motoring public won't 
have to work to pay for the 
army and it can go fish without 
benefit of the U. S. Navy. 


“Your commission should also 
Ccetermine exactly the powers of 


mayors, when issuing support- 
ing proclamations for’ these 
Extra Thanksgivings, ete. of 


proclaiming holidays when gaso- 
line price wars burden’ our 
peaceful communities, thus set- 
ting the public free from 
monotonous life to take up 
slack in our gasoline prices. 

“We ask your immediate 
tention to this subject 
we understand the selectman of 
Plymouth, Mass., the town that 


its 


the 


at- 


originated this Thanksgiving 
Day business because turkeys 


used to live on the top of that 





because 


bleak stone hill, is planning to 
do something about our Presi- 
dent’s newest Thanksgiving 
Day. If this honored birthplace 
of our turkey festival could be 
prevailed upon to select a date 
vack in our warm weather, this 
noble example should have 
great influence on town coun- 
cils and governors everywhere. 
Besides Plymouth’s merchants 
at last could profit from a great 
influx of Thanksgivers who do 
not motor there on the old 
fashioned turkey days because 
the snow shovels are generally 
buried in the snow drifts around 
their Rock. 


‘We suggest the possibility of 
an outcrop of holiday decreeing 
by reason of our President set- 
ting a special New Deal Thanks- 
civing Day, so in the interest of 
efficiency your body should act. 
However, if they all run hog 
wild on holidays then we might 
have each mayor and governor 
as well as our President exercis- 
ing his own constitutional rights 
regardless of the laws of sym 
metry or what. Which events 
undoubtedly will give us Double 
Fourths of July, Double Thanks- 
giving Days, Double Christmas 
Spending Days, with maybe a 
possible Triple Gasoline Con- 
suming Week or two. 

“Before the natural resources 
of our calendar are exhausted in 
wasteful manner by over-drill- 


ing, we urge the immediate ac 
tion of your honored commis- 
sion.” 


NATIONAL PETROLEUM 


NEWS 


W. C. Platt, Publisher 


DEATHS 


So widespread is the oil in- 
dustry that many friends are 
separated for years. NPN would 
like friends and relatives of any 
deceased oil man to send in no- 
tice of his passing for publica- 
tion. 


Ralph J. Reed 


Ralph J. Reed, 56, pioneer in 
oil field engineering and chief 
engineer of Union Oil Co. of 
California in 1929 when he re 
tired to do consulting work, died 
in Los Angeles July 27 after a 
lingering illness. 

Mr. 


teed 


was a past presi 
dent of the California State 
Board of Registration for Civil 


Engineers and a past directoi 
of the American Society of Civi! 
Engineers. 


He is survived by his widow, 
Mrs. Alberta Reed, two sons, 
John M. and Robert P. Reed, a 
brother Dr. C. A. Reed and 


sister Mrs. Lucile Sutherland. 


a 





Hearing Postponed 
On Discount Cards 


DETROIT, Aug. 14..-The 
hearing in Recorders Court set 
for Aug. 11 in the case against 
two station operators who hon- 
ored discount cards has been 
postponed until Aug. 17. 

Five dealers are reported to 
have issued cards entitling the 
bearer to a discount on gaso- 
line. On investigation three sta- 
tions refused to honor the cards. 
Two dealers did, however, and 
warrants were issued and the 
cases remanded for trial. 

CHICAGO, Aug. 14.Curtis 
C. Stewart, formerly manager 
of the Cartage Exchange here, 
has been named regional man- 
ager of the National Motor 
Truck Show, to be held at Navy 
Pier Nov. 8-16. 
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A Birthday Marks 


An Industry’s Advancement 


By WARREN C. PLATT, Editor 


A birthday, the other week, was 
quite important to the young oil execu- 
tive who celebrated it, but it also can 
be taken as emphasizing a most im- 
portant change in the oil industry. This 
birthday said quite definitely that the 
industry has come to recognize more 
than ever, the art and science of man- 
agement, as something apart from, but 
necessarily in addition to, knowledge 
of the oil industry. 


The day was when a man to head 
a business had to be a “good” oil man, 
or steel man or rubber man or whatever 
his line of business was. He generally 
got there through a natural knack of 
management. Often he found that he 
could build from scratch but he could 
not keep the business going once it had 
reached large size. The “bigness” of 
business today has introduced problems 
in “‘‘management” that are different 
from ordinary oil or steel or rubber 
problems, and that cannot be solved by 
only a technical knowledge of those 
industries. Many oil men and oil com- 
panies have long since discovered the 
management problem of bigness. They 
have undertaken to solve it in many 


ways but the more the top men have 
wrestled with the problem the more 
they found “management”’ to be entirely 
separate from the ordinary problems of 
the oil industry itself. 


And because of the keenness of com- 
petition, this “management” problem 
exists in every company no matter how 
small that company may be. Much of 
the unrest in all business today and 
much of it in the oil industry, is due 
to the natural difference in men’s abili- 
ties as managers, their varying abilities 
to get the right things done at the 
right time in the most effective but 
lowest cost way. Management con- 
cerns all acts of business, from seeing 
that the toilets in service stations are 
kept clean to knowing just when and 
how to borrow the next ten million 
dollars and what to do with it. 


The unfortunate thing about ‘‘man- 
agement” is the difficulty, even the im- 
possibility, of each individual being able 
to observe the particular DEGREE of 
MANAGEMENT which spells the dif- 
ference between profit and loss, sound 
growth or mushroom growth, or any 
growth at all. It is so easy, almost in 
fact the rule, for the individuals who 
have built a business to be blind to 
many of their weaknesses in “manage- 
ment’? because they are too close to 
the problem or, what is generally quite 
likely, because they never stop in the 


rush of building long enough to figure 
out just what are the fundamentals of 
good management. As long as they 
could make decisions that won the 
money, they seemed to be on the right 
road. 


A good part of the clash between 
business and government today is due 
to those in government Knowing little 
about management but, most un- 
fortunately thinking that they know 
all about it. They see in business a 
fine big machine with a lot of money 
available and, as in all things human, 
many errors of judgment. With the 
arrogance and intolerance of most re- 
formers they “just know” they can 
do ever so much better if given the 
“power.”’ Our sad experiences for all 
business during the late NIRA code 
showed this mistaken attitude of goy- 
ernment, and we have had many since. 
The unfortunate thing about the bureau- 
crats’ arbitrary point of view and effort, 
is that if their judgment is wrong, it 
is not their money that is lost nor, 
in the little realm of reformers, their 
prestige that suffers—but the stock- 
holders, who are the country’s tax- 
payers, continue to pay the bill. 


Then in the oil industry as in all 
other industries, we hear much talk by 
many critics who are on the outside 
of big companies, of the ‘dumbness” 
of the management, the lack of “‘leader- 
ship” and all the rest of the adverse 
comment. Mostly these amateur critics 
see only the particular act of a major 
oil company that at the moment hap- 
pens to affect them adversely. All the 
rest of the major company prgblems, 
are outside their range of vision and 
of thought. It is unfortunate that these 
critics cannot be rotated on the boards 
of directors of various major oil com- 
panies so as to give them an insight 
into the major company problems. Both 
would surely benefit from such intimate 
association. 


But a still more unfortunate fact, Is 
that both the very bigness and multi- 
plicity of the problems of management 
in these major oil companies, make i! 
most difficult for the executives to get 
the time or opportunity, or even the 
training, to learn well the point of view 
of their competitors, especially their 
smaller competitors and even of their 
own wholesale marketing and_ retail 
outlets. By the time the more pressing 
and close-by problems of running the 
business have been studied, associates 
conferred with, and decisions made, the 
day is done, the executive’s energies 
hoth physical and mental are exhausted. 
And, if he does not exercise good sense 
then his doctor surely will—iit’s time tc 
go to bed to pick up a little strength 
for another repetition of the executive 
day. 


The factors creating the so-called 
public relations problems of the oil in 
dustry, do not lie without the industry 
and with the general public, so much 
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the results of the problems of manage- 
ment, problems that have not yet been 
overcome. If the major oil companies 
can improve their technique of manage- 
ment a few more per cent on the one 
hand, and the smaller oil companies 
and wholesale marketers, improve 
their’s on the other hand, the industry’s 
“public relations problems’ may _ be 
fairly well on the way to solution. 


Years ago, when the so-called “ef- 
ficiency’? systems were first introduced 
to business there was considerable wor- 
shipping of them and then hooting at 
them. We now know that these “ef- 
ficiency” efforts were a beginning of 
the attack on the problems of manage- 
ment of both big and small business. 
Since those early efforts there have been 
established a number of schools that 
undertake to find out something of the 
art of ‘‘management”’ and then to teach 
what they learn to selected students. 
These schools have been increasing in 
number, in students and in their stand- 
ing in the business world. 


Which gets us back to the birthday. 
The celebrator of the birthday is a 
graduate of probably the most outstand- 
ing of these ‘‘management”’ schools, the 
Harvard School of Business Administra- 
tion. Its graduates are being found 
more and more in all businesses today 
as well as the graduates of other ex- 
cellent schools. 


The birthday was that of Sidney A. 
Swensrud. It was a double one for he 
was not only 39 years old but he was 
eleven years with the Standard Oil Co. 
of Ohio and it was on this birthday that 
he was made a vice president of the 
company. Another equally worthy man 
was made a vice president of the same 
company that day, George W. Hanneken, 
in charge of manufacturing. He came 
up through the “practical’’ route and 
is the exception that today is proving 
our rule. 


Mr. Swensrud was one of a number 
of Business School graduates that Presi- 
dent Holliday selected when he was first 
made the head of Sohio in 1928. Mr. 
Holliday needed men who could get 
facts and ideas and through whom he 
could plan and execute his rehabilitation 
of the company. One might well say 
that the story of Sohio’s success is the 
Story of management primarily, because 
the men who operate it today probably 
were chosen first for their ability to 
“Manage” rather than for any technical 
(raining in the oil business. Mr. Swens- 
rud is the first of the various business 
school graduates to reach a vice presi- 
dency, but others hold important posi- 
ions with the company. 


Another recent illustration of the 
coming of a man trained in managing 
aS an art separate from technical in- 
dustry knowledge, was the election of 
Paul E. Ryan, to the presidency of the 
National Refining Co. also of Cleveland. 
[t is no secret that he was selected by 








the management engineering firm of 
Ford, Bacon & Davis of New York after 
they had made a survey of the com- 
pany’s affairs. Mr. Ryan also is a gradu- 
ate of the Harvard School of Business 
Administration. In addition to this 
school he had more than a dozen years 
of experience in the oil business, from 
working in the producing fields to the 
general offices. But it is safe to say 
that he was made president not pri- 
marily because of his degree of knowl- 
edge of the technique of the oil business 
but rather because of his training to 
manage company affairs. 

There are many other illustrations of 
the recognizing of the technique of 
management by oil companies. They 
all have been very much alive to the 
problem. Some conduct their own 


Rotarians Asked for the 


Down at Barberton, Ohio—the town 
that makes so many of our matches 
the Rotary Club last week gave me the 
subject of “Oil of Joy’ to speak on 
at its weekly luncheon. It was _ their 
selection, not mine. I warned them 
that I intended to take full advantage 
of the opportunity not only to talk about 
my subject but to stick to it because 
the subject meant telling the good 
things about the oil industry. 


The setting also helped me to stick 
to the subject. Here was an _ inter- 
national organization where business 
men undertook to find good in each 
other and in each other’s business. One 
of their objectives, as printed on the 
day’s program, is “the recognition of 
the worthiness of all useful occupations, 
and the dignifying by each Rotarian of 
his occupation as an opportunity to 
serve society.”’ 


I told the goodly crowd of Rotarians 
that this was a most unusual occasion 
for any business and particularly oil, for 
one to have to stop and size up his 
own industry for the good that it is 
doing and not go picking out all the 
bad spots in his industrial apple. It 
made a marked contrast with what is 
going on at Washington and in most 
state capitals. It made one realize how 
much time public officials, reformers, 
critics generally and competitors in 
business itself, spend picking an indus- 
try to pieces, seeking out only the 
things that are wrong and holding them 
up to scornful and critical public view, 
and viewing everyone else with deep 
suspicion. 

Criticism is necessary and must be 
applied to all businesses, but down at 
Barberton last week, charged with the 
task by a group of the city’s leading 









schools of management, others comb 
the country and its schools for manag- 
ing material. 

Right along with evidence of what 
the major oil companies are doing to 
overcome management problems is evi- 
dence of how small companies are 
equally victorious. There are a large 
number of small companies who are 
“sawing wood” year after year, with- 
out the saw doing any screeching what- 
ever, which industrial silence one can 
properly conclude is evidence of “good 
management.” 

Anyway, our congratulations to the 
celebrant of the double birthday and 
to his elevation to high office, as well 
as our congratulation to the brother 
vice president who came up the “prac- 
tical route.” 


Good Things of Oil 


business men, to find the good of the 
oil industry, I could not help but turn 
to this unusual job with a sigh of relief 
and a feeling of real pleasure. 

And as I pointed out the good things 
of this vast oil industry I could not 
help but be impressed with the large 
number and scope of those good effects. 
I had overlooked many of them amidst 
all the criticism of recent years particu- 
larly. I was right smart proud of this 
oil industry and at the end of my 45 
minutes of sketching the more outstand- 
ing facts, I told them so, that I was 
truly proud of the oil business. 


It would do every oil man good to 
stand back from his business and his 
industry for a few minutes and look at 
what is good about it. He would re- 
turn to his problems with a clearer mind 
and the “evils’’ of the business, such as 
they may be, in better perspective. Also, 
perhaps he would realize a little the 
mote in his own eye. 


Three years ago last February we 
edited and published what some have 
dubbed our “super colossal number” 
but which we called our ‘Public Rela- 
tions Number.’”’ However it might bet- 
ter have been christened ‘““What’s Good 
in the Oil Industry Issue.” Perhaps we 
could better the thinking of the industry 
and temper its acts by again holding 
the good deeds and the valuable results 
of the oil industry’s existence, up to 
the industry’s and the public’s view? 

For a few hours of calm and friendly 
thinking about this oil industry, whether 
I made any converts for its good points 
by my talk or not, I have to thank 
my toastmaster and host, Rotarian 
Mark Molloy, president of the Barber- 
ton Oil Co., Independent wholesale mar- 
keter, of Barberton, O. 
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Wisconsin Dealers May Back 
Retailing Divorcement Bill 


FOND DU LAC, Wis., Aug. 
14.—The petroleum and tire in- 
dustries were warned by Wis- 


consin gasoline retailers last 
week that unless market-de- 


structive practices are stopped 
so retailers can earn a decent 
living, dealers will take up the 
divorcement where the 
jobbers leave off and seek state 
laws divorcing wholesale mar- 
keting from retail marketing. 

The warning came from M. E. 
Holland, at 
Wis., the 
state convention here as an in- 
dividual retailer and a member 
of the Retail Gasoline Dealers 
Ass’n. of Wisconsin. Mr. Hol- 
land is known nationally in the 
industry for his activities in 
the National Ass’n. of Petro- 
leum Retailers of which he 
a vice-president. 

DO: WV. 


issue 


retailer Racine, 


speaking at annual 


is 


Milwaukee, 
president of the Wisconsin 
dealers’ association, attacked 
the practice of supplying com- 
panies selling off the tank- 
wagon to “retail” customers. 
Retailers are tired of hear- 
ing the “alibi’’ of suppliers that 
“if we don’t sell them, some- 
one else will,’” said Mr. Han- 
son. “Suppliers of the type that 
we deal with should be big 
enough to lead the way and an 
excellent method is being of- 
fered to them in the public re- 
lations program of the A.P.I. 
if they are sincere,” he added. 
The retail divorcement issue 
was laid before the industry by 
Mr. Holland, stating, “We are 
anxious to make our position 
clear and take this opportunity 
to serve notice on the oil and 
tire industry within our state 


Hanson, 


borders that unless. through 
proper co-operation from sup- 
pliers, whether major or job- 


ber, as well as other types of 
competitors, which will permit 


the stabilization of the retail 
market and make it possible 
for the branded retail dealer 


to work decent hours and make 
a decent living, nothing short 
of divorcement of wholesaling 
from retailing will be our goal 
through action in our state 
legislature to whom we will 
be forced to appeal.” 
Jobbers, Mr. Holland 
ued, have relied on the meat 
packers consent decree of 1921 
as a basis for seeking legisla 
tion to divorce marketing from 
refining and producing and 
“sraciously forgot the divorce 
ment wholesaling from re 
tailing as covered under the 
packers consent decree and this 


contin 


of 


is the 
seek to 

He said 
possible 
marketing 
caused by: 

“1... “The 
farm discount 

“2. The continual 
of service stations 
stores by suppliers. 

“3. The subsidization of re- 
tail operations through low sta- 
tion rentals. 

“4. The continual  interfer- 
ence in local price structures 
in the face of repeated denials 
at our state capitol and contin- 


we would 
legislation.” 


where 
our 


point 
start 
the move towards 
state wholesale-retail 
divorcement was 
commercial and 
evil. 

expansion 
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ued claims that 


they exercise 


no control over their outlets 
under the dealer marketing 
plan. 


Ti 


Do. The knowledge that sup- 
plying companies have effected 
great savings under the dealer 
marketing plan through the 
elimination of unemployment 
insurance, compensation insur- 
ance, chain taxes, social se- 
curity taxes, union demands, as 
well as a host of other expenses 
in the operation of the service 
station itself all of which has 
fallen in the hands of the op- 
erator. And never have these 
savings in operation been re- 
flected in any material reduc- 
tion in wholesale or retail 
prices. 

“6. The knowledge that job- 
bers subsidize local dealers 
through secret margins, spe- 
cial sales program such as 
trading stamps, lucky license 
and other schemes. 

“7. The knowledge that deal- 


ers have gone through price 
war periods during the poor 


driving months on small mar- 
gins only to have the supply- 
ing companies ‘up’ the market 
when the driving season is on 
in full swing and make up 
their losses two fold and leave 
the dealer holding the bag. 

“8. The knowledge that the 
published tank car prices rep- 
resent nothing more than a fig- 


ure from which to start bar- 
gaining. 

“9. The belief that nothing 
short of collusion made _ possi- 
ble the simultaneous run of 
practically icentical ads_ on 


identical listed tires at 50 per 
cent off and later 25 per cent 
off by the so-called ‘Big Three’ 
in the tire industry thereby dis- 
rupting the tire market at the 
height of the driving season. 

‘10. The continual agitation 
in Congress by certain jobber 
groups to divorce the business 
of production, refining and 
transporting of petroleum prod- 
ucts from that of market- 
ing petroleum products.” 

Mr. Hanson, the association 
president, in his speech also 
criticized “unethical, unreason- 
able and unsound” marketing 
practices by wholesale sup- 
pliers, including farm deliver- 
ies, selling through commission 
“industrial” accounts, 
and operation of retail outlets 
by wholesale suppliers. 

“How many of you have been 
criticized by your’ wholesale 
supplier for a decline in volume 
of gasoline sales, and_ then, 
upon analyzing the situation 
have found that the drop was 
caused by either your own or 
some other major supplier in- 
stalling a tank and pump for 
one or more of your former 
customers,” asked Mr. Hanson. 


“This is not only true of pe- 
products, 


troleum but is also 








practiced in tires and othe) 
cessory item lines. 

“The practice was started 
some gallonage-hungry maj 
oil companies several years a 
and has now spread to alm 
every type of supplier in ¢) 
section of the country. In ma; 
cases these so-called ‘comm: 
cial accounts’ use less than 5) 
gallons per month, many ha, 
been equipped with stora 
tanks having capacities of 
little as 180 gallons which ha 
necessitated deliveries of mam 
small purchases per month 
However, we have evidence +: 
prove that a number of thes 
so-called ‘commercial 


accounts’ 
are being given a_ wholesal: 
tankwagon price as low as 


yours and mine, and in a great 
many cases lower. 

In the election of officers M) 
Hanson was returned as presi 
dent for a second term. Robert 
E. Lee, of Milwaukee, 
elected vice-president, succeed 
ing Charles J. Jackson, of Madi 
son. Albert D. Robertson, of 
Kenosha, was re-elected for 
fourth term as secretary. Ray 
mond Wachter, of Sheboygan 
Falls, was re-elected to a second 
term as treasurer. Mr. Jackson 
was elected chairman of the 
board, succeeding Arlin W. Pitt, 
of Fremont. 

Directors 


Was 


re-elected are Lee 
Borngraeber, of West Allis; 
Louis A. DuBois, of Madison; 
Gilbert H. Holseth, of LaCrosse; 
Edson Stubbs, of Fond du Lac; 
and Ray Wachter, of Sheboy 
gan Falls. New directors are 
H. J. Coonen, Menasha; Frank 
Schrimpf, Manitowoc; and Al 
bert Zanto, Markesan. 


Wisconsin Tax Bill 
Would Hit Stations 
If Part Of ‘Chain 


MADISON, Aug. 14. An 
amendment has been tacked on 
to the chain store tax bill, now 


in the Senate, which would 
classify service stations as 
chains. 


The Assembly had alread) 
passed a bill hiking the chain 
store tax rate but service sta 
tions were excluded in the defi 
nition of chains. The new rat' 
proposed is $2 for a single store, 
$10 per store for chain of on 
to four, $50 for chains of fiv' 
to eight, $150 for chains of 9 ! 
15, $200 for chains of 16 to <1 
and $300 for each store 
chains of 24 stores or more 

Wisconsin’s 1935 chain st 
tax bill exempted service 
tions if 70 per cent or mor 
sales were in petroleum | 


ucts. The 1937 bill left stat 
out of the classification 0! 
chains. 
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California Oil Companies 


Hit ‘Catch-All’ Subpoenas 


N. P.N. News Bureau 
LOS ANGELES, Aug. 12.- 

California major oil companies 
and several of their marketing 
affiliates filed motions in fed- 
eral court at Los Angeles Au- 
gust 11 to quash a duces tecum 
subpoena served in connection 
with the grand 
jury probe of alleged monopo- 
listic and price-fixing practices 
among oil marketing compa- 
nies on the West Coast. 


government’s 


Declaring the Government’s 
demands for records, corre- 
spondence, statistics and other 
information dealing with al- 
most every phase of petroleum 
marketing in this territory from 
Jan. 1, 1935 to date, were “un- 
reasonable, oppressive and_ in- 
definite”, the companies cited 
facts figures to show the 
amount of work involved in 
compiling the required data. 


and 


Motions were filed by the fol- 
lowing companies: Standard of 
California, Tide Water Asso- 
ciated, Texaco, Richfield, Union, 
Shell, Rio Grande, and Seaside. 
It was expected similar steps 
would be taken early next week 
by General Petroleum Corp., 
zilmore Oil Co. and Signal Oil 
Co. 

Arguments on the motions 
will be heard Aug. 23 and 24, 
before U. S. District Judge 
Paul J. McCormick, presiding 
in the grand jury investigation. 


Records called for in the sub- 
poenas served on the major 
companies were similar in most 
respect to those supplied at 
great expense by independent 
refiners during the past month 
(See N.P.N., Aug. 2, 1939). 


The Standard petition com- 
plained that the “all-embody- 
ing” scope of the subpoena was 
unreasonable and _ oppressive 
and that “its enforcement would 
be an abuse of the process of 
court.” 


Declaring the demands were 
without parallel in their sweep- 
ing and indefinite character, 
Oscar Lawler and Felix R. 
Smith, Standard attorneys, con- 
tended the subpoena constituted 

unreasonable search and seéiz- 
ire’ and violation of rights 
uaranteed under the Fourth 
nd Fifth Amendments to the 
ynstitution, and that it would 
eveal trade secrets and infor- 
lation on current contracts 
thout compensation and with- 
it due process of law. 


A further plea for protection 





of constitutional rights was con- 
tained in separate motions filed 
by Richfield and Rio Grande, as 
follows in part: 


“Ancient as the grand jury 
is in legal history, the zeal of 


the prosecutors should not 
cause anyone to forget that 
this respected institution was 


established to prevent types of 
oppression and injuries which 
very clearly crept into the law. 

“It would be a shame on the 
profession if, at this late date, 
an institution whose powers 
were long thought to be a sym- 
bol of due process, and whose 
activities have been protected 
by every legal security, should 
now be used as an excuse for 
the violation of constitutional 
rights and as an instrument of 
oppression unwarranted by a 
proper inquiry made in obedi- 
ence to law”. 


Some idea of the work re- 
quired to assemble the huge 
volume of records called for, 


was outlined in other motions. 


The Texas Co. complaint said 
the Government’s demands 
would require 35,000 man-hours 
and an expenditure of more 
than $100,000. 

J. P. Edwards, executive sec- 
retary of Tide Water Associated 
said it would require one man, 
working more than 17 years, 
to furnish the documents and 


other data called for by the 
subpoena. Declaring it was 


’ 


“physically impossible” to com- 
ply with the requirements of 
one particular section in the 
subpoena, Mr. Edwards said the 





reason of its vagueness and un- 
reasonable scope, would impair 
and perhaps destroy the com- 
pany’s business. 

Attorneys for the Govern- 
ment, Joseph E. Brill, M. S. 
Huberman and Henry McCler- 
nan, are preparing arguments 
against this attack on their 
wide-spread demands, taking 
the position that similar in- 
formation was supplied with- 
out outward question by the 
independent companies and that 
because a company is large 
presents no excuse why the 
grand jury should be deprived 
of the information concerning 
its marketing practices. 


September 18th 
Is Oil’s Date 
Before TNEC 


(Continued from page 9) 
various branches of the in- 
dustry. 

Besides this, most observers 
here refuse to believe that the 
vear of work which has_ been 
expended by justice depart- 
ment’s anti-trust division oil 
lawyers and economists in pre- 
paring a presentation on oil for 
the committee is to be wasted 
that is, they don’t expect that 
the hearings are to be strictly 
by the industry. These observers 
see the probability (although it 
was not discussed by Mr. O’Ma- 
honey) that some of the “volun- 
teer’” witnesses may take the 
stand to expound on some of the 
charts, graphs, figures and con- 


iclusions that the anti-trust divi- 


information asked could be ob- | 


tained only by a search through 
some 2,925,000 invoices cover- 
ing the specified period. Fur- 
thermore, ‘these invoices are 
not indexed by price or other- 
wise, and are kept in 68 loca- 
tions on the Pacific Coast, and 
selection of the required rec- 
ords would add up to 12 work- 
years for one person, assum- 
ing a 40-hour work-week”. 

The Union Oil petition said 
that compliance with the sub- 
poena would impose an “in- 
tolerable and unreasonable bur- 
den” and would necessitate 
many men working for months 
to photostat the documents de- 
manded. 

A. R. Bradley, secretary of 
Shell Oil Co., said the demands 
for records were so general 
that, despite his own familiarity 
with the files, it would be im- 
possible for him to furnish the 
memorandum asked. 

For Seaside Oil Co., G. C. 
Howell, secretary, said com- 
pliance with the subpoena, by 





sicn has prepared. 

In addition to this ‘fling’ 
(along with the several other 
presentations it has had at the 
hearings thus far in connection 
with individual industries), Mr. 
O’Mahoney has announced that 
the Anti-trust Division will make 
a “cover all” anti-trust presenta- 
tion, aided by the Federal Trade 
Commission, around the first of 
December. 


Anti Trust History 


This discussion of the “status 
and enforcement of the anti- 
trust laws,” will cover: (1) The 
Status of Competition, under 
which are subheaded (a) Experi- 
ence of FTC, (b) Experience of 
Justice Department, and (c) Re- 
ports on various industries, in- 


cluding glass container, Beryl- 
lium, milk, sulphur, and (2) 
Anti-trust Laws, under which 


are listed (a) 
existing experience, and (b) 
History of Enforcement. 
Although oil is not listed 
(under (1) (ce) above) as one of 
the industries likely to be re 


Codification of 


ported on, it is possible that the 


Justice department’s lengthy 
work on the oil industry may be 
presented at the December hear- 
ings, rather than in connection 
with the industry presentation 
next month. 

Sen. O’Mahoney described the 
Anti-trust division’s discussion 
on its experience with anti-trust 
law enforcement as “one of the 
most significant” things yet to 
come. Along this same line, he 
said, the division will discuss 
the many complaints it receives 
from business men as unfair to 
practices they have to _ face 
which may or may not be viola- 
tive of the laws as at present 
written. 

Under current plans, the com- 
mittee will make its report to 
the Congress March 1, but be- 
fore this report is made, the 
group will hold a “free-for-all” 
series of hearings at which 
leading economists of the coun- 


{dvertisement 











.. that Robs |. 
Your Bulk Plant | 
Night & Day 
— Winter and 
Summer! 


4s 
(SEE PAGES 26-27 ) 


























18 NATIONAL PETROLEUM NEWS, WEDNESDAY, AUGUST 16, 1939 








try will be invited to present 





The senator replied that, al- 


their programs for business re- though it was a “local situation,” 


covery. 

Individuals “like Leonard P. 
Ayres (Cleveland economist),” 
O’Mahoney said, would be asked 
to contribute their views and or- 
ganizations likely to be invited 
to participate he listed as the 
srookings Institution and the 
Twentieth-Century fund. 

Other topics of interest to the 
oil industry which the agenda 
for the committee’s study in- 
cludes are co-operatives, federal- 
licensing (Sen. O’Mahoney has 
sponsored a bill in Congress on 
this subject for several years) ; 
government purchasing; gov- 
ernmental subsidies; price flex- 
ibility; small business (under 
which will be studied the Robin- 
son-Patman Act and the Pat- 
man proposal for prohibitive 
chain store taxation); trade as- 
sociations; review of (FTC) 
trade practice agreements—the 
list is long. 


Divorcement Bills 
May Be Considered 
By Monopoly Group 


N. P. N. News Bureau 
WASHINGTON, Aug. 14. 
The geographical and political 
fact that Senator O’Mahoney, 
chairman of the Temporary Na- 
tional Economic (Monopoly) 
Committee, is from Wyoming is 
going to result in the TNEC get- 
ting a larger load of pipeline 
divorcement data than it might 

otherwise. 

The Wyoming Senator, a 
couple of weeks ago, communi- 
cated with E. G. Seubert, presi- 


dent, Standard Oil Co. of In- 
diana, protesting against con- 


struction of a pipeline by Utah 
Oil Refining Co. (standard sub- 


sidjiary) from Wyoming fields 
to Salt Lake City. Sen. O’Ma- 
noney’s protest was based on 


the claim that construction of 
the line would 
crude away from Wyoming re- 
fineries, thus throwing Wyom- 
ing citizens out of work. 


line would take no more oil out 


} 


it is “illustrative of the inter- 
state activity coming under the 
commerce clause for which 
there is no federal regulation of 
any kind,” and added that it 
“calls up the pipeline divorce- 
ment bills which were _intro- 
duced at the last session of Con- 
gress.” 

He indicated that pipeline 
divorcement will be among the 
oil industry regulatory measures 
which the TNEC will consider, 
and since he is chairman of the 
committee, the “illustration” of 
the Wyoming-Utah pipeline may 
be put under the spotlight for 
careful examination. 


CLEVELAND, July 31.-—Ohio 
Oil Co. recently opened an of: 
fice in Michigan producing ter. 
ritory, at Mt. Pleasant. 


{dvertisement 
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Mr. Seubert replied thi he| — 
! ubert replied that th o 10,828 GALS. ; 


of Wyoming than is going out 
by tank car at present, and that 
the company contemplates no 
change in its Wyoming refinery 
set-up. 

Sen. O’Mahoney took the op- 
portunity offered by one of the 
TNEC’s releases last week to 
tell of his wire to Mr. Seubert 
(although the reply had _ not 
been received at the time), and 
was asked about it at a press 


conference later. His questioner 
wanted to know how the “local 
situation” in Wyoming fitted in 
with the general TNEC picture 
to the extent that it was pub- 
release. 


licized in a committee 
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Texas Commission Shuts In 






All Oil Fields for 15 Days 


(Continues from page 12) 


from its public school and uni- 
versity lands .... 

“Some of the big integrated 
companies are trying to put on 
a three-way squeeze. They 
escaped taxes during the long 
regular session of the legisla- 
ture. They have gone into Fed- 
eral Court and gained a decision 
under which they hope to in- 
crease their East Texas produc- 
tion. Now they want to cut the 
price, in which event they would 
fill their empty 


and with oil bought from others 
at a ruinously low price.” 

Commissioner Jerry Sadler 
sent a telegram to President 
W.S. Farish of the Standard of 
New Jersey calling on him to 
have his “Puppet Company” 
(Humble) restore the price of 
crude or to reduce the retail 
price of gasoline in Texas 5 
cents a gal. 

It must be kept in mind, how- 
ever, that while the Commis- 
sioners have taken the price re- 
ductions in connection with the 
shutdown orders as a basis for 
their public utterances, they 
nevertheless have had a severe 
buffeting in recent weeks in con- 
nection with the handling of 
proration in the East Texas 
field. 


First it was the Federal Court 
decision in the Rowan and 
Nichols Oil Co. case, with its re- 
sultant applications to the Com- 
mission by other East Texas 
operators for increased allow- 
ables. Then came the _ three- 
judge Federal Court decision 
which gave Humble the right 
to a larger share of the field’s 
allowable, and which 
quently calls for an increase in 
Humble’s production of apprexi- 
mately 44 per cent. 


All the signs had begun to 
point to a substantial increase 
in production from East Texas, 
which would complicate the 
problem still more for the com- 
mission. 


For those reasons it is  be- 
lieved in some quarters that the 
crude price reductions really 
gave the Commission an oppor- 
tunity to call for a greatly de- 
sired “breathing spell” and had 
it not been for the “political 
situation” the shutdown order 
would have been confined to 
East Texas. 

Reports from Texas, mean- 
while, indicated that some inde- 
pendent oil companies were in 
favor of the shutdown while 
others already were preparing 
to seek a restraining order as 
soon as they received an official 
copy of the Commission’s order. 


storage with) 
greater production of their own | 


subse- | 





|The major companies remained 
silent on their plans. 

Some of the smaller refiner: 
said they would be forced to 
shut down within a few days 
unless their suppliers of crud 
could obtain exemptions to the 
shutdown order. The smalle: 
refiners for the most part do 
not have crude storage sufficien! 
to carry them along for mor 
than three or four days. As fai 
as could be learned, however, 
none of the refiners were plan- 
ning as yet to seek court relief 

A check of some of the major 
|refineries, particularly along the 
'Gulf Coast indicated that a few 
of them might be able to con 
tinue operations for 15 days by 
shutting down some units while 
others would be out of crude 
within five to ten days. 


7 Mos. Output 
Tops All 1938 


URBANA, IIL, Aug. 14.—I] 
linois production through Au 
gust will be double that for all 
of last year, if the present rate 
of output is maintained, the 
latest State Geological Survey 
report showed. 

Production for July was 8, 
413,000 barrels. Output for the 
first seven months, the Survey 
reported, was 42,075,000 bar 
rels, against 23,929,000 barrels 
during 1938. Illinois’ previous 
production peak was in 1908, 
when 33,686,000 barrels were 
produced. 

New well completions during 
July were 274, with 219 produc- 
ing wells. The state’s 40 new 
fields discovered since early 
1937 at the end of July had 3656 
producing wells. 

During July the eastern side 
of the basin was extended 
southward when three fields 
were discovered in White 
county. Since the report was 
compiled Edwards county, 
north of White county, has en 
tered the ranks of Illinois pro 
ducing areas with a discovers 
well near Grayville. 


BALTIMORE, Md., Aug. 14. 
Maryland’s 4-cents per gallon 
gasoline tax brought the state 
$5,359,352 during the first six 
months of the year, more than 
5 per cent above collections 
during Jan.-June period of 1935 
which amounted to $5,028,605, 
officials report. In June $1,028, 
606 was collected, nearly 8 per 
cent above June 1938 collections, 
$952,546. 
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‘Gas’ Demand Rises 5% 


In First Half of '39 





Petroleum Supply and Demand, First Half of 1939 


June, May, June, January-June 
1939 1939 1938 1939 1938 
NEW SUPPLY: 
komestic production 
Crude petroleum 104,607 110,541 94,277 623,391 602,846 
Daily average 3,487 3,566 3,143 3,444 3,331 
Natural gasoline 1,095 4,280 1,001 24,850 24,919 
Benzol! 174 130 105 1,013 772 
Total production 108,876 114,951 98,383 649,254 628,537 
Daily average 3,629 3,708 3,209 3,587 3,473 
Imports :* 
ide petroleum: 
Receipts in bond 168 194 269 2,299 1,49) 
Receipts for domestic use 3,196 3,434 1,923 13,321 11,155 
tefined products: 
Receipts in bond 1,859 2,130 1,866 9,249 9,612 
Receipts for domestic use 750 529 693 3,567 3,374 
fotal new supply, all oils 115,149 121,538 103,134 677,690 654,170 
Daily average 3,838 3,921 3,438 3,74 3,614 
Increase in stocks, all oils 2,425 245 ° 6,962 2,089 19,521 
DEMAND: 
tal demand 117,574 121,298) 110,096 675,601 634,649 
Daily average $919 $913 +670 g 733 , 506 
xports: 
Crude petroleum 5,831 8,643 7,424 34,949 10,177 
Refined products 10,798 12,128 10,338 58,847 97,243 
Domestic demand 
Motor fuel 9,812 19,547 18,293 258,218 44,75 
Kerosine 3,570 1,368 bs We - 9 f 30,062 26,754 
Gas oil and distillate fuels 7,198 T,a08 45,591 66,345 $5,315 
Residual fuel oils 24,783 25,646 422,177 156,804 141,976 
Lubricants 1,902 2,132 1,606 11,053 9,904 
Wax 70 102 85 168 565 
‘oke 78 587 573 3,340 2,567 
Asphalt 834 2,714 675 10,551 9,936 
Road oil 1,210 695 1,20 PE iS Fey ny 
Still gas 1,768 1, 798 5,387 32.038 10,268 
Miscellaneous 205 214 157 1,113 S72 
Losses 3,015 1,362 1,259 9,060 11,793 
Total domestic demand 100,945 100,522 92,334 581,805 537,229 
Daily average 3,365 3,243 ,,078 5214 968 
STOCKS: 
Crude petroleum 
Refinable in U. S 273,314 278,087 292,634 273,314 292,634 
Heavy in Calif 14,207 14,492 17,425 14,207 17,425 
Natural gasoline 6,749 6,212 6,951 6,749 6,951 
Refined products 262,289 260,193 266,497 262,289 266,497 
Total, all oils 996,559 558,984 583,507 556,559 583,507 
Days” Supply 142 143 159 149 166 
From Coal Eeonomics Division Imports of crude as reported to Bureau 


of Mines: 


all other imports 
® Decrease 


and 
' Revised 


N. P.N. News Bureau 
WASHINGTON, Aug. 14. 
Motor fuel demand in the 


United States during the first 
six months 1939 


over 


of was more 
1938 de- 
mand for the same period, ac- 
cording to the Bureau of Mines. 

Demand for the first half of 
1939 was 258,218,000 barrels, as 
compared with 244,754,000 bar 


rels 


than 5 per cent 


last year. 
June demand amounted to 
19,812,000 barrels, somewhat 
below the forecast demand of 


90,600,000 barrels, but 1,500,000 
Darrels above the June demand 
ast year (48,293,000 barrels). 


lune demand “did not bear 
ut the promise of May”, ac 
cording to the Bureau (NPN, 
July 19, p. 22), although ex- 
ports of motor fuel continued 
‘to meet expectations, totaling 


4,459,000 barrels, compared with 
1,390,000 barrels in May and 
4,284,000 barrels in June last 
year. Six months exports of 
fuel amounted to 23,- 
395,000 barrels, compared with 


motor 


exports 


from Bureau of Foreign and Domestic 


23,917,000 barrels in the same 
period last year. 

As a result of the less-than- 
expected demand in June, the 


decline in finished gasoline in 


ventories (about 4,000,000 bar- 
rels) was much less than in 
June 1938, with the result that 


the total on hand June 30 (74, 
395,000 barrels) exceeded the 
total of last year by ove 
600,000 barrels. 

Demand for the three classes 
of fuel oil continued to run 
well ahead of 1938, and de 
spite the increase in crude 
throughput, stocks were gen 
erally lower on June 30 than a 
year before. Demand for the 
various products shown in 
the accompanying table. 

To meet the demand, daily 
average crude production in 
June was 3,486,900 barrels, 
78,900 barrels less than in May, 


is 


and representing the first de- 
cline after seven consecutive | 
monthly increases in produc 


tion. June production last year 
averaged 3,143,000 barrels daily. 

Illinois and Michigan contin 
ued to establish new production 
records, the former state’s June 


production totaling 236,100 bar- 


rels_ daily, compared with 


220,900 barrels in May. 

NPA Program Lists 
O'Mahoney, Arnold 
For Atlantic City 


WASHINGTON, Aug. 14.- 
Anti-trust Division Chief Thur- 
man Arnold and Monopoly 


Committee Chairman Joseph C. 
O’Mahoney will be the head- 
line speakers at the 37th annual 
meeting of the National Petro- 
leum Assn. at Atlantic City Sept. 
13-15, the Washington office of 


N. P. A. announces. 

Arnold will discuss the en- 
forcement of the anti-trust 
laws, and Sen. O’Mahoney 
(Wyo.) the work of his com- 
mittee. 

Other speakers on the pro- 


gram will be Joseph E. Pogue 
of the Chase National Bank, 
New York City, who will speak 
on “Petroleum Economics,” and 
Paul Ryan of the National Re- 


fining Co., who will talk on 
marketing problems of the in- 


dustry. 

Arthur F. White, assistant di- 
rector of the Interstate Com- 
merce Commission’s Bureau of 
Statistics, will speak on “Recent 
Developments in the Applica- 
tion of Transportation Costs to 
Rate Making in Petroleum 
Products” at the meeting of the 
NPA traffic group, Harry S. 
Elkins, NPA traffic attorney, 
has announced. 

Mr. White 
tensive study of motor truck 
costs, motor truck scales, and 
motor-compelled rail rates, and 
familiar with the California 
and Oregon-Washington = and 
other oil freight rate cases, in- 
cluding the various ones in the 
Southeast. 


has made an in 


is 


Gasoline Stocks Cut 
To 70,789,000 Bbls. 


NEW YORK, Aug. 15. 
line stocks declined another half 
million barrels the past week, 
standing at 70,789,000 barrels 
at reporting refineries on Aug. 
12, according to the American 


Gaso- 


Petroleum Institute. This fol- 
lows a reduction of 1,500,000 

barrels the previous week. 
Every district, except the 


East Coast, reported decreases 
in gasoline stocks. Stocks in 
this district 519,000 
rels. This is one of two dis- 
tricts where crude runs were 
lowered the past week, declin- 
ing 29,000 barrels on daily av 
erage at East Coast plants. 
The largest decrease in gaso- 
line stocks was in the Louisiana 
Gulf where they were lowered 


rose 





bar- 








254,000 barrels. The larger de- 
creases elsewhere were: Texas 
Gulf, 195,000 barrels; Indiana- 
Illinois-Kentucky 181,000 bar- 
rels; California 179,000 barrels; 
and Oklahoma-Kansas-Missouri 
146,000 barrels. 

Daily average crude runs in- 
creased 16,000 barrels the past 
week, to 3,115,000 barrels. 


WASHINGTON, Aug. 14.- 
Stocks of crude petroleum rose 


469,000 barrels during week 
ended August 5, Bureau of 


Mines reports, bringing total on 
that date to 268,982,000 barrels. 
Last year on Aug. 6, nearest 
comparable date, stocks totaled 
287,406,000. The 469,000-barrel 
increase was made up of gains 
of 257,000 and 212,000 barrels in 
domestic and foreign stocks re- 
spectively. 

Stocks by grade or origin will 
be found on page 20. 


{dvertisement 








( SEE PAGES 26-27) 
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- _ Latest Oil Industry Statistics 











Total U. S. Motor Fuel Stocks 





















































Trends of Basic Figures Heavy Line—1939 Light Line—1938 
Aug. 12,1939 Aug. 5,1939 Aug. 12, 1938 90- 
Crude Production ...... 3,550,100 3,909,400 3,359,900 | 
(Bbls. daily) T 
Crude imports .......... 69,570 110,000 81,570 w 
(Bbls. daily) — 85- 
Crude Runs to Stills .... 3,460,000 3,445,000 3,269,000 c ; 
(Bbls. daily) wx | tl 
Gasoline Stocks ..... 75,851,000 76,431,000 74,498,009 a 
(Bbls. total) a 
Gas Oil & Distillate Stocks 36,239,000 35,601,000  ~—............ — _ 
(Bbls. total) o 80 
tesidual Fuel Oil Stocks 114,309,000 114,512,000 sea > 
(Bbls. total) 2 
° 
ol i 
475 
Crude Oil Production for the U. S. z 
(American Petroleum Institute figures) 70- | 
a ee | 
Aug. 12 Aug. 5 July 29 | i; | 
Barrels Barrels Barrels 
OkKlahoma 140,700 412,900 420,400 | | | = 
Kansas 170,850 176,000 179,400 1! 
peor 1,261,700 1.743.500 1.359, 700 65 ,’ etek tY Tc. pr te Ff 6 
ouisiana 250,450 275,000 275,600 
At “epee 64000 63'400 62'950 6 13 20273 1017 241 8 152229 (2 192629 16 23307 14 2! 28 


Illinois 296 O00 279,500 276,300 MAY JUNE JULY AUGUST SEPT. OCT. 

































































Eastern (Ill. excluded) 95,650 97 500 97,650 ie 
Michigan 68,900 67,850 68,150 Daily Average Crude Runs to Stills 
Wyoming 61,950 61,700 66,150 
Montana 16,450 16,550 16,200 Heavy Line 1933 Light Line—19838 
Colorado 3,800 1,000 3,850 3 87 
New Mexico 104,150 109,100 109,150 e 
California 615,500 602,400 603,600 
— 
Total U. S 3,550,100 3,909,400 3,539,100 
Crude Imports 69,750 110,000 95,000 - 
Total New Supply 3,619,670 4,019,400 $3,634,100 3.4 
Stocks of Crude Petroleum July 22 and 29 and Aug. 5, 1939 34- 
: ; fy ~* 
(Thousands of barrels) = 
Chge from Wi — 
Grade or origin July 22 July 29 Aug.5 July 29 lard 
Pennsylvania Grade o,f04 5,682 5,654 28 
Other Appalachian 1,164 1,202 1,234 mF a 
Lima-Michigan 1,937 1,917 2,042 125 
Illinois-Indiana 14,435 14,469 14,649 180 ion 
Arkansas 3,519 3530 3,372 158 oO 
Kansas 6,248 6,138 6,204 66 WZ 
Louisiana: 13,691 13,455 14,000 545 Pa 
Northern 5,764 5,647 5,625 22 oO 
Gulf Coast 7,927 7,808 8,375 567 — 
New Mexico 5,979 5,576 5,511 65 4 
Oklahoma 69,859 70,049 70,424 375 cm 
Texas: 85,440 85,964 85,614 350 — 
East Texas 19,084 19,210 19,858 648 = 
West Texas 15,952 16,507 16,587 80 
Gulf Coast 21,693 21,859 20,890 969 
Other Texas 28,711 28,385 28,279 109 
Rocky Mountain 19,261 19,212 19,074 138 
California 38,313 38,812 38,485 327 
Foreign 2,844 2,507 2,719 +212 
Total United States refinable 268,447 268,513 268,982 L469 
Heavy in California 14,091 14,316 14,365 49 


6 132027 3 101724 | 815222951219 262 9 1623307 14.128 
MAY JUNE JULY AUGUST SEPT. OCT. 


A. P. I. Weekly Refinery Report 


(Figures in Thousands of Barrels of 42 Gallons Each) 











Stocks 
Per Cent of a Total Finished & Stocks of Gas Oi! & Distillates Stocks of Residual Fuel Oi! 
Daily Average Reporting Capacity Gasoline Unfinished At Terms. At Terms. 
Crude to Stills Operated Production Motor Fuel (b At Refineries Trans. Pipelines At Refineries Trans. Pipelines 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Aug. 12 Aug. 5 Aug. 12 Aug. 5 Aug. 12 Aug. 5 Aug. 12 Aug. 5 Aug. 12 Aug. 5 Aug. 12 Aug. 5 Aug. 12 Aug. 5 Aug. 12 Aug. 5 
Kast Coast »5o »SS 90.9 95 6 1.595 1.643 20,887 20.368 6.06 5.676 6.001 > S038 9.295 5,387 4.115 
Appalachia 11s 112 2.2 87.5 413 413 3,332 8.337 242 250) si) #2 30S 422 
Ind., Il, Ky 161 $34 89.7 S44 V0 SSE 11,896 12.077 3.645 S480 752 736 2.863 2,843 $f) 
‘kla.. Ka Mc 26] 259 76.3 75 17s WS 6.394 6.540 1.502 1,559 15 4s 2.823 2,548 
Inland Texas 124 128 78.0 S05 17s 3 1,613 1.66 75 37 1 1.890 1.850 
lexa rulf SOS Sos ’ ’ 6s4 S769 S064 +SS $N15 $48 t47 15S 6,528 272 
La vulf 147 144 19 19.3 2% W) 2,042 22% OOS 203 j 4 t 1,447 282 
\ i Ar 4s i 7 514 25 2 27S 10 Has 634 
\ 1.199 242 
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‘Iowa Plan’ by Co-operative Bookkeeping 











stoytior wned } 
tation owned by 


Charleston Oil Co., ance 


his service 


leased to Tate Seabrook, won 
the Charleston Garden Club's 
prize for the besi landscaped 
station Negro shacks stood 


on the site before the oil com- 


Modify 


Towa Plan 
By Co-Operative Bookkeeping 


Station Lessees of Large Southern Jobber Keep Their 
Own Joint Accounting System in Supplier’s Office, 
Under His Friendly and Business-Like Supervision. 


A MODIFICATION of what 
is now known as “the Iowa plan” which 
the Charleston Oil Co. of Charleston, 
S. C., originated and has been using 
for more than seven years, may be 
closer to the secret of Keeping retail 
outlets independent and yet helping 
them to refrain from doing foolish 
things, than any oil company-dealer 
relationship yet reported. 


At the suggestion of the company 
management, the leased out stations 
continue their bookkeeping and ac. 
count handling in the office of the 
company with individual bookkeepers 
but who are working for all the leased 
out stations on a co-operative basis. 


These office bookkeepers are direct 
employes of the station lessees and 
not of the Charleston Oil Co., yet they 
yperate under the eyes of the officers 
1! the company. The station lessees 
ictually direct their own bookkeeping 
yut they keep handy to the friendly 
idvice and suggestions of their sup 
plier, the Charleston Oil Co. 


The same efficient accounting sys- 
tem that had obtained with the sta- 
ns when they were under the com- 


pany’s direct ownership and manage 
ment prior to 1932 was continued 
when the stations were leased out. 
The operators turn in all their day’s 
receipts with the necessary accounting 
detail. The operators, by their agree 


ment with the bookkeepers, do not hold 
back a penny to their own account. 
Twice a month the bookkeepers make 
out pay checks for each employe at 
each station and another check, which 
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is an agreed-upon advance on account, 
to the lessee. 

The lessee buys whatever he wants 
to in the way of merchandise but he 
sends a copy of his ordr to his co 
operative bookkeeping department, 
Which takes the cash discount and 
charges him with the merchandise. 

At the end of the month a profit and 
loss statement is rendered, the rental 
of the station decucted, as are the sal 



















Modify ‘Iowa 





Co-operative Bookkeeping 











aries, other expenses and any charges 
for merchandise, and the balance of 
profit, if any, is paid to the lessee in 
full by check. The co-operative book 
keeping expenses for all the stations is 
allocated to each station every month 
on a gallonage basis. 


By request of all the lessees the two 
Thornhill brothers, who own the com 
pany, keep an eye on the transactions 
that pass through the co-operative 
bookkeeping department and are free 
to offer suggestions to a lessee at any 
time on any subject. The result is that 
by reason of this constant contact with 
the intimate details of each station’s 
operations, a particularly close rela- 
tionship between the Thornhills, as 
suppliers, and the lessees has been 
maintained. The Thornhills feel free 
and do not hesitate to jack up a lessee 
who is late or carelss with his reports; 
nor do they hesitate to call one up when 
they see a particularly large purchase 
item going through, the wisdom of 
which might well be questioned. 


Because they are right at the purse 
strings, the Thornhills’ advice there 
fore has a weight and importance that 
it would not possibly have if the purse 
was out in each station with the men 
free to take from it for whatever they 
pleased and as they pleased. It is 
generally recognized by oil company 
managers that the close proximity of 
the cash drawer to the hand of the 
average station lessee has worked ruin. 
That untrained in handling 
money beyond his current weekly pay, 
so frequently is unable to resist the 
appeal of the seemingly large amount 
of money idle in the till. He forgets 
there are salaries and bills to pay so 
that only too often he fails to have 
enough money even to pay for his 
gasoline. 


lessee, 


The Thornhill plan makes for disci 
pline and sound accounting and so fai 
the company has had no trouble with 
any lessee not adhering to it. By tact 
and proving that their judgment has 
been sound, the Thornhills have made 
effective this informal guardianship of 











ro 
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theirs over the station operators col 


lective bookkeeping and_ purse. 
Seven years ago, T. W. “Buddy” 


Thornhill, president, and his brother, 
EK. J.. who own and operate the Charles 
ton Oil Co., were having trouble with 
their station operations, both from 
losses and from the lack of interest 
of station employes. Station sales 
were vital to the company, for then, 
as now, it does not bother with dealer 
accounts. The two Thornhills cast 
about for a new method of station op 
eration. 

The brothers felt that if the op- 
erators were made independent busi- 
ness men, with a personal ‘‘money-in 
my-pocket” reason for merchandising, 
boosting sales, and stimulating busi- 
ness, there would be less of the lacka 
daisical attitude of “I’ll have my job 
and my salary whether I sell this ex 


Posted at **Chasonoil”’ Service Stations 





WANTED: 
ager and three assistants. 


in emergencies. 


rPrrer 


good 





“The Call for A Man” 


A man who can find things to be done without the help of a man 


A man who gets to work on time in the morning and does not imperil 
the lives of others in an attempt to be the first to quit work at night. 
A man who is neat in appearance and does not sulk for an hour’s overtime 


A man who listens carefully when he is spoken to and asks only enough 
questions to insure the accurate carrying out of instructions. 
man who moves quickly and makes as little noise as possible about it. 
man who looks you straight in the eye and tells the truth every time. 
man who does not pity himself for having to work. 
man who is cheerful, courteous to everyone and determined to “make 


A man who, when he does not know, says, 
is asked to do anything says, “I'll try.” 


“T don’t Know,” and when he 


—Ki-Grams 
Charleston Oil Co. 











tra oil-change or not,” and there would 
also probably be an end to the losses 
in products, accessories, and some 
times even cash. 

At the same time, they didn’t want 
to make these independent dealers too 
remote in their contacts with the com 
pany, as many of them had neve) 
been in business for themselves befor¢ 
and might “go haywire” if left entirely 
to themselves. 


They might, for instance, load them 
selves cown with equipment, be un 
able to pay for their supplies, and event 
ually either have to give up the sta 
tion, or they might get so far in th 
red with their supplier that the sup 
plier would be unable to collect foi 
supplies furnished. In either event, 
the Charleston Oil Co. would be 
“stuck”. 

So the company worked out a leas 
ing plan whereby the supplier would 
retain close connection with the station 
and yet the lessee-dealer would be on 
his own to the extent that the more 
business he did the more would be his 
income. In short, it was a modified 
Iowa Plan several years before there 
was any Iowa Plan, and one which is 
still working to the mutual satisfac 
tion and profit of lessees and supplier 
alike. 


Here is how the ‘‘Chasonoil Plan 
works-—its operation today is very lit- 
tle modified from the first draft. “Chas 
onoil” is how the company’s name 
is pronounced by Charlestonians and 
it was long ago adopted as the com 
pany’s trademark. 

Each lessee-operator makes out a re 
port each day, showing sales of all 
products, accessories, and other items, 
how much was sold for cash and how 
much on credit, receipts on accounts 
and listing the credit sales by nam«¢ 
of purchaser, amount, and other info 
mation. 


That is the end of the operator’s 
bookkeeping troubles. The — report, 


along with what cash has been taken 
in by the station, is sent to Charleston 
Oil Co.’s offices, where all the rest of 
the bookkeeping is done, by individ 
ual stations. 


Each lessee has a “drawing account” 
for cash on the supplying company, 
ranging from $75 to $150 per month. 
depending on the volume of the sta 
tion and other factors. Twice a month, 
or oftener, if need be, he gets a check, 
or some cash, from this account fo! 
his immediate expenses. At the end ot! 
the month, a monthly statement is 
made up for each station, showins 
the profit for the station, and a check 
or cash, is given he lessee for the dif 
ference between what he has drawn on 
the company and the profit of his sta 
tion for the month. 


Salaries of the bookkeepers in thé 
main office who do this bookkeeping 
are prorated among the stations, 01! 
the basis of gallonage, and the share 0} 
each station is likewise deducted fron 
the profit check. The calculating ma 
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chines, supplies and forms are fur- 
nished by the company. 

The cost is about $15 or $20 per sta- 
tion per month, the company figures. 
The work of bookkeeping for the sta- 
tion requires time equivalent to the 
services of about 2.5 persons on a full- 
time basis per month. 


These bookkeeping operations are 
not intricate, as far as the supplying 
and sale of petroleum products is con- 
cerned. The inventory at the end of 
the month is subtracted (for each item, 
of course) from the inventory at the 
beginning; cost of products to stations 
is deducted from cash income from 
sales, and the balance is profit for each 
product. It should work out to about 
the dealer’s margin, in the case of gas- 
oline and other products too, and if it 
doesn’t, some checking up is done. 


The bookkeeping is more involved 
when it comes to the purchase of ac- 
cessories for resale, for station equip- 
ment, salaries of helpers and attend- 
ants at the stations, lights, water, and 
other supplies. 


, 


On tires and batteries, for instance, 
Chasonoil has an affiliated company— 
“The Tire Co.”—which is Charleston 
distributor and warehouses for a na- 
tional brand of tires and _ batteries. 
Most tire and battery purchases of 
the stations are made through The 
Tire Company, and are paid by the oil 
company and charged to the station 
account, and their amounts deducted 
from the check sent the station lessee 
in the same manner as oil products are 
handled. 


P URCHASES of other accessories, as 
well as of some station equipment, 
are likewise made by the lessees of 
the individual stations, who are billed 
for them by the company from whom 
bought—it may be one of a dozen com- 
panies in Charleston or nearby. How- 
ever, the bills are sent in to Chasonoil 
for payment and paid by the company. 
All these transactions, too, are handled 
in the journal and ledger which are 
maintained at the office for each sep- 
arate station. 


Bills for lighting, gas, telephones, 
city and state dealers’ licenses, and all 
other similar expenditures likewise are 
charged to the “Oakes St. Station” or 
the “Folly Road Station,” or any other 
individual station. The bills are sent 
by the lessees to Chasonoil, and paid 
by the company, the deduction being 
made from the station account so, in 


reality, the station pays them, al- 
though Chasonoil “advances” the 


money, as it were. 


Once in a while a lessee buys some 
thing which the interests of economy 
ind good management seem to frown 
on. When he does, “Buddy” Thorn- 
hill or someone else from the company 
calls him to come in and suggests that 
the purchase is not a very good idea. 
Usually, the lessee sees that he has 
seen wrong, and an effort is made to 


1939 


get the company that sold it to 
back. 

Such a case in point was the 
station operator in an outlying 
bought an adding machine—or 
was sold an adding machine by a glib- 
tongued salesman. “Buddy” drove out 
to see him, kidded him along and said 
that before long he would be want- 
ing a secretary to make out his daily 
report, and talked him out of wanting 


take it 


time a 
station 
rather, 


the adding machine. The company 
from which it was bought was _ in- 


duced to take it back, unused. 


That’s a part of the close personal 
relationship between Chasonoil’s offi- 
cials and its lessees and their em- 
ployes. 


Another example is the daily report 
procecure. If a lessee makes a mis- 
take in a daily report once, he is called 
by telephone, or else “Buddy” or “Ed” 
goes around to see him, and, the warn- 
ing is not a “warning” at all—about the 
way you’d warn your wife to bake 
more corn bread for dinner on the 
nights she thought you were coming 
home hungry. 


A second mistake brings a little more 


severe warning, but still nothing to get 
worked up over—unless it would be 


that the “warnee”’ might get embar- 
rassed with so much attention. The 


lessee is made to feel he’s just making 
a lot of trouble for the folks who have 
taken that plagued bookkeeping off his 
hands, and that he’ll sure do better in 
the future. 

But the third time the Chasonoil 
officials don’t take the trouble to go 
out, or to call the man _ personally. 
They send out word that they want to 
see him at the office. He is told that 
the company has an investment to pro- 
tect in the station, and that he himself 
has an interest in the station making 
money and a good showing, and that 
if he hasn’t enough interest in such a 
showing, which incluces accuracy of 


= ey 








vertising also boosts 


reports, the company certainly has. 
Then he is reminded of the 15-day can- 
cellation clause in his lease contract. 


But such instances are rare, accord- 


ing to the Thornhills. For the most 
part their relations with lessees, as 


well as with their employes at the sta- 
tions, are the most friendly. 


“Buddy” and “Ed” can tell stories 
by the hour of how the lessees, and 
sometimes’ station employes, have 
come to them and laid their troubles 
before them; wife troubles, getting- 
married problems, home financing 
problems, and a dozen_ other 
types. The lessees don’t hesitate 
to come right into the main of- 
fice and ask “Mr. Buddy” what 
he thinks of their marrying this girl 
or that, of if he thinks “Bill” at the 
such-and-such 


station, can work up 
business enough so he won’t be so 


pinched when the next baby comes. 


Lors of times they don’t even bother 
to come in—just call up and ask one 
of the brothers to drop by the station 
next time they’re in that part of town, 
and then they lay their problems be- 
fore them at the station. 

“Mr. Ed” and “Mr. Buddy” give their 
advice freely—it’s a close personal re- 
lation. And, while they are not thought 
of as “inspections”, the two brothers 
usually drop by most of the 15 stations 


now operating under the plan in 
Charleston and nearby almost every 
day. 


But to get back to the “plan” once 
more. Station rental is also deducted 
from profits, on the basis of 1 cent per 
gallon on gasoline, which pretty gen- 
erally, “Buddy” says, works out to 
about 6 per cent of the company’s in- 
vestment in the station. 


The stations themselves are the prop 
erty of Chasonoil, and so are the 


‘ 


own brand 


and 


modern truck with 


nly its 
the company name 


ir Dollars in the Old Home Town" 
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Pumping into and out of tanks greatly speeds 
up vapor losses. As tanks are emptied the 
vapor space above the liquid increases to a 
high percent per gallon of gasoline. When 
the tank is again filled the increased volume 
of air-vapor mixture is rapidly expelled— 
breathed out to vanish into space. So, the 
faster you turn your stocks of gasoline, the 
greater your vapor loss—unless you capture 
vapor with a Butler Vapor System which 
feeds them back into your tanks at night. 
Instead of saturating a tank full of vapor 
thirsty fresh air in emptying and forcing it 
out when you fill, your tanks breathe from 
the system the original air-vapor mixture 
over and over again. 


Breathing Is Continuous Night And 
Day, Winter And Summer—But No 
Longer A Losing Proposition. Many 


think gasoline and other liquids do not 


Vapor Saver System At This Bulk Plant Saves 10,828 Gals. Per Year — Return 


evaporate in winter. You know differently. Its Cost Every 18 Months. 
Laundry hung on a line will first freeze and Before installation of a Vapor Saver System, this plant was considered up-to-date. Its welded tanks are paint 
then dry. Casoline evaporates into un- aluminum to reflect the sun’s rays. They are fitted with pressure and vacuum vents and the reading gauges are en 


closed. Underneath filling of truck tanks is employed. Yet, periodic audits and close records for a full year show 


saturated air at any temperature, It is the that the gasoline shortage at this bulk plant was 13,213 gallons. The chart shows the month by month ace ~umulati 


constant change of temperature and flow of of loss for the full year. 
fresh air that accelerate tank breathing and Then a Vapor Saver System was installed and the sR 
audits and records continued for another year. Gasoline ACCUMULATIVE LOSSES FOR 1 YEAR BeRome | ACCUMULATIVE LOSSES FOR 1 YEAR afTt 


consequent evaporation losses. Temperature 


: shortage was cut to 2385 gallons—a saving of 10,828 NSTALLING VAPOR SAVER SYSTEM—13.213 GAL‘ spice ert oe 
moves up and down as much, sometimes more, gallons of rich aht ends. Note on the chart how the _ SAVINGS EFFEC 


in winter as in summer. Hence. evaporation evaporation loss abruptly dropped upon installation of 
loss is continuous in winter as well as summer. the system and then held to a low level month by month 


On the other hand, your winter gasoline is Saving Of Light Ends Maintains Anti- ES Closely 
more volatile—made to vaporize easily for Knock Value Of Modern Gasoline < ptf +t revealed 
quick starting in cold weather. Except for Today you are dealing in gasoline of relatively high ws 
less frequent filling your winter losses are volatility and the trend is increasingly greater toward pressure 
relatively as great as in summer—more than higher volatility and seasonal gasoline. More and neath tri 


more light hydro-carbons are being refined into all 





















sufficient, on a loss compared to cost basis, grades of gasoline. It is these fractions that increase a 
to justify the installation, even in = mid- anti-knock value so essential in modern motor car pera 
ids de z . . ° ~ i i ~se very fine “ti , ize ear be 
winter, of Butler Vapor Saver Seatemse which operation, It is these very finest fractions that vaporize Sever Sys 
* ee ae most readily and frequently escape so rapidly and in |_| | seesasee th 
practically eliminate evaporation losses. such yolume as to change the physical characteristics ae mang bs 

of your gasoline—actually reduce its anti-knock value. Le | a | wn plus 
The Butler Vapor Saver System saves quality as well ot oa ousanc 
? - won Now AN FER to fam ae tae i you earn 
as quanti 
concen ee * TLER VAPOR SAVE! 
BREATHER BAG, HOUSED IN A 





WEATHER-PROOF, FIRE-SAFE, 


BUTLER STEEL BulLDING AND 


COMPLETE WITH ALL SAFETY 








VALVING IS QUICKLY AND 









ECONOMICALLY INSTALLED 


FOR! AUTOMATIC OPERATION. 
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During the past 20 years, since an exhaustive survey in 
1919 by the Bureau of Mines, great strides have been 
made in the reduction of tremendous evaporation losses 
in the producing and refining branches of the oil in- 
dustry. However, comparatively little has" been done 
in the marketing end of the business despite the fact 
that Bureau of Mines tests and studies (see Bureau of 
Mines Technical Paper 565) in recent years indicate 
that 1.5 percent would be a conservative estimate of 
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Government Estimates Set Bulk Plant Loss At 317,193,060 
Gallons Of Gasoline In 1938 


gasoline lost with present bulk plant equipment. 
14% of the 21,146,204,000 gallons of gasoline which 
passed through bulk plants in 1938 figures a dead loss to 
bulk plant operator of more than 317 million gallons 
of the richest light ends. In hard, cold cash that 
amounts to at least $37,963,167.20. It is a terrific “tax” — 
a levy that you cannot collec by passing on to your 


customers, 
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rich 
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90% Stoppage Of Gasoline Loss At This Bulk Plant Saves $919.14 


Closely kept records from periodic audits for 1 year 
revealed an 8555 gallon gasoline shortage at this bulk 
plant. This was happening despite the fact that the 
welded tanks were aluminum painted, vacuum and 
pressure vented, fitted with enclosed gauges and under- 
neath truck tank filling. 


Here is charted the month by month vapor loss for 

‘year before and a year after installation of the Vapor 

Be -@ ‘wer System. From 8555 gallons to 893 gallons is more 

_ <i than a 90% gasoline recovery. Figured at cost of gaso- 

line plus taxes it represents a saving not far from a 

thousand dollar bill. How else in the oil business can 
‘ou earn 66% on your investment the first year? 
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Do You Know What Your Share 
Amounts To In Actual Out 
Of Pocket Cold Cash? 


Today bulk plant operators are finding out that the 
Bureau of Mines estimate of 144% loss is indeed con- 
servative. Today’s narrow marketing margins and the 
continually rising volatility of gasoline make it a factor 
of deep concern—one which no oil marketer can afford 
to look upon with indifference. It affects both his 
pocket book and the quality of his product. Fortunately, 
a time-tested system of stopping practically all filling 
and breathing losses is now available to bulk plants 
on a self-liquidating basis. The savings it effects quickly 
pay back the investment. Your present losses are pay- 
ing for it. The sooner you install it the sooner you will 
convert losses into revenue. 


VSTEM with the Gooo,#vear BREATHER BAG 





' 
IW MADE AVAILARLE I 
1 COMP 
OR BULK PLI 


Captures Escaping Vapors—Puts Them 
Back Into Your Tanks 


In 1922, The Goodyear Tire and Rubber Company 
world’s largest balloon builders, first attacked the 
problem of capturing tremendous vapor losses at re- 





fineries. Im 1927 a double fabric, patented processed 
bag impervious to gasoline and gasoline vapor was 
perfected. In 12 years of continuous service not a single 
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Goodyear Breather Bag has failed. Depreciatic 
proving negligible compared to the thousands of dollars 
saved. 

NOW! The Butler nationwide organization, with a 
38 year background of experience as manufacturer of 
tanks and steel buildings and supplier of everything 
needed for up-to-date bulk plants, brings to bulk plant 
operators a complete Vapor Saver System with Good- 
year Breather Bag at a time when high volatile and 
seasonal gasolines are making filling and breathing 
losses more and more acute. Arrange now for a survey 
which is bound to indicate savings that will pay from 
25% to 75°) or more on your investment. Write or 
send the inquiry coupon NOW! 





BUTLER MFG. COMPANY 
1241 Eastern Ave. 941 Sixth Ave. S. E. 
Kansas City, Mo. Minneapolis, Minn. 
Send complete new Butler Vapor Saver 
System literature and bulk plant survey 
form sheet. Our gasoline storage facilities 
tanks with a total 
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Modify ‘Iowa Plan’ by Co-operative Bookkeeping 











Displays of tires, bicycles and other merchandise sold at stations are an important 
feature in the merchandising program of the Charleston Oil Co. 


pumps, hoists and heavy equipment. 
However, small equipment, such as 
grease guns, wrenches, etc., are pur- 
chased by the lessees and paid for 
in the manner described above. 


Both parties to the agreement are 
thoroughly “sold” on the “Chasonoil 
Plan” and the way it is working out. 
NATIONAL PETROLEUM NEWS’ 
representative talked to a number of 
the lessees in Charleston as well as 
to the officials of both Charleston Oil 
Co. and The Tire Co., which has two 
other stockholders besides the two 
Thornhills. All are strong for it. 


Several of the lessees, most of whom 
are young men, sheepishly told how 
they had tried to make foolish pur- 
chases, or establish foolish policies, 
and that they had: been talked out 
of it by “Mr. Buddy”, but each time, 
they added, they were glad of it. 


S EVERAL of them told how they had 
worked for other oil companies, under 
other set ups, or had acquaintances 
in such set ups, and that they and 
their friends agreed that the Charles- 
ton Oil Co.’s plan was the best for 
the lessee. 


Now, to get down to even more re- 
cent history—-because all the forego- 
ing is preliminary to how the Chason- 
oil stations whipped the price war 
without cutting their prices. 


About a year ago, cut-price signs 
started going up at some of the sta- 
tions in Charleston and others fol- 
lowed suit. The Chasonoil lessees 
were, for the most part, meeting the 
two-cent cut (from 20 to 18 cents for 
“regular’’). 

Then the Charleston Oil Co. officials 
called a meeting of the lessees at the 
company’s Offices. Most of the boys 
were all for meeting the cut. They 
Saw no other way out of it but the 
Thornhills did. 


After a meeting which lasted al- 
most three hours, the lessees had 


been sold on merchandising their way 
out of the war, rather than price-cut- 


2% 


ting. How much better it would be, 
“Buddy” and “Ed” counseled, if they 
continued to sell at the regular prices, 
and gave added service and “sold” 
themselves and their products, than 
to admit they were licked. 


They agreed, and within a few days 
the price signs at the Chasonoil  sta- 
tions were down; a crew of workmen 


was out repainting and_ generally 
cleaning up the stations; showcases 


were cleaned up, merchandise was at- 
tractively displayed, and the men were 
calling into practice some of the sell- 
ing and merchandising ideas they had 
learned at the company’s monthly 
sales meetings. They were also using 
some of the merchandising methods 
they had learned at a special course 
offered by one of the local high 
schools a couple of years ago, at 
“Buddy’s” suggestion. So that they 
wouldn’t think they were being asked 
to do anything that the man who 
had suggested it wouldn’t do, “Bud- 
dy,” “Ed” and several others on the 
company’s staff attended those classes, 
too. 


At the monthly meetings the lessees 
trade information and tips on operat- 
ing they have picked up, the com- 
pany men make_ suggestions, and 
everyone learns a lot from somebody 
else. There, too, they learn about 
salesmanship—the kind which helped 
them win the price war—but they also 
learn, in the words of Chasonoil’s 
president, not to try to “barbershop” 
the customers. 


Every effort was made in this first 
drive in the price war to make the 
non-cutting, Chasonoil stations look 
distinctive, and like different types of 
stations altogether from the _ price 
slashers. 


The price war continued and the 
Chasonoil stations’ gallonage _in- 
creased. Then, last fall and winter a 
new plan was adopted, which the 
lessees praise as the “best thing we 
ever did.” 


A budget system was worked out 
for sales of tires and batteries, and 
accessories of all kinds—as well as 





radios for home and car, electric fans, 
bicycles (Charleston is one of the 
bicyclin’est towns in the country), and 
a hundred other household and mo- 
toring gadgets—electric fans, smok- 
ing stands of special streamlined de- 
sign, two- and three-tone automobile 
horns (another Charleston fad), in 
fact, anything the lessees see fit to 
buy for resale and there are some 
varied collections in the 15 stations 
around town. 


These budget accounts are handled 
by the lessees themselves that is, 
the bookkeeping for them is in their 
hands, but it’s not much. They use 
standard contract forms, similar to 
those used by large tire companies 
for budget payments, and make their 
own prices on the accessories. The 
budget account contracts are filed, in 
most stations, in a _ binder, which 
makes them readily available when 
payments are made. 


A “budget price’ of about 11 per 
cent above the cash price is set on 
each article and, aS mentioned be- 
fore, they are attractively displayed 
so that motorists driving into the 
stations may see what is offered for 
sale and usually they see something 
they want, and get, either for cash 
or on the budget plan. 


On their daily reports, the lessees 
list “budget sales, $35” and “budget 
collections, $45”, without going into 
specific names of purchasers as they 
do with company credit purchases. 
These items are entered on the journal 
and ledger of the individual stations, 
like all other bookkeeping items, and 
carried over to the end of the month. 
Since the company pays the bills for 
the articles sold on budget account 
(the same as other purchases of the 
stations) the bookkeeping operation 
is the same. 


For instance, if J. Wellington Wink- 
ler, a dock worker on the Charleston 
water front drives his car into the 
Meeting Street Chasonoil Station and 
buys a couple of new tires for $20 
on the budget plan, the fact that two 
tires were sold on the budget plan 
for $20 will be conveyed to the Cha- 
sonoil office on the station’s daily 
report. But collecting the $20 is the 
duty of the individual station that 
sold the tires. 


Most of the stations have card in- 
dex files for each day of the month, 
and each morning the lessees go 
through those cards and pick out the 
ones which show payments that were 
supposed to have been made the pre- 
vious day. A card goes out to the 
debtor who has not paid, the next day 
after his payment was due, remind- 
ing him of that fact. 


This punctuality, the lessees feel, is 
the reason why they have so few bad 
accounts on their budget sales—less 
than 3 per cent losses, and only about 
7 per cent repossessions. The card in- 
dex file, incidentally, is one of those 
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HOSE CONCEALED 
Jhe Proved way to handle tong hose 


Modern marketers demand a new kind of 
pump! They want a pump that's stream-lined 
for attractiveness—with longer hose for con- 
venience—and particularly they want a pump 
that’s NEAT! In the Bowser Reelway you'll 
find all these features . . . for it’s as “Neat and 
Trim As a West Pointer.” There’s no bagging 


hose to mar appearance—yet 12 feet (or more) 
are ready for instant use. For the pump that 
gives the utmost in beauty, convenience, neat- 






ness, accuracy and dependability, install the 
Reelway. Write for complete details, NOW! 


S. F. BOWSER & CO.., Inc. 


1334 Creighton Ave. 
Fort Wayne, Indiana 
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Modify ‘Iowa Plan’ by Co-operative Bookkeeping 








“exchanged” ideas 
monthly meetings. 

One of the chief values of the bud- 
get system, which has been in opera- 
tion now about eight months, lies in 
the “return” visits which a_ budget- 
buyer makes to the station. That, too, 
is one reason for the accounts being 
handled by the individual stations 
so that they can take advantage of 
the return visits. 

It’s payday, let’s say, at Charles- 
ton’s Navy Yard. Ima Mechanic, who 
works at the yard, comes in to the 
Navy Yard Station to make a payment 
on his account. He leaves the $2.50 
he’s scheduled to pay, and buys a 
tankful of gasoline, has his oil checked, 
and maybe the lessee tells him about 
a special new windshield fan which 
he’s just got in stock. Ima looks it 
over, and buys one, for cash —he’s 
flush today. 


developed at the 


Ir Ima’s record of payments is good 
with the station operator, and he 
wants to open another small budget 
account to buy a radio for the bed- 
room at home, the lessee sells him 
that too and makes out a separate new 
account. 


That’s why the half-dozen or more 
lessees talked to by NATIONAL PE- 
TROLEUM NEWS’ representative, 
said the Chasonoil budget system is 
the “best thing we ever did” not only 
because it increased station sales of 
petroleum products by about 5 per 
cent in the face of cut prices all 
over town, but because it increased 
tire, accessory and non-petroleum sales 
from 300 to 400 per cent. “It makes 
them come back”, one operator sum- 
marized. 


During the same period it is said, 
stations of other companies have 
changed lessees or hired operators, 
and the discontent with the situation 
has become widespread among  op- 
erators—except Chasonoil’s, most of 
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whom have “grown up” with the com- 
pany and fit in with its policies. 

‘hat brings up another angle of 
the close relationship among the in- 
dependent merchants who are Chason- 
oil’s lessees. When a prospective pur- 
chaser comes into a Chasonoil station 


and asks for something the station 
doesn’t have in stock but which its 
operator knows another Chasonoil 


station does carry, the purchaser is 
sent around to the other station—it’s 
really a “family” affair. 

Here is another feature of the “per- 
sonal relationship” story. Several years 
ago the company determined it would 
make Christmas time a time of merri- 
riment and thanksgiving for everyone 
connected with Chasonoil—lessees and 
employes as well—and it inaugurated 
a Christmas Club plan, whereby the 
company contributes a specified sum 
each week with what the employe 
saves toward a Christmas account. 

A regular contract is drawn up, 
under which, if the employe or lessee 
saves $1 each week, the company 
adds to it 25 cents; if $1.25 a week is 
saved, 35 cents is added, and so on, 
up to $2.25 per week in savings, to 
which the company adds 75 cents. 

This means that if a lessee or em- 
ploye saves $52 per year, he receives 
$65 just before Christmas, and if he 
saves $104 per year, he gets in re- 
turn $135.20. 

Last year, at Christmas time, about 
$12,000 was distributed to 87 lessees 
and employes, both of the company 
and of the lessees. This year, if all 
accounts are kept up, almost $15,000 
will be distributed. 

Those are examples of the personal 
relations aimed at making lessees and 
employes alike feel they are a part 
of an organization Known and re- 
spected throughout their city. The 
men are encouraged to join local or- 
ganizations and take part in civic en- 
terprises. 

Last year the Coming Street 
tion, leased by Tate Seabrook, 
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first 


prize in the service station di- 
vision of a landscaping contest spon- 
sored by the Charleston Garden Club. 
Accompanying pictures show the cor- 
ner occupied by Mr. Seabrook’s sta- 
tion “before” and “after” it was con- 
structed and landscaped. 

Chasonoil’s 15 stations range in gal- 
lonage from 3000 to 15,000 gallons 
per month, and average in the neigh- 
borhood of 7500, according to com- 
pany officials. However, they account 
for but about 12 out of each 21 gal- 
lons of products sold by the company 

or did, before the recent and cur- 
rent price war. 

The Charleston Oil Co. figures that 
gross profit to station operators on 
the various products, based on a pe- 
riod of a year or more, average as 
follows: Gasoline, 18 to 20 per cent; 
lubricating oil, 40 to 48 per cent; tires, 
25 to 30 per cent, and accessories, 28 
to 32 per cent. 

While the stations have been gain 
ing in gallonage, through merchandis- 
ing to the motoring public, the com- 
pany’s commercial consumer account 
business has suffered from the price 
slashing—particularly with large ac- 
counts on which bids must be made, 
according to the Thornhills. 


S rate, city, utilities, and similar 
large accounts have been dropping 
away from Chasonoil since the war 
started, “Buddy” says, because he re- 
fuses to bid as low as his competitors 
for mere “gallonage”’. However, on 
local commercial consumer accounts, 
he has been able to hold his own by 
selling the individuals who buy the 
gasoline on the service he can give. 

One instance is that of a Charleston 
fruit merchant, operator of a num- 
ber of trucks. “Buddy” went to him, 
sold him on the service Chasonoil and 
its stations could give his trucks, by 
motor tuning and otherwise keeping 
them in shape, and saved the account. 
The fruit man went of of his way a 
few weeks ago to tell “Buddy” how 
much he appreciated the service. 

However, gasoline amounts to only 
about 49 per cent of Chasonoil’s out- 
put—the rest is kerosine (many homes 
in Charleston cook with kerosine and 
some use it for lighting), fuel oil and 
solvents, this last sold largely to manu- 
facturing concerns. The price war 
threatened to cut a lot of kerosine 
business out from under Chasonoil, 
until it finally reduced its price on 
this one product. 

The company’s merchandising meth- 
ods, which include prompt, accurate 
delivery, service, and salesmanship 
that is not “barber shop”, have like- 
wise maintained its fuel oil business 
(most of it domestic) in the face of 
price slashes. 

Chasonoil was started in 1909 by 
J. T. E. Thornhill, father of the two 
Thornhills now in the company, and 
two other Charlestonians, H. C. Board- 
man and R. H. Pinckney. Mr. Thorn- 
hill had been an independent oil job- 
ber at Augusta, Ga., previously, and 
Mr. Boardman had been with the 


(Continued on page 37) 
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“GUESS I BETTER 
PHONE THE BOSS... 


This neoprene hose keeps me way 
ahead of schedule 


.Oil doesn’t swell the lining and slow — up” 


F YOU'RE PLANNING ways and means 
I of cutting overhead (and who isn’t?), 
here’s one of the first things to do. Equip 
your trucks with neoprene fuel oil hose 

. the fast-flowing hose that speeds up 
deliveries and lets each truck make more 
deliveries each day. 

Here’s how that works. Neoprene, un- 
like ordinary hose linings, doesn’t get 
swollen and logy under the effects of the 
oil. (No waiting on a lazy hose.) Too, 
this oil-resistant neoprene lining doesn’t 
deteriorate and leak. (You can run the 
hose right across the fussi- 
est housewife’s lawn, with 
no danger of oil ruining the 


grass and your reputation.) Just ask 
your drivers how much extra time these 
two factors alone represent! 

The speed of a neoprene-lined hose 
isn’t, of course, its only economy. The 
oil-resistant neoprene lining stays in per- 
fect condition longer than anything 
you've ever used . . . sometimes two, 
three, and even four seasons! And natu- 
rally this brings your replacement costs 
way down. 

Better decide right now to put neo- 
prene-lined fuel oil hose on your trucks 

this season. You’ll see the 
oil flow out, and the profits 
flow in... faster! 


§E6 US Pa 


E. |. DU PONT DE NEMOURS & CO., INC., RUBBER CHEMICALS DIVISION, WILMINGTON, DELAWARE 
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FOR THE OIL MARKETER — 


Still more new ways for the oil marketing company to save 
on its costs and sell at greater profits are being reported to NPN’s 
SUMMER PROFITS department, among them: 


SELLING—More intensive farm solicitation brings 30 per cent 
gain in oil and grease sales. 
Better canvassing sells $2000 of tires and batteries in less 


than a month. 


Sets quota on every item for “balanced selling”. 


Checks up on vacationers. 


Bonuses paid over easy-to-reach quotas. 

Blackboard keeps employes’ sales records before them. 
EFFICIENCY—Bulk plant meters make drivers responsible. 

Bookkeeper checks loadings. 

Drivers double as bookkeepers and maintenance men. 

One driver keeps three trucks busy. 


PRIVATE BRANDS—Separate stations to handle private brands. 
Builds station to experiment with low price unbranded 


products. 


ACCESSORIES—Sells oil furnaces. 
Adds oil burning, air conditioning equipment. 
Handles battery testing machines. 


Oil Jobber Owns 
Air-Cooled Cafe 
Next to Station 


If you’re hungry and hot after driv- 
ing in the sizzling summer heat of Kan- 
modern air-conditioned cafe 
doubtless would be a welcome sight. 
Such a cafe adjoins the main service 
station of the Pyramid Oil Co., at 
Colby, Kans., and is owned by that com- 
pany. It is “quite an asset” to the 
company’s’ service station business, 
says M. A. Taylor, partner, and consid- 
erable business is directed to it from 
the station. 

“We lease the cafe out completely 
equipped”, Mr. Taylor reports, “and so 
we are able to control the type of op 
erator. 

“In other words, if the operator does 
not run a modern equipped cafe as he 
should, we are not out any expense 
when changing operators. In the res- 
taurant busineses”, he adds, “one does 
not find an operator who is financially 
able to equip it as it should be 
equipped.” 


Sas, a 








The cafe is open 24 hours a day. 

Both station and building are the 
same in style of architecture, each hav- 
ing the pyramid motif around the roof 
as its identifying feature, tieing in 
with the company name. A heavy ivy 
vine creeps over the station wall near 
a rest room door. 

The company is engaged principally 
in oil. It is a partnership of G. W. Tay- 
lor and M. A. Taylor, his son. 


Greater Sales Effort 
Brings 30% Gain 


A 30 per cent increase in motor oil 
and grease sales and a substantial in- 
crease in all other petroleum products 
over the same period of the past two 
years, has been experienced as a result 
of more intensive selling by Witschy 
Bros. Oil Co., Scottsbluff, Neb. 

“We are working the country trade 
more intensively”, F. W. Witschy says, 
“soliciting the larger users of gasoline 
and other motor fuels, as well as do- 
mestic stove and furnace fuels, and 
we have added oil burning and air-con- 
ditioning equipment with good results, 
showing a substantial increase in gal- 
lonage in all petroleum products. 

“By our more intensive solicitation 
of the country business, we have in- 
creased our motor oil and grease busi- 
ness about 30 per cent this spring over 
the previous two years for the same 
months. 

“We are strictly in the wholesale oil 
business. We sell to resale accounts 
only. We do not operate any service 
stations, but our resale accounts buy 
in dump lots which are all metered ac- 
curately, and the dealer is assured of 
getting exactly what he pays for. He 
has no loss in gallonage. 

“We check each truck daily by carry- 
ing a perpetual inventory of each com- 
modity carried. We add the loadings, 
and deduct actual sales, and carry for- 
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“SCREWDRIVER” — 
his ‘‘traffic boners’’ are 
the cause of 25% of all 
Stop-and-Go, traffic 
authorities say. The 
Shell Share-the-Road 
Club is out to teach him 
better driving manners! 


and-Go.. . the Share-the-Road Crusade 
to cut the AMOUNT of Stop-and-Go ... 
SUPER-SHELL to cut the COST. 

No dealer in any competitive fuel has 
such an advantage. 


If you could travel all over the United 
States, you'd see MILLIONS of cars carry- 
ing this Shell SHARE-THE-ROAD Emblem... 


This is only the latest in a series of strategic 
Each car stopped at a Shell dealer’s to 


moves which bring Shell dealers and their 





get it... 

The car owner left his name and address 
with the dealer when he joined the Share- 
the-Road Club... 

Almost always, he bought gasoline or oil. 

MORE IMPORTANT, the dealer and the 
car owner met under the best possible cir- 
cumstances . . . DRAWN TOGETHER by 
their common interest in fighting a nation- 
wide nuisance .. . Stop-and-Go driving. 

The Shell dealer offers the motorist two 
distinct and exclusive weapons against Stop- 
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customers together on a basis of mutual in- 
COPE. 

The SHARE-THE-ROAD CRUSADE is more 
than printed advertising . . . it is a Dealer- 
Participating, Customer-Participating 
Plan which is making the SHELL FRAN- 
CHISE more than ever an asset to be sought 
after and retained. 


SHELL OIL COMPANY 


INCORPORATED 


Summer Profits for the Oil Marketer 











ward the balance to the next day. Our 
truck drivers thus know what they 
have to account for daily and we have 
no loss. 

“We have installed meters on each of 
our lines at our bulk plant. We have 
separate lines for each product from the 
tanks to the loading plant, which 
avoids mixing of products, and in that 
way, we practically eliminate all loss 
or waste. Each driver must account 
for every gallon actually drawn each 
day.” 

* * * 
Sells Oil Furnaces 

Oil furnaces “to take up slack in 
summer operations” have been added 
by Taylor Oil Co., Somerville, N. J., 


and George F’. Taylor says “they have 
found it very fine.” 


* * * 


Separate Stations Sell 
Private Brand “Gas” 


Separate Independent-brand service 
stations are being planned to handle 
one private brand of gasoline by Citi- 
zens Oil Co., Inc., Gaffney, S. C. The 
company will, however, continue with 
its major company representation, says 
W. C. Hamrick, Jr. It has bought 
land and will erect its own service sta- 
tions. 

The company plans to sell more tires 








GET YOUR SHARE OF NEW MILD E. P. 


MARKET— BLEND PENOLA MILD 


E. P. BASE WITH YOUR OWN STOCKS! 


The automotive trade is demanding 
more mild extreme-pressure lubricants! 
Here’s your chance to get in the big 
money by blending Penola Mild E. P. 
Base with any straight stock! This base, 
chemically stable. doesn’t separate out 
and its E. P. properties are permanent! 
Only chemical contained is non-corro- 
sive sulphur, so it’s suitable for all gears 
but severe hypoids. In storage or in use, 
you need not fear either sediment or 
precipitation. Get some of this highly 
profitable mild E. P. Lube business... 


via Penola Mild E.P. Base! 


SEND FOR FREE BOOKLET —It shows how you 


can reap bigger profits by blending and selling this 


product under your own name. Write today! 


PENOLA x: 


Penola inc., 30 Rockefeller Plaza, New York City « Formerly Pennsylvania Lubricating Co. 
WORLD’S LEADING MAKERS OF SPECIALIZED LUBRICANTS 
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and batteries by opening a small ac: 
cessory store in connection with one or 
two of its stations. “Last fall’, Mr. 
Hamrick continues, “we sold quite a 
few oil burning stoves through our sta- 
tions, making a nice profit.” 

A good bit of plant delivery, he says, 
is being eliminated by using its trans- 
port truck to make bulk deliveries of 
gasoline. A new 10-ton stake trailer 
has been purchased. 


* * * 
$2000 In Tires, Batteries 
Sold in One Month 


Several ideas for improved sales and 
efficiency have been put into effect by 
Butler County Service, Inc., Hamilton, 
Ohio. 

A young college student has been 
hired on a commission basis, to sell 
motor oil among farmers and small 
country stores, according to A. A. 
Kersting, vice-president. 

A better job of convassing is being 
done all the way around, and tires and 
battery sales “so far in May”, Mr. 
Kersting wrote at the time, “are over 
$2000.” 

“We are cutting our costs of deliv- 
ery”, he continues, “by filling our deal- 
ers’ tanks, thereby cutting down on 
the number of trips. 

“We are gradually becoming better 
at the job of proper and effective dis- 
play of our tires, batteries, and acces 
sories.” 

Two new service stations are being 
built and the company operates a park- 
ing lot. 

* * 4 


Bookkeeper Checks 
Bulk Plant Loadings 


Because a bookkeeper knows his fig 
ures, Quality Oil Co., Reno, Nevada, 
has placed its assistant bookkeeper in 
charge of loadings, at its bulk plant. 
It has also equipped the plant with 
meters and fast loading racks, to in- 
crease efficiency, says L. B. Jenkins, 
owner. 

Mr. Jenkins says, too, that he is 
“making salesmen out of just truck 
drivers”; and that he is taking men 
with best sales records and initiative 
and placing them in charge of shifts 
at service stations. 

No increase in capital outlay is be- 
ing made, he adds, “until administra- 
tion changes”. The company will not 
build service stations “until after next 
general election of 1940”; it is “wait- 
ing for better business conditions” and 
“will buy fabricated steel buildings on 
the Pacific Coast”, according to Mr. 
Jenkins. 

* * * 


Prize If Quotas Are Made 


The New Deal’s unbalanced budget 
has made many marketers more bal- 
anced-budget conscious. 

To encourage balanced selling, a 
Columbia, S. C., oil distributor says he 
offers an extra prize if all quotas are 
made. 

“T set a quota, 


” 


he writes, “on all 
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these products (gasoline, oil, tires, bat- 
teries and accessories) for each station 
and pay prizes monthly on excess of 
quota. Extra prize if all quotas are 
made for balanced selling encourage- 
ment.” 

* * * 


Fits Products to Location 

Because he has built a service station 
in the “colored” section of Columbia, 
S. C., a gasoline and oil distributor 
there is experimenting with an un- 
branded third-grade gasoline’ with 
cheap oil for volume business. 

This distributor recently purchased 
a new two-compartment transport and 
semi-trailer of 4000 gallons capacity. 

He expects to build service stations 
where “I can secure good locations 
with LOW overhead,” he says. 

* * * 
One Driver Keeps 
3 Trucks Moving 


No idle trucks—or drivers—-mar the 
profit path of the Midway Oil Co., East 
Liverpool, Ohio. This marketer op- 
erates three trucks, with only one 
driver for all, delivering ‘well over 
1,000,000 gallons of gasoline and 60,000 
gallons of oil and grease each year,” 
says George T. Farrall, general mana- 


ger. This is how its done as he tells 
ee 

“We operate two tank trucks and 
one stake-body oil delivery truck. 


When the driver arrives on the job at 
8 a.m., one of the tank trucks has been 
loaded and ready to go. While he is 
making that delivery, the other tank 
truck is being loaded, so on his return, 
he finds the truck ready to go. 

“This rotation goes on all day long. 
The stake truck is loaded in between 
times, and the driver makes his de- 
liveries from this truck when the tank 
trucks are again being loaded. 

“In this fashion we deliver well over 
a million gallons of gas and 60,000 
gallons of oil and grease each year.” 

* * * 


Driver Keeps Books, Too 

Tradewater Oil Co., Marion, Ky. has 
its organization “down to a minimum”, 
says John G. Bellamy, manager. “One 
truck driver doubles as a bookkeeper 
and another as equipment upkeep 
man”, he adds. All service stations are 
dealer operated. 

The company has a central parking 
lot but, asks Mr. Bellamy, “did you 
ever try to make a small town or coun- 
try auto owner pay for parking space 
on home grounds?” 

The company handles tires but not 
batteries because one of its tenants op- 
erates a small battery factory in one 
of its buildings, Mr. Bellamy says. 

* * * 


Against Too High Quotas 

A quota that’s not too hard to reach 
and will not discourage effort, is a 
greater incentive for sales, when a 
bonus or prize is offered, in the opin- 
ion of Milton Maybaum, vice-presi- 
dent, National Oil & Supply Co., com- 
pounder and jobber of Newark, N. J. 

A prize is offered for new accounts 
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for motor oil and a quota is set for 
each man. The minimum order is a 
drum or its equivalent from these new 
accounts. 

“Make the quota easy to reach,” Mr. 
Maybaum urges. “In addition, a bonus 
for each new account over quota.” 

* * * 
Posts Sales Records 

A blackboard record of employes’ 
sales is kept before them all the time 
by Marvin Charlton, oil jobber, Del 
Rio, Texas. He offers 10 per cent for 
every oil drain sold, solicited by em- 
ployes, and five per cent on all tire and 
battery sales. A smaller commission 
is offered on small items, and un- 






solicited drains bring no commission. 
“They certainly hump,” Mr. Charl 
ton says, “to beat one another.” 
* * * 


Checks on Vacationers 

People who take vacations annually 
are looked up each summer by Tris 
Oil Co., Brodhead, Wis., in an effort 
to make sure it gets their gasoline, oil 
and lubrication business. 

The company plans their trips, too, if 
they desire, according to L. M. Tris. 

Tank wagon drivers tell their trou- 
bles and remedies are discussed at 
weekly meetings the company holds, 
and frequently new ideas are developed 
there, the company states. 
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Refineries: 


An Assured Supply 
Of Fuel Oil 
For the Independent 


Tue PRIVATE BRAND jobber need not fear 


a shortage of fuel oil, furnace oil or range oil if he 


BERR Y’S ocean terminals draw fuel supplies from 


any part of the world, backing up BERRY’S own four 


Prices on BERRY’S fuels are always competitive. 

You can depend on BERRY’S also for 100% Penn- 
sylvania motor oils or blending stocks, kerosene and 
gasoline for resa e under your own brand. 


Write or wire today for details on how BERRY’S 


helps you build increasing value into your brand. 


JAMES B. BERRY SONS’ CO., Inc. 


GENERAL OFFICES — OIL CITY, PENNA. 


Branch Offices: 


Boston, Mass., 


Oil City, Pa., Emlenton, Pa., 
Valley, Pa., St. Mary's, W. Va., 
Tiverton, R. I., 


Edgewater, N. J., Glastonbury, Conn. 


New York City, Chicago, IIl., 


London, England, The Hague, 


Farmer’s 
Ocean Terminals: 
Dorchester, Mass., Carteret, N. J., 
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HE New Equipment 
IESELECTRI 
PLANTS 


Save the Money to AND THE MANUFACTURERS 





Pay for Themselves NEW BUILDING Waukesha 

Motor Co., Waukesha, Wis., have start- 

ing ncaa x i ed work on a new building in Tulsa, 
o nave te srign 


lights that attract 
trade—at an actual 
saving in current 
costs? Well, here’s 
how many station 
operators are doing 
it—on the 


By t - to house the Mid-Continent branch of 

“ the company established there six 
years ago. It will have show rooms 
and offices. 










* * 


BULLETIN ISSUED — Methods for 
lubricating devices which lack a con- 
tinuous oil supply, such as fire alarms, 
telephone exchange equipment, news 
and financial tickers, among others as 
well as various household appliances, 
are covered in Technica) Bulletin No. 
102 of Acheson Colloids Corp., Port 
Huron. The bulletin includes special 


“Pay-from-Savings” 


They install a WITTE Dieselectric 





Plant, and let the difference between formulas and treatments for dry lu- 
their former monthly light bills and brication of rubber, wood and metal 
the WITTE low-cost operation apply 2 r 

on the monthly payments. parts in such mechanisms. 


If your monthly electric bills run 


over $50 a month, get details of the . <j . 
ae a es FOREIGN SALES AGENT -~ Col. 
* W. F. Rockwell, president of Pitts- 


burgh Equitable Meter Co., Pittsburgh, 
WITTE ENGINE WORKS announces appointment of the An- 


Y thony Bruyaux Co., Brussels, Belgium, 
370-C Oakland Ave. __ Kansas City, Mo. as sales agent for its products in Bel- 


gium, Holland and France. 


Investigate ““K-24”’ ... Bradford’s 
New and Exceptional Competitive Oil 














For distributors who want an absolute- 
ly top-quality Pennsylvania Motor Oil 


Let Us Quote on (Permit No. 166) .. . Smartly Packaged 


PO dain ...toSell at Popular Prices. Beautiful, 

“ gold and black lithographed one quart, 

SOLVENT DEWAXED five quart and 2 gallon cans. Send for 
NEUTRALS samples and prices. 


150 - 180 - 200 - 250 Vis. at 100 
BRIGHT STOCKS 





Refiners of 


@ 
BLENDED MOTOR OILS — SS Profit- 
In Tank Cars, Drums opular =F Maker 


and Cans 








Permit No. 10 
Making Money for Many Distributors 
‘*NO OIL CASTS LONGER 
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NEW METER The new bulk sta- 
tion meter just announced by the Na- 
tional Meter Co., Brooklyn, N. Y. It 
features an oscillating piston meter 
for which the company claims a low 
head-loss on either gravity flow or 





pump pressure. It has a sustained ca- 
pacity of 300 gallons per minute and 
will withstand pressures up te 150 
pounds per square inch, but is com- 
pact and light-weight, the company 
states. 

ADDITION TO SALES STAFF — The 
Opaco Service Station Equipment Divi- 
sion of American Machine and Metals, 
Inc., of East Moline, Ill., announces the 
addition of Wayne Mendell and Ralph 
E. Lockhart to the sales staff. Mr. 
Lockhart will cover the middle west 
territory and Mr. Mendell will be in 
charge of sales in the Chicago area. 


x oS a 


CATALOG ISSUED - Manhattan 
Rubber Co. has issued the fourth edi- 
tion of its catalog of rubber products 
for industry. It also contains trans- 
mission belt engineering data and 
technical information on other prod- 
ucts. 

* * 


NEW VENT Progressive Brass 
Manufacturing Co. of Tulsa is market- 
ing a new vent and gauge control, to 
eliminate tank vapor loss during gaug- 
ing and permit more accurate meas- 
urements and temperatures of tank’s 
contents. The gauge pole has an Oxi- 
dized surface to permit easy reading. 
It carries a thermometer, cushion 
mounted, about two feet from the bot- 
tom of the tank. 
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ORDER FROM U. S.—Butler Manu- 
facturing Co., Kansas City and Min- 
neapolis, was awarded an order by 
the U. S. government for delivery by 
Oct. 15th of 14,500 special steel build- 
ings, amounting to a total of $2,303,975. 
In filling this order without interrupt- 
ing its regular business the company 
has bought $125,000 worth of addi- 
tional machinery and put over 500 
extra men at work. 

Three factory shifts will be worked 
day and night and the company has 
announced a ten per cent bonus on 
the pay of all factory and office em- 
ployes upon completion of the con- 
tract upon schedule. 


NEW CHASSIS LUBRICATOR-—A 
new chassis lubricator, Model 258, has 
been added to the line of the Cincin- 
nati Ball Crank Co., Cincinnati, O. 








It will handle any type of fluid or vis- 
cous lubricant and accommodates con- 
tainers up to and including the 100- 
pound drum, the company states. The 
cabinet is finished in baked enamel. 


BRANCH MANAGER M. W. Kel- 
leher has been appointed manager of 
Southwest Pump Co.’s new Tulsa 
branch office, which opened Aug. 1. 
He formerly was with Wayne Pump 
Co. 


NEW APPOINTMENTS Frank 
DeLarzelere, formerly vice-president 


and general manager of National Bu- 
tane Gas Co., has joined the Bastian- 
Blessing Co. of Chicago as _ district 
manager, with headquarters at Colum- 
bus, O. 

Ted Wilson has been appointed Pa- 
cific Coast manager for the company, 
and Harold L. Norway has been ap- 
pointed assistant engineer of the lique- 
fied petroleum gas division of the 
company. 
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RADEMARKS 


The tollowing are trademark applica 
tions pertinent to our field pending in the 
United States Patent Office which have 
been passed for publication and are in 
line for early registration unless opposi 
tion is filed promptly 
tion address 


For further informa- 
National Trade-Mark Com- 
pany, Munsey Building, Washington, D. C.., 
trademark specialists 

As an additional service feature to its 
readers, this journal gladly offers to them 
an advance search free of charge on any 
mark they 
registering. You may communicate with 
the Editor of this Department, or send 
your inquiry direct to the National Trade- 
Mark Comrany, stating that you are a 
reader of this journal 


CENTURY, Serial No. 417,559. Swan-Finch 


Oil Corporation, New York, N. Y. _ Filed 
March 27, 1939. 

For lubricating oils and greases. Pub- 
lished August 1, 1939. 

CHEROKEE, Serial No. 402,895 Conti- 


nental Oil Company, Ponea City, Okla. Filed 
Feb. 10, 1938. 

For lubricating oil 
1939. 

BORZOL A THOROUGHBRED LUBRI- 
CANT, and picture of two dogs, Serial No 


Published August 1, 


416,246. Bradford Oil Refining Company, 
Bradford, Pa. Filed February 20, 1939 


For lubricating oils. Published August 
1, 1939. 
COLUMBIA, S. C. Aug. 14.--Gasoline 


tax collections for July were up more 
than 12 per cent above last year in 





South Carolina, officials report. This 
year $1,054,015 was collected in July 
as compared with $937,317 taken same 
month of 1938. Tax is 6 cents per 
gallon in South Carolina. 


Modify ‘Iowa Plan’ 
By Co-operative 
Bookkeeping 


(Continued from page 30) 
Standard Oil Co. at Augusta. Those 
were the days when the main gal- 
lonage, of course, was kerosine. 

The elder Thornhill had disposed of 
his business in Augusta and moved 
to Charleston when, in 1909, Mr. 
Boardman came to Charleston over 
the Fourth of July. The two got to- 


gether, drafted Mr. Pinckney for a 
third incorporator, and the Charles- 


ton Oil Co. was formed. 

In 1911 Mr. Boardman got out of 
the company, and “Buddy” Thornhill, 
then a youngster, acquired his stock. 
Mr. Pinckney died in 1912, and the 
company bought his stock, leaving 
“Buddy” and his father the sole own- 
ers. In 1917 “Buddy” went to the War 
(led one of the first detachments to 
go over the top in the St. Mihiel Sal- 
ient, incidentally), and his brother 
E. J. came in to help his father. 

“Buddy” came back from the war 
in 1919, and the same year his father 
died; E. J. took over his father’s stock, 
and the two brothers have been run- 
ning the company since as a closely- 
held corporation. 
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THE DOOR WITH THE 


MIRACLE WEDGE 


closes tightly— YET—opens easily 


LUBRITORIUM—BULK PLANTS—WAREHOUSE—HOME GARAGE 
Backed by 
A NATION-WIDE SALES INSTALLATION SERVICE 


Write for particulars 


OVERHEAD DOOR CORPORATION 


Hartford City, Indiana, U. S. A. 
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Deuble Seals Go TOO a 
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From Tank to Pump 


Double Seals and Copper pipe from Tank to Pump eliminate ex- 
pensive swing joints, reduce friction by substituting smooth pipe 
curves for sharp fitting turns. 


HAYS MFG. CoO. 





No litharge or solder, for Double 


Seals are copper to copper anchored in a bull dog grip that never 
says “Uncle” 
vibration, or corrosion 
Economy and Long Life 


to freezing—heaving—settling ground—traffic jar, 


Investigate Double Seals on Strength 
Write for 24 page catalog 





ERIE, PA. 




















Mid-Continent 


TULSA, Aug. 14. 


Mid-Continent 
gasoline markets were decidedly un- 
settled last week as result of the re- 
duction in Mid-Continent crudes, most 


suppliers reported. During most of 
the week shipments of gasoline against 
contracts were active; however, as the 
crude price cut spread, a drop in this 
type of business was reported. Few 
open spot sales were reported. Sup- 
pliers said they had made no changes 
in their quotations, and that it was 
difficult to move gasoline into the 
midwest in the open market because 
of competitive conditions brought 
about by sales based below published 
prices. 

One supplier early last week re- 
ported reducing his quotations for 
some grades of Mid-Continent neutral 
oil 0.25 cent; for some grades of South 
Texas lubes, 0.25 to 0.75 cent. Other 
suppliers reported no changes in their 
quotations. 

Sales prices and quotations for 
Grade 26-70 natural gasoline were re- 
ported last week at 3 cents both f.o.b. 
Breckenridge and Group 3. 


Pennsylvania 


CLEVELAND, Aug. 14.—~ Various 
grades of neutral oil held the spot- 
light in Western Pennsylvania refinery 
markets last week, according to sup- 
pliers’ reports. Quotations for these 
products generally were reported 0.5 
cent higher, and two refiners who pre- 
viously had been offering only 25 pour 
test neutrals said they were now of- 
fering all grades. Stocks of neutral 
oils were said to be limited. 

A lower field refiner reported re- 
ducing his quotation for 45 water 
White kerosine 0.125 cent to 4.75 cents, 
and the range of quotations reported 
for both 122-124 and 124-126 white 
crude scale wax narrowed from 2.85- 
2.95 cents to 2.85-2.90 cents. 

Gasoline prices were generally un- 
changed, according to reports of re- 
finers, although one lower field re- 
finer who had been offering ordinary 
U.S. motor at 5 cents said he had with- 
drawn his quotation. Movement of 
light products was said to be “slug- 
gish.” 


Mid-Western 


CHICAGO, Aug. 14. Jobber buy 
ing of tractor fuel for the fall agri 
cultural season continued to increase 
last week in Chicago, refiners re 
ported. Buying was mainly from job 
bers in northwestern states. One re- 
finer reported during the one 
week more than equalled his total 


sales 


tractor fuel sales in July. 
Gasoline buying was reported light 


all week. Sellers said jobbers were 
buying only current requirements, first 
awaiting a decision in the case affect- 
ing freight rates from the Mid-Con- 
tinent, and later in the week watching 
for market developments after the 
crude reductions. 

Tank car marketers reported open 
market sales of 26 cars last week. In 
the 70-72 octane bracket a car of un- 
leaded gasoline moved at 4.375 cents, 
seven cars of leaded at 4.625 cents and 
15 cars of leaded at 4.50 cents. A car 
of 65 octane gasoline was sold at 4 
cents. Two cars of low octane gasoline 
were sold, one at 3.75 cents and one 
at 3.875 cents. 


“atitorni 


N. P.N. News Bureau 
LOS ANGELES, Aug. 14.—-Bulk 
offerings of petroleum by California 
suppliers for offshore trade reflected 
a lower ideas of value for export Kero- 
sines, found necessary to meet Gulf 
competition. A 38-39 w.w. product was 
priced at 4.00 to 4.25 cents, and higher 
gravities were reported available with- 
in the range of 4.25 to 4.625 cents. 
Although destination was not re- 
vealed, several cargoes of U. S. Motor 
gasoline were reported sold within the 
price range of 4.25 to 4.375 cents. It 
was also understood that a cargo of 
“above 65 octane” was split between 
two suppliers at indicated prices of 
4.625 to 4.75 cents. 
Domestic markets reflected a weak- 
ness in natural gasoline prices, with 


products from several independent 
plants quoted at 5.5 cents. Some 
larger plants made deliveries at 6 


cents on a stabilized product. 

The casinghead flurry caused some 
uncertainty in quotations on finished 
motor fuel, although rack quotations 
at most plants ranged upward of 6.75 
cents for unleaded products. 

Fair demand for burning oils 
brought a firmer tone to quotations on 
spot offerings by independent plants. 
Diesel fuel and kerosine distillate 
were quoted at 95 cents to $1.00. Bids 
to supply fuel requirements of gov- 








| N.P.N.Gasoline Index 


} Dealer Tank 
| T.w. Car 
| Cents per Gal. 


Aug. 14 9.69 5.69 
Month ago ...... 9.70 5.68 
MGGPr (B00 Aides 10.14 6.14 

Dealer index is an average of 
“undivided” dealer prices, ex-tax, 
in 5O cities. 


Tank car index is a weighted 
average of 12 wholesale markets 
for regular-grade gasoline. 

















ernmental agencies, in Arizona—for 
the most part—showed an independent 
supplier with low quotations of $1.10 
on diesel fuel and No. 3 furnace oil 
and $1.20 on No. 1 furnace oil. 


Eastein 


NEW YORK, Aug. 14.—-Terminal 
prices for gasoline and kerosine gen- 
erally were reported unchanged at 
most points along the Atlantic sea- 
board in the week ended Aug. 12. Two 
refiners reported quoting prices 0.25 
to 1.25 cents a gallon higher than the 
prices quoted by other suppliers for 
“65 and above octane” gasoline, but 
said that the octane rating of their 
gasoline was running 72 to 74. Kero- 
sine was scarce, suppliers said. 


Wax 


NEW YORK, Aug. 14.—Quotations 
for fully refined wax at New York and 
New Orleans were reported 0.25 cent 
lower the past week. Quotations for 
white crude scale generally were re- 
ported unchanged at 2.85 cents. Move- 
ment was said to have fallen off con- 
siderably in the past two weeks. 


Gulf 


NEW YORK, Aug. 14.— Higher 
prices for all grades of gas oil were 
reported by a number of refiners at 
the Gulf in the week ended Aug. 12, 
and reports in the trade here indi- 
cated these oils as well as kerosine 
and light fuel oils were scarce for 
reasonably prompt shipment. 

Quotations reported for 48-52 diesel 
index gas oil generally ranged from 
3.375 to 3.50 cents a gallon through- 
out the week. On Aug. 10, a refiner 
reported selling a cargo of 48 diesel 
index oil at 3.56 cents a gallon for 
export shipment, Aug. 15 lifting. 

Two refiners reported advancing 
their quotations for most grades of 
gasoline but for the most part their 
new prices were within ranges previ- 
ously reported. Several inquiries for 
gasoline and kerosine were in the mar- 
ket. In some quarters it was indicated 
that kerosine could not be obtained 
below 3.625 cents for lifting beyond 
Sept. 1. 


Fuel Oil 


NEW YORK, Aug. 14.—A general 
0.125 cent increase in prices for Nos. 
2, 3, and 4 fuel oils was reported by 
suppliers at New York, Boston and 
Providence the past week. Prices were 
4 cents, 4.125 cents and 4 cents at the 
three points, respectively, according 
to reports. Movement was picking up 
due to the oncoming heating oil sea- 
son, suppliers said. 

Be * * 

CHICAGO, Aug. 14.—Fuel oil quo- 
tations were unchanged last week in 
Chicago. Sellers reported demand re 

(Continued on page 47) 
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All prices on this page are publisher’ $ opinion of open markel quotations or sales 
per gallon, ercept heavy fuel oils in dollars per barrel of 42 gallons, war and petrolatums in cents per pound in barrels, tank car lots, FOB refineries in 


districts designated, ercept where otherwise noted. 
municipal tares not included. Prices quoted apply on products made from legally produced crude. 
mined by C.F.R. Motor method, A.S.T.M. D-357-33T; and lubricating oil specifications determined according to A. 


Inter-refinery and export prices not included unless so staled in the respective markets. 


. for spot shipment (10 to 15 days) unless otherwise stated. 


REFINERY TANK CAR MARKETS 


S.T.M. 


methods, 


Federal, 


stale o 


Prices in cents 
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Unless marae noted, gasoline octane ratings are deter- 


unless otherwise noted 





Gasoline 
Prices Effective Aug. 14 Aug. 7 
OKLAHOMA 
U.S. Motor: (Octane L-3) 
62 oct. & below.... 4.125- 4.625 4.125- 4 
en ak, Se 1.50 1.875 4.50 4 
ie 2 SEI 4.625-— 5.125 4.625- 5 
ed? 8 ee 5.00 5.375 5.00 5.3% 
60-62. 400 e.p........ (h) 4.25 —4.375(h) 4.25 —4.37: 
WESTERN PENNA. REFINERY QUOTATIONS 


Bradford-Warren: 
Motor gasoline: 


U.S Motor (58-62°).. (h)4.625 (h)4.625 
Min. 65 oct...... (h) 6.25 -6.50 (h) 6.25 -6.50 
“QO” gasoline... . (h) 6.25 -6.50 (h) 6.25 -6.50 
Other districts: 
Motor gasoline: 
U. S. Motor (58-62° 
gravity):....... $50 +.50 5.00 
“Q” gasoline... .. 6.00 6.00 — 6.25 
CENTRAL MICHIGAN (a) 
Str.-Run Gasoline.... 4.00 $.50 4.25 - 4.50 
1.S. Motor: (Octane L-3) 
67-69 octane....... e)6.25 (e)6.25 
70-72 octane...... 7.00 7.25 7.00 -— 7.25 





Prices Effecti 


CALIFORNIL: 
U. S. Motor: 





ive Aug. 


A (3c tax to be « 


54-58 gravity, for in- 

state shipment 6.75 
54-58 gravity, for out- 

side state yg nt 6.75 
58-61 gravity, -400 


65 oct. 

N. TEX. (b) 

U.S. Motor: 
62 oct. & b 
63-66 oct. 
67-69 oct 
70-72 oct 


60-62, 


e.p., 


KANS: AS 


400 e.p...... h)4 


& ‘aan ry 


Oct 


elow . 


tane L-3 


dl 


14 
idded if 


Aug. 


For Kansas destinations only 


U.S. Motor: (Octane L-3 
62 oct. & below. . £5 
67-69 octane 1.875 
70-72 octane 5.25 
W. TEX. 
S. Motor: (Octane L-3 
62 oct. & below... .(h) 4.25 
63-66 oct e)4 
Gers. ccawcame h)5 
70-72 oct...... e)5 


9 


used in state) 


9: 
-) 


9 00 


9 


4 


> 


o 


2 


9.25 6.50 

9 00 6.50 

9.75 7.50 

£50 $25 

>. 00 4.625 

>. 00 4.75 

5.50 5.00 
25 h)4.25 

>. 00 $50 

>.50 1.875 

~ o-= = Of 

>. 87 >. 25 

1.50 (h) 4.25 
75 e 1 RS 
00 h)5 
35 e)5 9: 


50 
00 
00 
50 


Prices Effective 


Aug. 


Lt 


Aug. 


‘ 


CENTRAL WEST TEXAS (Prices to truck transports) 


U.S. Motor Gasoline: 


& below.... 


I 


62 oct. 
63-66 octane 
66-70 octane 


. TEX. 


70-72 oct 


60-62, 400 e.p. 


. S. Motor Gasoline, 


1.625 
h) 4.25 


(Octane L-3) 


Octane L-3 
1 


> 


N. LA. (For shipment to La. & Ark.) 
U. S. Motor: (Octane L-3) 
62 oct. & below. (h) 4.25 -4.375 
63-66 oct .(e) 4.50 —4.625 
67-69 oct .(e) 4.75 —4.875 
70-72 oct e) 5.125-5.37%5 
ARKANSAS (F.o.b. Ark. plant of « 
shipment to Ark. & La.) 
U.S. Motor: (Octane L-3) 
62 octane & below.. 1.625 
67-69 oct 5.00 


OHIO 


Ss. ¢ 


e)4.25 
e&)5.00 
i 


h) 4.6254 
h) #.25 


97 


> 
rt) 


Vl 


> 
Ted 


ety. 


ne 


4.625 


5.00 


refiner, 


). Ohio quotations for statewide delivery 


and subject to exceptions for local price disturbances) 


70-72 octane 


Continued on 


Pe ft 


7 375 


next page) 











(a) Prices FOB. Central Michigan refinery group basis, for shipment within Mich. 


New Mexico destinations: Group 3 prices quoted for northern shipment. 


sellers holding licenses. (h) Two refiners quoting. 


(i) No quotations reported. 


c) Excluding Detroit shipment. 


(j) Prices discontinued. 


e) 


One 


Shipments may originate at plants outside Central group. 
refiner quoting. 


wo suppliers quoting. (g 


(b) For shipment to Texas and 
‘o re- 





surrounding lerritory. 


uses Group 3 as a price basis for the ease of comparing prices even when the malerial originales in another refining district. 


MID-WESTERN TANK CAR MARKET 


Prices in this Midwestern Tank Car Market table are gathered from refiners and tank car marketers or brokers from their offices located in Chicago and the 
While the prices are quoted on a Group 3 (Oklahoma) freight rate basis, this is in accordance with the custom of the oil industry which 


Generally when prices are quoled in 


this Chicago market, the origin of the material is not known at the lime the quotation is given, oftentimes even with the quoling refiners who have refineries in more 


than one refining district. 


All other gasoline prices are given by and for the particular refining district where the material is made and from which it is shipped. 














hd _ ™ . “ 
Gasoline Fuel and Gas Oils Chicago Naphtha and Solvent 
“ - ~ ont L-3 a a Prices Effective Aug. 14 Aug. 7 
8. I 3 { f - la alia . = 
62 oct. and below... 3.75 4.50 3.75 — 4.50 No. 1 p.w...... } 3.00 — 3.75 Prices Effective Aug. It Aug. 7 
: ° 3 5 5 "i d 2.2 75 . . a “4h: 
67.69 oa. bar edges 4 133 ‘ 875 > 4 138 ‘ 875 : Hal Sth 5 53 50 , (FOB Group 3 as quoted by two Chicago sellers) 
70-72 oct ones S00 9.25 £.50 3.25 |e. Ae 2.625-— 3.125 Stodd: ard solvent. >. B75 >. 875 
i. $0.65 Cleaners’ naphtha . 6.375 6.375 
4 ; V. M. & P. naphtha 6.375 6.375 
Kerosine No. 6.. $0.35 -$0.45 $0.35 -$0.45 Mineral spirits 5.375 5.375 
41-43 yravily, w.w... 3.00 1.00 3.00 1.00 U. G. I. gas oil. . i a i oi Rubber solvent... 6 375 6.375 
42-44 gravity, w.w. 3.3 ee 3.25 6.25 Range oil. $00 $875 3.00 3.875 Lacquer diluent. S75 375 
Daily range of gasoline prices as reported in PLATT’S OILGRAM (Week Ended Aug. 11, 1939) 
U.S. Motor, (Octane Number determined according to L-3 Method 
in Okla., Texas and Mid-Western Districts) : Aug. 7 Aug. 8 Aug. 9 Aug. 10 Aug. Il 
62 octane and below: ; - R . P 
Oklahoma LMuGhs or teed ka wkavarstiiieas oe $.125- 4.625 4.125-— 4.625 £.125-— 4.62 $.125- 4.625 1.12 1.625 
(el PIE PIN 6.6o0d paecundees ss aennnndeds ‘3 $50 4.25 1.50 125 1.50 1.25 1.50 4.25 $50 
NM 6 ohio 5.5.6 eax wake 4 bod RK woe Ress c) 4.25 -4.50 c) 4.25 -4.50 c) 4.25 -4.50 1.25 -4.50 c) 4.25 -4.50 
Mid-Western (Group 3 basis) . 3.75 1.50 3.75 £50 3.75 £50 3.75 1.50 ay 1.50 
63-66 octane: : ‘i 2 - a ; 
Oklahoma PP OL eee Ty Cre £50 875 1.50 4 875 1.50 1.875 1.50 1.875 1.50 1.875 
(a) North Texas 1. 625- 5.00 $.625-— 5.00 +.625- 5.00 1625— 5.00 4 625—- 5.00 
West Texas. . b)4.75 b)4.75 b) 4.75 " h) 4.75 b)4.75 
Mid-Western (Group 3 basis 3.875- 4.50 3.875— 4.50 3.875-— 4.50 $.875-— 4.50 3.875- 4.50 
67-69 octane: : : ; 
Oklahoma eee ee POMS cs wRale wa as eee OMe 4.625- 5.125 1.625 125 $.625— 5.125 1.625- 5.125 4.625-— 5.125 
beak a wan ded ones mae 1.75 >. 00 $i >. 00 £.75 5.00 1.75 >. 00 1.75 >. 00 
West Texas... editessaeswee ec). 00 ©)5 00 ©)5 00 ©)5 00 e)5 00 
Mid-Western (Group SBM fc deciccicces 4.125- 4.875 4.125-— 4.875 $.125- 4.875 4.125- 4.875 4.125- 4.875 
70-72 octane: . ; a 
Se tate ake eae PA eee eebS ». 00 >. 375 > OO 5.375 >. OO >. 375 >. 00 >. 375 >. 00 Rie 
SG ere err Te 5.00 >. 50 > 00 0) > 00 >. 50 > 00 0 >. 00 >. 50 
NE IN co aor sees octane Rae RTeerRa b)5.25 b)5.25 b)5.25 b)5.25 b)5.25 
ES, or, ole occ aknn oe Saeed ee OL c) 4.625-4.75 c) 4.625-4.75 c) 4.625-4.75 4.625-4.75 c) 4.625-—4.75 
Mid-Western (Group 3 basis) £50 2.25 $50 5.25 150 5.25 4.375-— 5.25 1.50 >. 25 
Motor Gasoline, 60-64 octane: , — _ ; ; ? A 
New York harbor............... ) 79 9 75 6.15 ». 75 6.15 5 75 6 | } 9.75 6.15 
Philadelphia district 9.75 .75 — 6.50 ». 75 ~ 6.50 9 75 ~ 6.50 >. 75 — 6.50 
TOUR, WII garg crak ea andea desea b)5.75 b)5.75 b)5.75 b)5.75 b)5.75 
Motor Gasoline, 65 octane & above: ' 
ew York harbor 6.00 6.25 6 00 6 25 6 00 6.25 6.00 6.25 6 00 6.25 
Philadelphia district 6.00 6.25 6.00 7.00 6.00 7.00 6.00 00 6.00 00 
Baltimore district rere Tur Ter 6.00 6.25 6 00 7 95 6 00 7.25 6.00 7.25 6 00 7.25 
U.S. Motor, 58-62° ; 
Bradford-Warren (Western Penna. c)4.625 ©) 4.625 ©) 4.625 c) 4.625 c)4.625 
Other districts (Western Penna. £50 » 00 150 1.50 150 150 
Motor Gasoline, Min. 65 octane: 5 ; 
sradford-Warren (Western Penna. 6.25 -6.50 c) 6.25 -6.50 ¢) 6.25 -6.50 6.25 -6.50 6.25 -6.50 
*O” Gasoline: , ; : y ; 
Bradford-Warren (Western Penna.).......... 6.25 -6.50 c) 6.25 -6.50 ¢) 6.25 -6.50 c) 6.25 -6.50 c) 6.25 -6.50 
Other Districts (Western Penna. 6 00 6.2 6 00 6.25 6 00 6.25 6 00 6.25 6 00 6 25 
1) For shipment to Texas and New Mexico destinations: Group 3 prices are quoted on northern shipment b) On t r quoting ri Iwo retiners quoting 







































































— . — 
| 
| 
| REFINERY TANK CAR MARKETS 
| 
| 
| All prices on this page are publisher's opinion of open market quotations or sales, for spot shipment (10 to 15 days). Prices in cents per gallon 
except heavy fuel oils in dollars per barrel of 42 gallons, tank car lots. FOB refineries in districts designated. ercepl where otherwise noted. Inter- 
refinery and export prices nol included, unless so stated in the respective markets. Federal, state or municipal tares not included. Prices quoted 
apply “ products made from legally produced crude. Unless otherwise noted, gasoline octane ratings are determined by C.F.R. Motor method, 
S.T.M. D-357-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noted. 
T ° Prices Effective Aug. 14 Aug. 7 Prices Effective Aug. 14 Aug. 7 
iINal < as v1 . . Sean ‘i ‘ 
Natural Gasoline CALIFORNIA CHICAGO (Continued 
(Prices to blenders on freight basis shown below. San Joaquin Valley : - eh (e) Red Oils: 

Shipments may originate in any Mid-Continent manu- Heavy fuel.......... $0.55 -$0.75 $0.55 -$0.75 180—No. 5.......... 9.00 9.00 

facturing district. Light fuel .. $0.75 -$0.85 $0.75 - we | 200—No.5........ 9.50 9.50 

> " " se i Diesel fuel (per gal.).. 2.75 - 4.00 2.75 - 4.00 | 250—No.5.......... 10.50 10.50 

vusiaeeiimeeaiie sscadiin ee Stove dist. (per gal. 3.00- 5.00 3.00-5.00 | 280—No.5.......... 11.50 11.50 

FOB GROUP 3 I ‘ | | S00-—=INO. 5... 20500 i .73 ee 

. 7 2 5 40s Angeles: | Note: Viscous oils, 15 to 30 ~ 1 0.5e 

Grade 26-70... 8 00 13.00 ah se | Note: Viscous oils, 15 30 p.p. are quoter oe 

srade 26-( 1)3 13 Heavy fuel... . . $0.55 -$0.90 $0.55 -$0.90 | lower; 60-85 and 86-110 No. 2 non-viscous oils, 15 
FOB BRECKENRIDGE Light fuel. .... ... $0.65 -$1.00 $0.65 —$1.00 to 30 p.p., 0.25c lower. To obtain delivered prices in 
_ a Be Diesel fuel (per gal.).. 2.25 4.00 2.00 — 4.00 Chicago, add 0.25c per gal. 

Grade 26-70......... 13.00 (1)3.00 | Stove dist. (per gal.).. 2.25 9.00 2.25 - 5.00 | 

. 7 . . | | 

CALIFORNIA = (F-.o.b. plants in Los Angeles basin) | San Francise ° 

75-85, 350-375 e.p. for aie - Cylinder Stocks 
blend = ote ae Heavy fuel. ... $0.95 $0.95 - 

Wonding......... 2.9 6.9 , ». fo Light fuel ar $1.05 $1.05 me eee Z . 
Diesel fuel (per gal.) . . 4 50 4.50 MID-CONTINENT (F.o0.b. Tulsa basis) 
Stove dist. (per gal.).. 5.50 5.50 Bright Stocks: 
° Note: All above heavy fuels meet Pacific specifica- 190-200 Vis. at 210° D. (e)19.00 (e)19.00 
Kerosine tion 400; light fuel, spec. 300; Diesel fuels, spec. 200; 150-160 Vis. at 210° D: 
and stove distillate, spec. 100. Se 14.25 -16.00 14.25 —-16.00 
: ‘ince . eee . . = 50 6025 DBs i cccss 13.50 —-15.00 ay me 00 

WESTERN PENNA. REFINERY QUOTATIONS 25 to 40 en ae . (hd 13 25 13 50 (h) 1 ; 25 13 50 

Bradford-Warren: 150-160 vis. at 210° E. 12.50 -14.50 12 30 14.50 

45 gravity w.w... 1.875 4.875 

46 gravily w.w. (e)5 375 e)5.375 : . 120 Vis. at 210° D: 

Other districts: Neutral Oils ,0 to 10 p.p......-. (h) 13.75-14.50(h) 13.75-14.5 

45 gravity w.w....... 4.75 5.00 A.875- 5.00 25 to 40 p.p........ (e)12.75 (e)12.75 

46 gravity w.w.......(h) 5.00 5.125 (W)5.125 |) | WESTERN PENNA. REFINERY QUOTATIONS 600 S.R. Dark Green..  (€)5.50_ | (e)5.50_ 

47 gravity w.w.. .. 35.00 5.25 5 .125— 5:25 et : ara as vi i pam 600 S.R. Olive Green. . (h) 7.00 -7.50 (h) 7.00 —7.50 

CENTRAL MIC HIG AN Viscous Neutrals No. 3 col. (Viscosity at 70° F.) 2 ree (e) 12.50 (e) 12.50 

xo sa 200 Vis. (180 at 100°) 420-425 fl. Black Oil... .. |. |. 2 (h) 3.50 -4.00 (h) 3.50 ~4.00 
47-49 gravity w.w..... 4.50 — 5.00 4.50 — 5.00 ag 26 60 ~26 Sh (e)20.00 
| Se ee ~ <V.9 oe 

OKLAHOMA “SS eapaeetee 19.00 -19.50 — (e)19.00 (e) CHICAGO (Viscosity at 210°) 

41-43 gravity w.w..... 3.625- 4.25 3.625- 4.25 US Dib cc casiccassce SOOO apo (e) 18.50 Unfiltered Ste: ‘Gana. 

42-44 gravity w.w..... 3.75 — 4.625 3.75 - 4.625 tos orcesens 17.00 -17.50 16.50 -17.00 ns nee ene See: — — 

KANSAS (For Kansas destinations only 150 Vi 143 at 100) 400-403 fl NG ce we 10.00 10.00 

; 2 a 3; appa es Ste er eccorn ass 

41-43 gravity w.w.....  (e)4.125 e)4.125 gets , P ; Rr ema 11.00 11.00 

42-44 gravity w.w..... 4.125- 4.50 4.125- 4.50 | 0 p.t..... - 19.00 -19.50 — (e +4 ze 

N. TEX. (b) +4 a9 a +3 m4 te i os Bright stocks, 160 vis. at 210. No. 8 color: 

2 5 agg o p.t. is ‘ (0 ae ee — 
41-43 gravity w.w..... 3.75 — 4.25 3.75 - 4.25 Po Pies. 15.00 -16.00 14.50 -15.50 A 4 10 p.p........ + 75 44 75 | 
‘ ue oe z rt 

N. LA. (For shipment to La. and Ark. | 5 30 to 40 44 SS 14 33 14 25 | 

41-43 gravity w.w.....(h) 3.75 —4.125(h) 3.75 —4.125 | SOUTH TEXAS E filtered Cyl. Stock. . 13.50 13.50 | 

ARK. (F.o.b. Ark. plant of one refiner for siipment Vis Color Note: To obtain prices delivered in Chicago, add 

to Ark. and La.) Pale Oils: (Vis. at 100°F 0.25c¢ per gal. 

41-43 gravity w.w.... 1.25 £.25 100 No. 14%-2%..... 4.50 - 5.00 4.50 - 5.00 : f 

pete acetal | 900 Nu 23...” 6.00. 6.00 WESTERN PENNA. REFINERY QUOTATIONS 

aa : ? a | 300 No. 2-3.... 6.50 6.50 600 S.R. filterable. 8.00 — 9.00 8.00 — 9.00 

Pe ee, ee ee eee 500 No, 244-344... 7.50 7.50 MRA gicvonenals 10.00 —11.00 10.00 -11.00 
750 No. 3-4.. 8.00 8.00 WORE gc sips sas cutesy 10.50 -12.00 10.50 —12.00 
1200 No, 3-4.. 8.375- 8.50 — 8.375- 8.50 oy SC er eee 13.00 -14.00 13.00 —14.00 
- 2000 No. 4 8.50 —- 9.00 8.50 — 9.00 
Gas and Fuel Oils Bright stock, 145-155 vis. at 210°, 540-550 flash, No. | 
Red Oils 8 color: 
WESTERN PENNA. REFINERY QUOTATIONS 9 aa PON saw esicivaiee 19.00 —20.00 19.00 —20.00 | 
. 200 No. 5-6 6.00 6.00 15 pt 18.00 -19.00 18.00 -19 | 
Bradford-Warren: 300 No. 5-6.. 6.50 6.50 ae co cererece “ae 2.00 | 
. oe oN 500 No. 5-¢ 7 50 7 50 Se Pies Ks ac enecaanes 16.00 -17.00 16.00 —17.00 
36-40 gravity........ (e) 4.625 e)4.625 200 No. 9-6.. é.2 | 
ions pees 4s ; . 750 No. 5-6 8.00 8.00 

Other districts: (Excluding Pittsburgh District Prices 1200 No. 3-6..... ’ §8.373- 8.50 8.375- 8.50 
. . 9- 9- ‘ "= 5 c 5 9 

36-40 gravity ee 25 25 2000 No. 5-6 8.50 : ) 00 8.50 00 Petrolatums | 

CENTRAL MICHIGAN (a) | Note: Red oil prices cover oils with green cast; blue 

P.W. Distillate. isa, ee 150 100 1.50 cast red oils are slightly lower in some cases WESTERN PENNA. (In bbls., carloads; in tank 

No. 3 gas oil, Str..... 3.75 ‘25: 3:75 4.25 ‘ : = cars, 0.5c per lb. less. One refiner reports he equalizes 

U.G.I. gas oil... 3.50 — 4.00 3.50 — 4.00 MID-CONTINENT (Vis. at 100° F ; F.o.b. Tulsa freight with nearest refinery to destination). 

Fuel Oils (Vis. at 100): basis). Snow White.... 3.875- 6.125 5.875- 6.125 
500-700 Vis... : (e)2.75 e)2.75 Pale Oils 0 to 10 PLP. eo a eee 4.875- 5.125 4.875- 5.125 
800-500 Vis........(e) 2.75 -3.00 (e) 2.75 -3.00 Vis. Color | Cream White. $.875- 4.125  3.875- 4.125 
100-300 Vis... (e) 3.00 -3.25 (e) 3.00 -3.25 60-83-—No. 2 5 50 5 50 | es 2 = 2.50 

OKLAHOMA 86-110—No. 2 6.00 6.00 | Bae Sees : rere > oan 
‘ é . v= : ‘ 9 00 i | SRP oe (e)2.125 (e)2.125 

No. 1 prime white 875 150—No 3 9.00 pe. 

No; 1 straw... 180—No. 3 9 25 -10.00 9.25 -10.00 

No. 2 straw 375 200—No. 3 9.75 -10.50 9.75 -10.50 

iin Ds 250—No. 3 10.75 -11.50 10.75 -11.50 | Wax 

U.G.1. gas oil 95 280—No. 3 12.50 12.50 | 

as : 0. 3 : 3.00 —— nara ee ae 

28-30 gravity fuel oil _ ed: : 300—N 1S .00 sa | WESTERN PENNA. REFINERY QUOTATIONS 

28-30 gravity zero fuel 2.50 5.25 2.50 3.2 | In bbls., carloads, New York. 

24-26 gravity fuel... . (e) $0.85-$0.90(e) $0. 85-$0. 00 Red Oils 99.194 A S¢ 

14-16 gravity fuel $0.70 $0 70 180—No. 3 9 00 ©)9 00 | 122-124 A.m.p., w.c. ee ee 

No. 6 fuel (e) $0.45 e) $0.45 200—No. 5 8.75 -9.50 8.3%-9.50 | Prey ale. a NT a i sa 85 -2.90 (h) 2.85 -2.95 

Range oil... ...(h) 3.50 -3.625(h) 3.50 -3.625 280—No. 3 (h) 11.50-11.75(h) 11.50-11.75 | — A.m.p., W.c. | ‘ir oak wwe 

. - -- ‘ 72 ‘ CEG. cccccserve - 0 « - 0 -~ » 

KANSAS (For Kans. destinations only). 300—No. 5 (h) 11.75-12.00(h) 11.75-12.00 

No. 1 p.w. fuel oil . 2.49 = 8.875 3.75 875 Note: The following oils, of 15 to 25 p.p., are | QKLAHOMA (In bbls. or burlap bags, carloads 

10-14 gravity fuel oil.. $0.45 -$0.80 $0.45 ~$0.80 generally quoted these amounts = 210 PP | 196126 Amp. w.c 
TEX rf viscous oils, 0.5c; non-viscous, 0.2 Viscous oils | ie P-» om (h)3.00 h)3.00 
. mo 150-300 vis No. 4 color, ge tenes are quoted SCEIO..... eo ys Vive 

| No. rime i 3.75 (e)3.75 de é ye 2c i Ae . nhs bite : . 

} a : Prisas white 6 ess a)3.45 0.5¢ above No. 5 color oils. CHICAGO (FOB Chicago district refinery of one 

} N. LA. (For shipment to La. and Ark , cata : ec refiner, in bags or slabs loose, carloads. Melting 

| 20-24 gravity fuel... ..(e) $0.95-$1.05(e) $0.95-$1.05 CHICAGO | (Vis. at 100° F points are E.M.P. (A.S.T.M.) methods; add 3° F 
16-20 gravity fuel (e) $0. 75-$0. 85(e) $0.75-$0.85 (e) Pale Oils 0 to 10 p.p. to convert into A.m.p. 

10-14 gravity fuel €) $0.65- $0.75 (e) $0. 65-$0.75 Vis. Color Fully refined: 

age se (F.o.b. Ark. plant of one refiner, for shipment 60-83—No. ? 7 25 7:35 122-124 (bags only) zs 4.25 

| to Ark. and La.) 86-110—No. 2 7.75 7.73 125-12 1.35 4.35 

No. 2 fuel oe e 3.375 3.375 150—No. 3 9 00 9.00 kee <, Seer 1.70 4.70 
28-30 gravity gas oil, 180—No. 3 10.00 10.00 130-132 5.00 5.00 

| _ £ero 3.125 3.125 200—No. 3 10.50 10.50 132-134 5.25 5.25 

| Tractor Fuel })4.50 1) 4.50 250—No. 3 11.50 11.50 135-13 6.00 6.00 

_(a) Prices FOB. Central Michigan refinery group basis, for shipment within Mich. Shipments may originate at plants outside Central group. (b) For shipment to Texas and 

| New Mexico destinations: Group 3 prices quoted on northern shipments. (c) Excluding Detroit shinment. (e) One refiner quoting. (f) No quotations reported. (g) To resellers 

| holding licenses. (h) Two refiners quoting. (j) For shipment to Ark. points only. (k) Two suppliers quoting. (1) Quotations. (m) Sales. 
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kerosine taxes, where levied. are indicated in footnotes. 
June 7, 1939, or write to NPN. These prices in effect 


TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes 
tares, shown in separate column, include \c federal, and state lares; also city and county lares. as indicated in footnotes. 
Dealer discounts are shown in footnotes: f 


; thev do, however, include inspection fees as shown 


our for commercial consumer discounts. see NPN for March 29, 
Aug. 14, 1939, as posted by principal marketing companies at their headquarters offices 


nm ae neral foot note 
wagon prices also do not inc 
April 12 


Gasoline 
lude tares: 
4{prill9 and 
. but subject to later eorreclion 


Kerosine tan’ 





S. O. New Jersey 


Essolene 
(Regular Grade) 


Consumer 
Tank Dealer 


Gaso- Kero- 





line sine 
Car T.W. Taxes T.W. 
*Atlantic City, N. J... 6.9 8.7 4 7 
*Newark, N. J........ 6.9 8.7 4 7 
Annapolis, Md....... 7.85 9.35 5 8 
Baltimore, Md....... tu2a8 8.75 5 8 
Cumberland, Md co aoe 11.15 5 10 
Washington, D. C..... 7.5 9 3 9.5 
Peasyie, Va... <6 8s 8.45 10 6 12.9 
CO” 1:2 9. 6 10.5 
Petersburg, Va 7.a5 6 Beet 
Richmond, Va 7.55 6 10.7 
Roanoke, Va....... 8.75 6 il 
Charleston, W. Va.... 8.05 6 12.6 
Parkersburg, > ae 7.3 6 .2 
Wheeling, W. Saxe Sao 6 32.2 
Charlotte, N. c aera 8.4 7 11.8 
Hickory, N. C.... 8.95 7 12.3 
Mt. Airy, N.C....... 8.8 7 12.2 
Memen. . G......+. GS 7 3.5 
Salisbury, N.C....... 8.45 10 7 11.9 
Charleston, S.C... . Tcae 9 7 10.6 
Columbia, S. C. 8.1 10 7 iS 
Spartanburg, S. C. 8.8 il. 7 12.2 


Discount to enalobiied dealers: thru territory, except 
New Jersey points, which see in “Note” below: 
Dealer t.w. price less 0.5c per gal. 

*Effective Dec. 1, 1938, S. O. New Jersey posted 
a minimum retail resale price of 11.2c thru New 
Jersey, except Trenton area and Cumberland county. 

Note: While the above posted prices continue at 
Atlantic City and Newark, N. J., dealers will pay a 
net price of 8.2c per gal. for Essolene. Dealers 
having pumps searked only Esso, Essolene and 
“Standard’’ White gasoline will pay 7.7c per gal. 
for Essolene. 

Kerosine Discount: 1c off t.w. price or 25 gals., 
or more, under contract thru territory (Baltimore 
City contract not necessary) except no discount in 
state of New Jersey. 


> 


Socony-Vacuum OilCo., Ine. 
(Ss. O. York Division) 
Socony Mobilgas 
(Regular Grade) 
Con- “Split” 
sumer Deal- Gaso- Kero- 


Tank er line sine 
Cae T.V7. Vases T.W. 


New 


Metropolitan N.Y. City: 
Boroughs of Man- 
hattan, Bronx and 
Brooklyn (Kings and 





Queens) . acs 6.6 8.5 *5 6.75 
Borough of Rich- 

mond (Staten Is. 6.6 8.5 *5 6.75 
Albany, 6.5 8.8 5 7 
Binghamton, N. ¥. 7.8 10 5 8 
Buffalo, N. Y 7.5 8.5 5 7.35 
Jamestown, N. Y 7 8.5 5 7.5 
Plattsburg, N. Y 7.) 9 6 5 7.5 
Rochester, N. Y 7.6 9 5 4.40 
Syracuse, N. Y....... yi 8.5 5 7.22 
Danbury, Conn , 9 4 7.75 
Hartford, Conn 6.9 9 4 6.50 
New Haven, Conn... 6.8 8.25 4 6 
Bangor, Me......... 6.9 9.2 5 7 
Portland, Me...... i ES 8.5 5 6.75 
Boston, Mass cece . ee 8.25 4 6.5 
Concord, N. HH... ia 9.6 5 7.5 
lancaster, N. H ' 8.1 10.6 5 8.5 
Manchester, N. H. re 8.2 5 7.25 
Providence, R. 1...... 6.5 8.3 4 6.5 
Burlington, Vt. . ; 7 8.5 5 time 
Rutland, Vt...... 7.4 8.5 5 tan 

*Plus 2% city sales tax computed at time of 
each sale 

Discount to undirided dealers: 0.5c less than “split” 


dealer t.w. 


Atlantic Refining 


Atlantic White Flash 
Gasoline 
(Regular Grade) 
Commer- 


cial Gaso- Kero- 


Tank Dealer line sine 
rs ‘ar)« OC T.W. SOT axes T.W. 
Philadelphia, Pa 7 8.5 5 10 
Pittsburgh 8 9.5 5 10.5 
Allentown. . pe 5 10.5 
ere 8 9.5 S 10 
Scranton....... . 8 9.5 L 10.5 
Altoona..... ; 8 10 5 10.5 


Harrisburg... ......... 7.8 9 5 10.5 
Williamsport a” — 9.5 5 10.5 
Dover, Del....... ‘ 9 5 10.5 
Wilmington........ : 8.5 5 9.75 
Boston, Mass 8.25 + 6.25 
Springfield, Mass 8.5 i oe 
Worcester, Mass 8.5 4 : 
Fall River, Mass 8 4 7 
Hartford, Conn 9 1 6.5 
New Haven, Conn 8.25 1 7 
Providence, R. I 8.3 4 6.5 
Atlantic City, N. J... 8.2 4 7 
Camden, N. J... 8.1 4 7 
Trenton, N. J...... 8.2 4 7 
Arnapolis, Md....... 9.35 5 9.5 
Baltimore, Md... ; 8.75 5 8 
Hagerstown, Md... 9 85 5 10 
Richmond, Va.. ; 10.05 6 10.7 
Wilmington, N. oe... 9 85 7 10.8 
Brunswick, Ga... 7.5 7 *10.5 
Jacksonville, Fla 3 8 10 


‘ 
< 

*Georgia has kerosine tax of lc 
cluded in above price 

Discount to undivided dealers: Dealer t.w. less 
0.5c per gal. except in Georgia and Florida, dealer 
t.w. and undivided dealer price is same. 

Discounts: At Scranton, Pa., le per gal. 
discount allowed to dealers only, 
1939. 

Kerosine discount: Thru Pennsylvania and Dela- 
ware, 2c per gal. off t.w. price on t.w. deliveries of 
25 gals. er more at one time, effective since Oct. 
29, 1936. 


per gal., not in- 


voluntary 
effective July 8, 


S. O. Ohio 


Sohio X-70 Gasoline 
(Regular Grade 
Con- tDiv- 
sumer ided 
T.W. Dir. [S.S. 


Gaso- Kero- 





Ohio, Statewide ay. 9.5 2 *12 
Akron. nebereeccaera Sot mee *8.5 
Cincinnati. .... 10.5 9 11 *12 
Cleveland....... 10.5 9.5 12 *12 
Columbus.... . 10.5 9 11 *12 
Dayton. .....65....-10.5 9 11 *9 
Marietta 10.5 9 11 *12 
Portsmouth 10.5 os i : *)2 
Toledo 10.5 8.5 I 5 *12 
Youngstown........10.5 9 a> 5 sl) 
Renown Gasoline 
Third Grade 
Ohio, Statewide... ..10.5 9.5 32:5 & 
Akron. Ra hacen ecole 10.5 3:5 16:5: -S 
Cincinnati. .........10.5 9 11.5 5 
Cleveland..... ere $.5 312.5 S 
Columbus...........10.5 9 r.5:. 3 
Dayton..... 6s. 9 i ee 
Marietta. Pe 10.5 9 1.5 6S 
Portsmouth 10.5 os 2.5 5 
Toledo - 10.5 85 11 5 
Youngstown...... 10.5 9 i.e a 


Note: Prices at other Ohio points may be obtained 
by writing NPN. 

*Ohio has kerosine tax of le per gal. 
in above prices 

tThis price also to authorized agents, exclusive of 
0.5¢ rental 

tPrices are at company-operated service stations 

Discount to undivided dealers: 0.5 less than divided 
dealer t.w. 


, not included 


S. O. Kentucky 


Crown Gasoline 
(Regular Grade) 


Con- Gaso- Kero- 
sumer Net line sine 

T.W. Die. Taxes T.W. 

Covington, Ky... 11.5 8.5 6 9.5 
Lexington, Ky.. 13.5 10.5 6 10 
Louisville, Ky. 12.5 9.5 6 9 
Paducah, Ky 12 9 6 9 
Jackson, Miss... 12 9 7 *9 

Vicksburg, Miss 12 9 7 *8.5 

Birmingham, Ala 13 10 *§ 8.5 

Mobile, Ala 12 9 *g 8.5 

Montgomery, Ala 13 aa *9 *Q 5 
Atlanta, Ga 33:5 10.5 7 *% 
Augusta, Ga 13 10 7 *% 
Macon, Ga 13.5 10.5 7 *y 
Savannah, Ga.... 12 9 7 *7 
———— Fla.. 2 9 8 8 
Miami, Fla 11.5 8.5 8 8 
Pensacola. Fla... 12 9 *9 8 

Tampa, Fla 12 9 8 i.a 


Kyso Gasoline 


(Third Grade) 


Covington, Ky oe 7.5 6 
Lexington, Ky ee 9.5 6 
Louisville, Ky . 2 8.5 6 
Paducah, Ky .. 10 7.5 6 





Jackson, Miss........ 10.5 8 7 

Vicksburg, Miss » 36.5 8 r{ 

Birmingham, Ala..... 11 8.5 #2, 

Mobile, Ala 9.5 ri *“o 

Montgomery, Ala i 8.5 *9 

Atlanta, Ga 33:5 9 7 

Augusta, Ga 11 8.5 7 

Macon, Ga 11.5 9 7 

Savannah, Ga........ 10 1:3 7 

Jacksonville, Fla...... 10.5 8 8 

Miami, Fla . 3 7 8 

Pensacola, Fla... = eee 8 *9 

Tampa, Fla 10.5 8 8 me 
Discounts to all tank wagon consumers: Effective 

Jan. 4, 1937, thru territory, on Crown gasoline, 3c 

per -. below consumer t.w. price; on Kyso, 2.5¢ 

below, regardless of quantity purchased, per month 
*Tares. In the tax column is included these city 


and county gasoline taxes at the following points: 
Mobile, 2c city; Birmingham, lc city; Montgomery, 
le city and le county: Pensacola, le city. Georgia 
and Montgomery, Ala. have kerosine taxes of le 
per gal., and Mississippi 0.5c, not included in above 


prices 
S. O. Indiana 


Red Cro Regular Grade) 
Stanolind (Third Grade 
Red Dealer Prices 
Crown ——-—— Gaso- Kero- 
Cons. Red Stano- line sine 
T.W. Crown lind Taxes T.W. 





Chicago, Ul 11.1 9.1 6.9 1 10 
Decatur, Ill 11.1 96 82 4 10 
Joliet, Hl It.l 9 6 8.1 1 10 
Peoria, Hl... 1.1 9 6 91 4 10 
Quincey, Ill 10.9 9.4 8.9 4 9 8 
Indianapolis. Ind 11.8 10.3 8.9 5 *10.7 
Evansville, Ind 11.6 10.1 9 6 5 *10.5 
South Bend, Ind 12.1 10.6 9.6 5 *10 
Detroit. Mich 9 6 8 1 7.6 4 wan 
Grand Rapids, Mich. 10 8.5 8 4 9.7 
Saginaw, Mich 11. 93 8 6 4 %.3 
Green Bay, Wis 11.9 10.4 99 9 10.8 
Milwaukee, Wis 1.3 98 9:3 5 10.2 
a Crosse, Wis 11.5 10 9.5 5 10.4 
Minneapolis-St. Paul 11.5 10 9.5 S 10.4 
Duluth, Minn 11.9 104 9.9 5 10.8 
Mankato, Minn 1.5 «10 95 5 94 
Des Moines, la 10.9 9 4 ,.9 4 *) $ 
Davenport, Ta 11.1 96 8.4 4 *10 
Mason City, Ia ll 9 8 6.9 e 06.2 
St. Louis. Mo 10.7 9.2 8 *4 8 
Kansas City, Mo 10.4 8.9 7.9 4 8 
St. Joseph, Mo oO 4 89 8.4 4 7.9 
Fargo, N. D , S:7 FES YO27 5 11.6 
Huron, S. D 12 0.5 #10 5 10.9 
Wichita, Kans... 9.9 6.6 5.5 4 7.4 


*Taxes: in the tax column is included these city 
and state gasoline taxes at following points: Kansas 
City, St. Joseph and St. Louis, le city tax. Kerosine 
taxes: Indiana has 4c, lowa 3c per gal. state tax, 
not inciuded in above price 2. 


S. O. Nebraska 


Standard Red Crown Gasoline 
(Regular Grade) 
Gaso- Kero- 
line sine 


T.W. Dealer Taxes T.W. 
Omaha, Neb 11.5 10 6 10.3 
McCook.... 10.5 69 6 9 
Norfolk. ... Ll 99 6 9 
North Platte... ee 10.8 6 B..T 
Scottsbluff. . 12 9 6 Il 


S. O. Louisiana 
Essolene 
(Regular Grade) 


Consumer Gaso- Kero- 





Dealer line 

T.W. Taxes ' 
Little Rock, Ark. ae 9.75 ‘.a 
Alexandria, La . 6.3 9.25 8 
Baton Rouge, La 6.75 9.25 8 
New Orleans, La. 6.75 9.25 *10 
Lake Charles, La..... 6.75 9.25 8 
Shreveport, La... . a 8 8 
Lafayette, La ; a 9.5 8 
Bristol. Tenn. .. ta 10 25 9 8 
Chattanooga, Tenn... 9.5 2.5 8 
Knoxville, Tenn. ae 313.5 8 
Memphis, Tenn ae 10.5 8 
Nashville, Tenn...... 9 11.5 8 

*Taxes: New Orleans gasoline tax includes 7c 


state, le federal. and 2c parish tax. Louisiana has 
kerosine tax of le per gal.; in addition New Orleans 
has le parish tax, none of which are included in above 
prices 

Price basis to dealers 
dealer price, less 0.5c 


Undivided dealers get 





Above prices include these inspection fees on both gasoline and kerosine unless otherwise spec ified, per gallon. figured on basis of 50 gallons per barrel: 


Alabama. 1 /40c on gasoline. 1 
in lots up to 25 bbls.: 2 /2 
sota. 1 /25c: Missouri. 3 100c: Nebraska. 3 /100c: 
bbls., 1 /S5c in lots less than 50 bb!s.; South Carolina. 

Kerosine inspection fee only: Iowa. 3 /50c: 


2c on kerosine; Arkansas, | 
25c per gal. in lots of 25 bbls. or more; Kansas. 1 /50c, (3 
Nevada. gasoline. 1 /20c; 
: South Dakota. 
Mic ‘hy 1 /5e per gal 


5c per gal. in a single barrel. 1 


North ¢ 
1 /10c; 


carolina. | /4c: 
Tennessee, 2 /Sc; 


20c per gal. in bulk; 
30c can be charged to meet inspection department expenses); 
North Dakota. 1 
and Wisconsin. ‘ 


Florida 1 /8c; 3/100c; 


Louisiana, 1 


Illinois, Indiana, 1 /Se per gal 


32c; Minne- 


20c; Oklahoma, 2/25c per gal. lots of more than 30, in 


100c. 
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June 7,1 


TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include inspection fees as shown in general footnote. 
shown in separate column, incude \c federal, and state (ares; also city and county tazes as indicated in footnotes. 
kerosine iy where levied, are indicated in footnotes. Dealer discounts are shown in footnotes; for commercial consumer dis 


Gasoline 
Kerosine tank w agon prices also d» not include lares: 
counts, see NPN for March 29, April 12. April 19 and 


939, or wrile to NPN. These prices in effect Aug. 14, 1939, as posted by principal marketing companies at their headquarters offices, but subject to later correction. 











Humble Oil & Refining Co. 


Humble Motor Fuel 
(Regular Grade) 
Gaso- Kero- 


line sine 

Tt .W. S.S Taxes T.W ° 
Dallas, Tex 9 13 > 8 
Ft. Worth, Tex y 13 " 7 
Hlouston, Tex ’ 9 13 5 8 
San Antonio, Tex 9 13 5 8 


Thriftane 


Leaded, 67 Octane, Purple Gasoline) 
Dallas 7.5 11 5 
Ft. Worth e<> 1! 2 
Hiouston. ; . 8 11 > 
San Antonio... .. . 8 11 5 


U.S. Motor Gasoline 
(Third Grade) 


Dallas, Tex 
San Antonio, 

*These tank wagon prices apply to all classes of 
dealers and consumers. 


Continental Oil 


(Regular Grade) 


. ° o- ee » 
WOK: os. 7 5 


Conoco Bronz-z-z 


Gaso- Kero- 


Deal- line sine 
tT... er Taxes {T.W. 
Denver, Col.... co 5 11.5 
Grand Junction, Col. . .13.5 5 15 
Pueblo, Col 11 5 9 
Casper, Wyo Se, ee 5 11.5 
Cheyenne, Wyo......10.5 ) 13 
Billings, Mont... ZS 6 13 
ea Mont ji 14 6 15.5 
Great Falls, Mont [3:5 6 15.5 
Helena, Mont 14.5 6 S.§ 
Salt Lake City, U tah. 12.5 12.5 5 16 
Rains. Ida **14.6 .*14.6 6 18 
Twin F alls, Ida.....**15.1 wri5..1 6 18 
Albuque _ N.M. 10.5 10.5 16.5 10 
Roswell, M 9 9 16.5 é 
Santa Fe. | N.M......10.5 10.5 *7 10 
Ft. Smith, Ark... 9 5 ce 
Little Rock, Ark... 9.25 4.2 8 
‘Texarkana, Ark... 9 5 8 
Muskogee, Okla. t > 7 
Oklahoma City, Okla.. 7 5 6.5 
wee MORIA... ccicoax 8 5 7 
Demand Gasoline 
(Third Grade 
Denver, Col.... er 5 
Grand Junction, Col. ..12.5 5 
Puctio, Gol. .........10 > 
Casper, Wyo rer | 5 
Cheyenne, Wyo...... 9.5 5 
Billings, Mont... 11.5 6 
Butte, Mont... 11 6 
Great Falls, Mont 10.5 6 
Helena, Mont. 13.5 ; 6 
Salt Lake City, U tab 11.5 11.5 5 
Rojee, Ida... *13.6 **13.6 6 
‘Twin Falls, Ida.. *J4.1 **14.1 6 
Albuque 7 N. M.... 8 5 8.5 16.5 
Roswell, M eee 8 6.5 
Santa Fe, NN. * ae 9.5 9.5 ¥7 
Ft. Smith, Ack. . . 6.5 > 
Little Rock, ae | 7.8 
‘Texarkana, Ark...... 6.5 5 
Muskogee, Okla. a £ 5 
Oklahoma City, Okla. . 6.5 5 
‘Tulsa, Okla 5 


tIncludes ¢ ity tax of 0.5¢. 
*Includes le city tax. 


tPrices are in t.w. deliveries to consumers and 
dealers. 

**Prices include 0.lc to cover 1-mill tax for toll 
bridges. 


}tT.w. prices in all states except Utah, Idaho and 
New Mexico are to consumers and dealers. 


S. O. California 
Standard Gasoline 
(Regular Grade) 


Gaso- Kero- 


line sine 
a3 S.S. Taxes T.W. 
San Francisco, Cal 13.5 14.; 4 12 .S 
Los Angeles, Cal 13 14 4 10 
Fresno, Cal er ie 1S.5 4 2.5 
Phoenix, Ariz 14 15 6 "12.5 
Reno, Nev 15 16.5 9 13.5 
- Portland, Ore 14 15 6 13.5 
Seattle, Wash 14 15 6 113.5 
Spokane, Wash 13.2 16.5 6 T16.5 
Pacoma, Wash 14 15 6 713.5 
Flight Gasoline 
(Third Grade) 
San Francisco, Cal, 12 13 1 
Los Angeles, Cal. 13.5 2.5 4 
Kresno, Cal 13 14 4 
Reno, Nev 14 15 > 
Phoenix, Ariz 1} 12 6 
Portland, Ore 3.3 i3:=5 6 
Seattle, Wash 12.5 13.5 6 
Spokane, Wash 13 14 6 
Tacoma, Wash 12.9 i3..5 6 
*Arizona has kerosine tax of Se per gal., not 


included in above prices 


| 





tWashington has 0.25c per gal. tax on kerosine 
sales, not included in above prices. 

Discount to 100% dealers, thru territory, off posted 
t.w. prices, on gasolines: on Standard E thyl, Standard 
Gasoline and Stanavo Aviation, 3c per gal.; on 
Flight gasoline, 2c. 


Canada 


PRICES OF IMPERIAL OIL LTD. 
Per Imperial Gallon, which is 1.2 . Gallons 
3-Star Imperial Gasoline 
(Regular Grade) 






Kero- 
Gasoline sine 
rw. Taxes Ws 
Hamilton, Ont ey iS 8 18.5 
Toronto, Ont......... 15 8 15.5 
Brandon, Man.......21 7 22 
Winnipeg, | re 19.5 < 20.5 
Regina, Sask......... 19 z 21 
Saskatoon, Sask. .....21.3 7 23:3 
Edmonton, RRs isa 19.4 7 21.4 
Calgary, Alta ees) a 7 18.5 
Vancouver, B. C......16 7 23 
Montreal, Que........14 8 14.5 
St. John. N. B.......13.5 10 ie 
Halifax, N.S.. [3.5 10 17.5 


Disccunts to undivided dealers, lc off t.w. price, 
except Maritime Provinces where undivided dealers 
pay t.w. price. Divided dealers pay t.w. price, thru 
territory. 

. . . 
Aviation Gasoline 

Following are tank car, tank wagon or 
dealer prices, as indicated, of aviation 
gasoline in several marketing territories. 
Ss. O. OHIO 
Thru Ohio 


Esso Aviation 
G sonsumer Gasoline 
low. Taxes 


74 octane 5.2 5 
80 octane...... ovske.e : 
87 octane ie 5 


Discounts: For de livery on waiiaian to hangar 
operators and resellers: 2c below consumer posted 
t.w. price, shown above. 


S. O. INDIANA 


Stanavo Ethyl Aviation Gasoline 
73 Octane Number 


Chicago, Ill....... ».sk8,9 

Detroit, Mich........ 16.5 4 
Milwaukee, Wis...... iS..3 5 
“ag ee og Minn....15.8 5 
St. Louis, Mo.........14.5 3 
aes City, Mo...... 14.2 *4 
Fargo, N.D......4.<16.5 4 
RENO to OP, oad-one 5.8 5 


*Includes le city tax. 
HUMBLE OIL & REFINING CO. 
74 Octane Aviation Gasoline, Clear 


Tank C car 
DOPIOWR, “WOE. kscseccecaaneness S.s 


CONTINENTAL OTL CO. 


Conoco Special Gasoline 


FOB 


We 

Dealer Gasoline 

Price Taxes 
Denver, Colo 15 5 
Cheyenne, Wyo is. 5 as) 
Helena, Mont 22.5 6 
Salt Lake City, Utah 18 5 
Albuquerque, N. M 14 *6.5 


“Includes city tax of 0.5c. 
Ss. O. CALIFORNIA 


Stanavo Aviation Gasoline 


cr.Ww 
Phoenix, Ariz Pe et 6 
Los Angeles, Cal......15 4 
San Francisco, Cal... .15.5 4 
FRR INOV.. ... scree ecckt<D > 
Portland, Ore. ....... 16 6 
Seattle, Wash........ 16 6 
Spokane, Wash....... 19 6 


Note: For discounts, etc., see note under Standard 


and Flight gasoline above. 
Tank Wagon) 


Naphtha (In 


Ss. O. NEW JERSEY 
Posted Tank — Prices 
Mineral Spirits V.M. & P. 
PRRIRMEIES IN M's. « is-5.%:5 sus eielaetars 11.5 15.5 
Baltimore, Md Fa oath wetness 15.5 
Weshington, D.C... 6.6 5.5% 15 : 
Discounts: Buyers taking following quantities 


at one time, get these discounts: Newark, 2c per gal. 
on 200 gals. or more; less than 200 gals., 0.5¢ higher 


price. Baltimore 2c off on 25 to 100 gals. and 3c on 
over 100 gals. Washington, 2c off to contract buyers 
SOCONY-VACUUM OIL Co. 

ONO TNa Kvcck cs wasies oo -ea 10.5 12 
oh ee Ge Pe 10.5 
Rochester, N. Y.. 12 12 
UPIMNMMAL SN Ls kccis ene wide iz 14.5 
Boston, Mass.......... ll 1] 
Bridgeport, Conn 11 5 
Hertiord, Comm. .i.6..06s.6s 10.5 11 
Providence, R. I.. Bi 12 








*Prices apply to consumers only in quantities 
over 1,000 gals. annually. For quantities under 
1,000 gals. annually, add 0.5c per gal. 


ATLANTIC REFINING CO. 


Philadelphia, Pa... .. ae 12 14.5 

Lancaster, Pa ae ord ia.> 16 

Pittsburgh, Pa ; er 14.5 14.5 
Note: Prices for Mineral Spirits also apply to 


Stoddard Solvent; and prices for V.M.&P. Naphtha 
apply also to Light Cleaners Naphtha. 

Discounts: Philadelphia, 200 gals. or more at one 
time, 2c per gal. less. Lancaster, contract buyers 
taking 1,000 gals. or more per year, one drum up, 


2c per gal. less; non-contract buyers, 200 gals. or 


more at one time, 2c per gal. less. Pittsburgh, 500 
gals. or more at one time,. 2c. 
Ss. O. OHIO 
S.R. V.M.&P. 
Solvent Naphtha 
Po a a eer one 12.5 13.5 


Nolte: V.M.&P. Naphtha prices also apply on Dry 
Cleaners naphtha and special Varnolene; Varnolene 
and Sohio Solvent 0.5c below these prices. Dis- 
counts to contract consumers off t.w. price; 300 
to 999 gals., 0.5c; 1,000 to 2,499 gals., 0.75¢; 2,500 to 
4,999 gals., lc; 5, 000 or more gals., 1.5c. 

Ss. O. INDIANA 
(Prices include state and federal tazes) 
Oleum V.M.&P. 


Spirits Naphtha Stanisol 
Chicago, Ill....... 16.2 16.5 15.9 
Detroit, Mich.... 19.2 18.2 19.7 
Kansas City, Mo.. 13.9 14.9 14.4 
St. Louis, Mo.... 14.2 15.2 12.9 
Milwaukee, Wis. . 18.8 19.8 19.3 
Minneapolis, Minn. 19 20 ce 


Note: All prices, with exception of Missouri points, 
include state tax. Prices shown are base prices, 
before discounts. 


Naphtha (In Tank Cars) 


{n Tank Cars (F. o. b. refinery or seaboard terminul 
except Ohio, delivered price.) 


V.M.&P. 

Naphtha Solvent 
BialtimOre. ..<.062 0s scccccess 10.5 9.5 
New York Harbor.......... 10 — 9 
Philadelphia district......... 10.5 a 
SINE. 5c ccs cade 0080) 08 66 10.5 9.5 
Providence. .......++++++++ 10.5 9.5 
TtOhio points, delivered. .... 8.5 *% 


*This is on rubber solve t. 

tIn Ohio, prices on va C. naphtha and special 
Varnolene are same as V.M. &P.; on Varnolene and 
Sohio Solvent, prices are . 125c less than on V.M.X&P. 


Price Changes 


Dates and amounts of changes. 
See table for full current prices. 


S. O. New Jersey—Essolene and Kerosine: 
Prices cut, thru South Carolina, due to 
freight rate adjustments, Aug. 3. 
Charleston unchanged; Columbia and 
Spartanburg gasoline cut 0.15c; Co- 
lumbia kerosine cut 0.1¢c; Spartanburg 
kerosine cut 0.2c. 
Socony-Vacuum Oil 
Bangor split dealer t. w. up 2.2c, Aug. 1. 
Atlantic Refining—Atlantic White Flash: 

Brunswick dealer t. w. cut 1c, Aug. 2; 
cut 1c, Aug. 8. 

Correction: No 
price should 
Brunswick in 

Kerosine: 

Springfield t. w. cut 1c, Aug. 1. 

S. O. Kentucky—Crown Gasoline: 

Mobile up 2.5¢c, July 21. 

Atlanta cut 0.5c, July 28. 

Macon up 1.5¢c, July 19. 

Kyso Gasoline: 

Mobile up 1.5c, 


Socony Mobilgas: 


tank car 
shown for 
page 49. 


commercial 
have been 
Aug. 9 issue, 


July 21. 


Atlanta consumer t. w. cut 0.5¢, dealer 
price up 0.5¢c, July 28. 
Macon up 2c, July 19. 
Augusta cut 0.5c, July 22. 
Humble Oil & Refining—Humble Motor 


"wel: 
Dallas and Ft. 
Thriftane: 
Dallas and Ft. 


Worth up ic, Aug. 5. 


Worth t. w. up 0.5¢c, s. s 


up ic, Aug. 5. 
5 ae. 2 Motor Gasoline: 
Dallas t. w. up 0.5c, Aug. 5. 
Heating Oils 
S. O. New Jersey—Nos. 1, 2 and 4: 

r. w. cut thru South Carolina, due to 
freight rate adjustments, Aug. 3 
Charleston unchanged; Columbia and 
Spartanburg No. 1 only cut O.1¢c 

Socony-Vacuum Oil Nos. Ss 3 & 4: 


T. w. up 0.25¢c, thru New York and New 
England, except Hartford and New 
Haven unchanged, Aug. 10. 

Atlantic Refining—No. : 

Springfield t. w. cut 1c, Aug. 1. 
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° ° American Institute of Mining and Metal- 
me Coming Meetings lurgical Engineers, Petroleum Division, 
Retail Posted Gasoline Prices P > Los Angeles, Oct. 19, 20 
“Ta waa tie a eee City, Western Petroleum Refiners Assn., regional 
a ae ee acs, SONS e in September. technic: eting, Allis richiti 
At Service Stations in 50 Cities American Institute of Mining and Metallur- haga" eae ee ee 
gical Engineers, Industrial Minerals Divi- West Virginia Petroleum Assn., second an- 
Vhe following price information tis obtained from sion, Tuscaloosa, Ala., Sept. ~ 3 p, nual meeting, Hotel Daniel Boone, 
reliable sources but is not quaranteed American Society of Mech: anical Engineers, Charleston, W. Va., Oct. 25. 
ae ~ it ; Hotel Pennsylvania, and Engineering So- Society of Automotive Engineers Transpor- 
rices reported in effect as of Aug. 1, 1939 no agg ty ig 29 West 39th St., New tution & Maintenance Meeting, Coronado 
‘ Fe “K, sept. oO 8. Hotel, St. Louis, Mo., Oct. 26, 27 
= - x é 7 wesent International Union, Hammond Colorado Petroleum Industries Committee, 
= Pon — - we +) ‘ ‘ , i 
BS = - - & ’ - o. annual convention, Shirley-Savoy Hotel, 
: : sc Kentucky Petroleum Marketers Assn., an- Denver, Oct. 27 oi 
- - a S re > , , ~The F 
os , “Sa nual fall hg ae and golf tournament, Western Petroleum Refiners Assn., regional 
= : 3 sat Lenties e iotel and Ashland Golf Club, technical meeting, Washington-Youree 
6 e868 © Eu= oman os el Hotel, Shreveport, La., Oct. 27. 
se 3 ao¢ f ry can Chemical Society, Detroit, Sept. Oil Trades Assn. of New York, annual ban- 
¢ ts 3 a8: _9 to 13. ' ; ‘ quet, Waldorf-Astoria Hotel, New York, 
7 ss Prarw North American Gasoline Tax Conference, Nov. 1. 
Portland, Me 8.0 13 5.0 14.3 a F npag , every Hotel, Minne- Society of Automotive Engineers Fuel & 
anchester 19 GS Ke 15.0 é s, Minn., Sept. to 13. Lubricants Meeting, Mayo Hotel, Tulss 
Burlington. Vt 80 25 50 15835 Montana National Bituminous Conference, Okla., Nov. 2, 7 saalaiesein 
cone eh . 7.75 2.55 1.0 14.3 anne Mae wih Idaho. Sept. 11 to 14. National Motor Truck Show, Navy Pier, 
ose : 8 = =. 14.3 ae Assn. of Petroleum Retailers, Des Chicago, Nov. 8-16. 
ner : ~ =a 4 r - P CEnes, Iow a, Sept. 11 to 14. : American Petroleum Institute, 20th annual 
om <" . 8. 3.: D. b.< American Chemical Society, 98th annual meeting, Stevens Hotel, Chicago, Nov. 
- Ww sg 8.0 =. ».0 16.4 meeting, Boston, Mass., Sept. 11 to 15 12-17 
ewar 7 35 5.2 Vs “a5 : spatte't 
Philadelphia 8.0 12 $0 re: ayn "Hotel "Tr brent S7th annual Twenty-Five Year Club of Petroleum In- 
 Necavengg: se $5 20 50 185 No Se ote raymore, Atlantic City, dustry, first annual meeting and dinner, 
Baltimore S95 455 SO 174 Oil Trade “a 13, - 1s. | Stevens Hotel, Chicago, Nov. 14. 
Washington ec: “£6 36 i635 P ihe es Assn. of New York, sports day, American Institute of Chemical Engineers, 
Charleston, W. Va 10.05 4.05 6.0 20] Pn ged Country Club, Pelham, N. Y.. 32nd annual meeting, Providence-Biltmore 
Norfolk, Va... 9.25 4.55 6.0 19.8 West Virgini: yi _— ; Hotel, Providence, R. I., Nov. 15, 16, 17. 
Charlotte, N. C. 1040 33 7.0 0 217 pnd thes mm il & Natural Gas Assn., American Society of Mechanical Engineers, 
‘> slogan os ho 70 21S a ee eee Philadelphia, Pa., Dec. 4 to 7. 
anta. . 5 : re 21.5 : 17th Exposition of Chemical Industries 
Jacksonville 90 25 8.0 9 New Jersey Oil Trade ing 'C we. I , “oo 
Seisiaghaen 10.0 1.0 %.0** a 0 Sept. 28 stadia eae teeiediaisietien rere eastpeinannteianaalvniitaee 
; a fs ~y poe , ; . —_— oO. 
cee 100 48 BO 228 eS Se eee, See West Central Texas Oil & Gas Assn., Abi 
emphis t 22 , . E ee sername dlls ‘ 
pave comet s. ax an <3 Schroeder, Milwaukee, Sept. 28, 29. lene, Tex., some time in December. 
es “es as 86 ce 145 — aes — Institute, Ste- 1940 
. & ’ P< . ‘ vens otel, licago, Oct. 2 
South Bend LO 3.4 ».0 19.0 : , y 
Chicago 9 i 241 40 i551 American Institute of Mining and Metal- Society of Automotive Engineers, Annual 
Detroit 8.1 3.24 4.0 15.34 lurgical Engineers, Petroleum Division, Meeting and Engineering Display, Book- 
Milwaukee 98 410 5.0 18.9 Galveston, Tex., Oct. 4, 5, 6. COGIIRG SET, EOROSS, Fae. Se Oe Ee 
St Paul-Minneapolis 10.0 LO = 0 19.0 Western Petroleum Refiners Assn., regional American Institute of Mining and Metallur- 
Fargo, N. D 12 35 5.0 19.2 technical meeting, Allis Hotel, Wichita, gical Engineers, New York, Feb. 12 to 15 
Huron, S. D 10.5 412 5.0 19.7 Kan., Oct. 5. Kentucky Petroleum Marketers Assn., 14th 
Dee M 10.0 3.5 6.0 195 Texas Mid-Continent Oil & Gas Assn., 20th annual meeting and convention, Brown 
stl foines za 43 4.00 LE annual meeting and convention, Rice Hotel, Louisville, Ky., Feb. 14, 15. 
Aer rang 2 3.5 1.0** 16.7 Hotel, Houston, Tex., Oct. 5, 6, 7. Ohio Petroleum Marketers Assn., De shler- 
a S72 S| = Society of Automotive Engineers, National Wallick Hotel, Columbus, O., Feb. 27, ‘ 
Late Rack yd Tae 2.0 a Aircraft production meeting, Biltmore P — 29. 2 P , ' 
‘ 20 290 T.0- ‘ . Xa li f g Assn, Petroleum Geologists 
cance s ccaeke S75 ses leet 287 Hotel, Los Angeles, Calif., Oct. 5, 6, 7. meérican Assn. OF n Ss, 
easion. 7 00. ‘3. vr 18. American Gas Assn., annual convention, Stevens Hotel, Chicago, April 10, 11, 12 
Albuquerque 05 45 65t 215 New York, Oct. 9, 10. American Petroleum Institute, Eastern Dis- 
Denver 90 10 5.0 180 Society of Automotive Engineers, Annual trict, Division, of Precectis, Coemaey 
Casper, Wyo 12.5 5.0 5.0 22.5 dinner, Hotel Pennsylvania, New York, Or. April ahs Sm 
Butte, Mont 14.0 10 6.0 240 Oct. 16. 
—s i: +f e 6 : 24 . -— owe Petroleum Assn. of America, 
Si ake City 2.9 0 y <2. Oth annual meeting, Ft. Worth, Tex 2) 2 
Reno, Nev 12.5 40 5.0 21.5 Oc g.% es ; : Tee 4 aga 26 
4 hoenix, Ariz 11.0 1.0 6.0 21.0 P ct. E.. r “ ’ Group 3 Freight Rate Ss 
co ee 105 0 0 18:5 National Tax Conference, Palace Hotel, 
Portland, Oreg 110 4.0 «6.0 280 com Eremesiee, mses Of, Set. 32 To Divisi Head t 
Seckanc, Ws mn! 125 10 60 05 40th Annual National Automobile Show, 0 ivision eadquarters 
Average 50 Cities 9.61 3.67 5.46 18.74 py — Palace, New York, week Points of Standard Oil 
Cc o 
Me seg ve ea ctagg os RM cy nape ithe tax. ——— Safety Congress and Exposition, Co. of Indiana 
‘ s2 y ti H s 0.5e city ti -onvention Hall, Atlantic City, N. J., Oct. 
16 to 20. Petroleum Section, Ambassador Gasoline- —_— Distillate-Gas 
Hotel. Kerosine Oll-Fuel Ol 
Cents Cents Cents Cents 
—~ - — — per pergal, per per gal. 
TANK WAGON MARKETS, HEATING OILS  - = 3 
A ° ATING ILS Chicago, Ill 40 2.640 32 2.368 
Prices in Effect Aug. 14, 1939 Decatur, Ill. 39 2.574 31 2.294 
Pen isthe as om 6 ; Joliet, Ml. 40 2640 32 2.368 
ollo g are posted lank wagon prices of various grades of heating vil at the points shown in various terrilories | Peoria, Ill. 39 2.574 31 2.294 
Prices are in cents per gallon. | Quincy, JIl. 36 2.376 29 2.146 
No. 1 No. 2 No. 4 ATLANTIC REFINING Indianapolis, Ind. 48 3.168 39 2.886 
Ss. O. NEW JERSEY Newihiere Evansville, Ind. 46 3.036 37 2.738 
pe — | 1 2 3 1 5 ¢ South Bend, Ind.. 53 3.498 42 3.108 
<heanan City, N. Jo... 6... eee 7.0 3.75 9 Phila., Pa. vag TTS Ole - Ge 66 3.75 3 00 Detroit, Mich. 64 4.224 51 3.774 
patos ee eae 7.0 2 19 2.49 Allentown, Pa 8.5 6.5 6.5 6.5 Gd. tapids, Mich. 62 4.092 50 3.700 
he = tense HG: 6.75 6 2. ¢*5:| Wilmington, Nel.. 7.75 5.5 5.5 5.5 Saginaw, Mich. 66 4.356 53 3.922 
Sultinm 2. o. bs 00 6 50 6 i Springfield, Mass. 6.0 5.5 ? Green Bay, Wis... 51 3.366 41 3.034 
Norfolk. V es 70 6 0 6 4 | Worcester, Mass . 7.0 5.50 5.50 Milwaukee, Wis. 43 2.838 34.5 2.553 
iatiealiire 2 95 6 5 : Hartford, Conn... 6.5 6.0 60 LaCrosse, Wis. 46 3.036 37 2.738 
Richmond 7.25 6.25 6.25 Ss. O. OHIO ares foe Paul 46 3.096 = 2738 
Charlotte, N. C.. S.%3 %.3 No. 1 No.2 No. 3 Juluth, Minn. 52 3.432 ; > 
Hickory...... : : 8 ; Columbus Division and Mankato, Minn... 46 3.036 37 2.738 
Raleigh ‘ $.75 7.25 Cleveland 7.50 7.50 7.00 Des Moines, Ia. 36 2.376 29 2.146 
Charleston, 8. C 85 7.0 _ | City of Lima. . 8.00 8.00 7.00 Davenport, Ia. 39 2.574 31 2.294 
Columbia 9 4 8.0 | Rest of Ohio. . 8.00 8.00 7.50 Mason City, Ia. 42 2.772 33.5 2.479 
Spartanburg 10.1 8.7 Note: S. O. Ohio prices are for full compartment St. Louis, Mo. 33 2.178 26.5 1.961 
. hose dumps, bucket dumps are 0.5c per gallon higher. Kansas City, Mo. 28 1.848 22.5 1.665 
SOt a i Lag co. ING S. O. INDIANA St. Joseph, Mo. 28 1.848 22.5 1.665 
i . New or ivision Stanolex Fuel and Furnace Oils Fargo, N. D. 63 4.158 50.5 3.737 
Nos. o.1 Stanolex Minot, N. D 83 5.478 66.5 4.921 
Sas . 2&3 No. 4 as Fuel Furnace Huron, S. D. 53 3.498 42.5 3.145 
aa -— 7 6.00 6.00 | ¢ thicago —2)6.75 6.75 From Ponea City 13 *0.858 13. «0.858 
i 2 ae, a 6.00 5.50) Indianapolis. .. ; b)7.8 Wichita 
| Bo. eso” 00 00 | Detroit . * t.1 From Tulsa 21 *1.386 21 = ==1.386 
oe a 6.09 6.00) Ruveukes 8.4 r3 From Cushing. 19 °1.254 19 1.254 
| a Me “" 6.25 6 25! Minneapolis 7.8 7.8 en . a ‘ a 
anchester, 6.25 6.25] St. Louis ¥ gh | ©)6.7 a 
| Raiaatan. os 630 6.50 plication 62 ‘ H _*This rate also includes distillate rate at 
| Hartford, Conn 6.00 6.00 a) For 400 gals. and over; 150 to 399 gals., 7.25¢ | 6.6 Ibs. per gal. 
} New Haven, Conn 5.50 5.50] 1 to 149 gals., 8.25c | This rate Is exclusive of distillate which 4 
| Providence, R S20. Goan b) Excluding 4c state tax | based on 6.6 Ibs. per gal. from Ponca City 
| Note: Prices for No. L fuel in) Socony-Vacuum c) For 400 gals. & over; 100 to 399 gals., 7c; 1 to Tulsa and Cushing, Okla., to Wichita.  In- | 
territory same as for kerosine which see in tank | 99 gals., 8e cludes only gas oil and fuel oil | 
sean table for various cities; prices change with Note: Small-lot deliveries of ght fuel oils range NOTE: There is no Group 3 rate to Wich | 
erosine up lo 2c higher than aboee quotation | ita, Kans 
'GUST 16, 1939 
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spot shipment is 90 davs. 


SEABOARD MARKETS, EXPORT AND COASTWISE 


All prices on this page are publisher's opinion of onen market quotations or sales, for spot shipment (10 to 15 davs). In carqo markets. 
Prices in cents per gallon, ercept heavy fuel oil in dollars per barrel, in lank car lots. f.0.b. refineries or 
seaboard lerminals in districts designated. unless otherwise noted. Federal, stale or municipal tares not included 
on products made from legally produced crude. 


Prices quoted applv 


Unless otherwise noted, gasoline octane ratings are determined bv C.F.R. Motor 
37; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noted. 





. 
Eastern 
Inter-refinery and export prices not included. 


MOTOR GASOLINE 


Prices Effective 


District: 

N. Y. harbor... 
a) N. Y. harbor 
Philadelphia 
Baltimore 


Norfolk 


Wilmington, N. C.. 


Charleston, S. C 
Savannah 
Jacksonville 
Portland 

Boston 
Providence 


WATER 


District; 

N. Y. harbor... 
(a)N. Y. harbor 
Philadelphia . 
Baltimore 
Norfolk 
Wilmington, N.C 


No. 1 
Nos. 2-3 
No. 4 
No. 5 
No. 6 
No. I 
Nos > 3 
No. 4 
No. 5 
No. 6 
No l 
Nos. 2-3 
No t 
No. 5 
No. 6 


District: 

N. Y. harbor 
Philadelphia 
Baltimore 
Norfolk 
Charleston. 
Savannah 
Jacksonville 
Tampa 
Portland 
Boston 
Providence 


New York harbor... 
Philadelphia dist. . 


Baltimore dist 
Norfolk dist 


Charleston dist 


Jacksonville dist. . 


‘Tampa dist 
Portland dist 
Boston dist 
Providence dist 


Pacific Export 


e) (Quotations are ¢ 
lots, cents per gal., 


Prices Effective 


U. S. Motor, under 


65 oct 


400 e.p blend. under 


65 oct 


400 e.p blend 65 oct 


& above 


d) 38-40 gravity, 


kerosine 
41-43 gravity, 
kerosine 
44 gravity, w.w. 
sine 


Domestic 





rorororss 


tototstetote 


Nc 
phe hre 


Prices Effective Aug. 14 Aug. 7 


In Cargo lots, per bbl. 


Diesel fuel, 24 & above $0.95 -$1.05 $0.95 
Diesel fuel. under 24 .. $0.90 -$0.95 $0.85 


f) 30-34 gravity, diesel 


gas oil). ; $1.05 -$1.20 $1.05 
g) Grade C fuel oil... $0.58 —-$0.65 $0.58 


In Ships’ Bunkers. or deep tank lots, per bbl.: 


f) Diesel fuel oil . $1.30 -$1.45 $1.30 
(g) Grade C fuel oil... $0.70 -$0.90 $0.70 


Cased Goods: (Per case 


U.S. Motor $1.35 -$1.45 $1.35 - 


400 e.p. blend, under 


65 octane... . $1.40 -$1.50 $1.4 
375-400 e.p blend, 

65 oct. & above $1.50 -$1.60 $1.50 
d) 40-43 gravity, w.w. 

kerosine $1.30 -$1.40 $1.30 
Kerosine, p.w $1.25 -$1.35 $1.25 


New York Export 


Cents per gal. in bbls. FAS. New York) 


| CYLINDER OILS (Pennsylvania Products 


Bright stock 


Light, 25 p.t. 23.50 -24.00 23.50 


Neutral oil 


200 3 color, 25 p.t 24.50 -25.00 24.00 
150 3 color, 25 p.t.. 22.50 -23.50 22 ra 
600 s.r., unfiltered 15.50 -16.00 15 

650 s.r., unfiltered 17.50 -18.50 17 

600 fl., s.r... 18.00 -19.50 18.00 
630 fl., s.r 20.50 -21.50 20.50 


Wax, Domestic and Export 


A.S.T.M. Tests. Meltine points, however, are A.M.P., 
3 higher than E.M.P. Export prices, FAS., 


Domestic prices, FOB. refineries, in bags, 
with 0.2c discount allowed for shipment 


except where noted below. Scale solid; fully refined, 


slabs in bags 


Prices Effective Aug. 14 
New York 
Domestic Export 

124-6 Y . scale 2.80 

122 tw scale 2.85 

124-6 W.C. scale 2 2.85 

123-5 Fully rfd.. 3.75 -4.00 

125-7 Fully rfd h) 3.90 -4.15 

128-30 Fully rfd h) 4.00 —4,25 

130-2 Fully rfd (h) 4.35 -4.60 

133-5 Fully rfd (h) 4.65 —4.90 

135-7 Fully rfd (h)5.15 

New Orleans 
Domestic Export 

124-6 Y.C. scale 2.80 

122-4 W.C. scale 2.85 

124-6 W.C. seale 2.85 

123-5 Fully rfd 3.75 -4.00 

125-7 Fully rfd h) 3.90 —-4.15 

128-30 Fully rfd h) 4.00 25 

130-2 Fully rfd h) 4.35 -4.60 

133-5 Fully rfd h) 4.65 -4.90 


Gulf Coast 


FOB. ship at Gulf for domestic and export 
minimum 20,000 bbls.; representing traders’ 


MOTOR GASOLINE 


Aug. 14 ¥ 
60-62 61-63 
Gravity. Gravity, 
400 e.p. 390 e.p. 375 e 
60 octane, .4 50 4.625 4.50 4.625 4.5 
65 octane, .4.75 5.00 4.75 5.00 4.75 
67 oetane. .(p) 4. 875-5.00 (p 4. 875-5.09 ‘p £ 875-5 
68 octane. 5.00 5.125 5.00 5.125 5.00 
70 octane. 5.00 5.50 5.125- 5.50 5 
72-74 oct. .5.25 5.50 5.35 aoe 
Prices Effective Aug. It 
KEROSINE 
44 gravity, w.w 3.73 o.040 o 
$1-43 gravity, wow 3.50 ae » 
41-43 gravity, p.w 3.50 3:425 3: 


00 
50 
50 


Sie ee ee totots 
te 


ee ew wlotsts 


Gousity. 


Prices Effective Aug. 14 Aug. 7 


GAS AND BUNKER OILS 


Gas Oil (i): 


Below 43 diesel index 3.125 3.125 
43-47 diesel index. 3.25 3.375 $3.25 
48-52 diesel index... 3.375- 3.50 9. 3t5 
53-57 diesel index... 3.375- 3.625 3.375- 3.50 
58 & above...... 3.50 3:40 3.50 
LIGHT FUEL OILS 
SA Pei eee 3.50 3.50 
Pe SF ivwwenann 2 B25 ~— S20 3.25 
DIESEL and BUNKER OILS 
(c) Diesel Oil. . e $1.45 $1.45 
(c) Grade C bunker oil $0.80 $0.80 -$0.85 


Grade C bunker oil, in 
cargoes............ $0.78 -$0.80 $0.78 -$0.80 


MID-CONTINENT LUBRICATING OILS 


(Cents per gal. at Gulf; in bbls., FAS.; in bulk, FOB. 


terminals) 





Aug. 14 
(j) Barrels Balk 
190-200 vis. D. 210 brt. 
stock . 22.00 17.80 
150-169 vis. D 210 brt. stock: 
0-10 p.p.......... 18.50 -19.00 14.25 -14.30 
10-25 p.p. : 18.00 -18.50 13.75 -13.80 
150-160 vis. E. 210 brt. 
oc TRC Ee 18.00 13.80 
120 vis. D 210 brt. 
stock............. 17.25 -17.50 13.00 -14.50 
Aug. It Aug. 7 
Bulk Balk 
180 vis. No. 3 color neutral: 
MP Mis. 5540060 10.05 -11.50 10.05 -11.50 
CS a) . 9.55 -11.00 9.55 —11.00 
200 vis. No. 3 color neutral: 
0-10 p.p.......ee 10.80 -12.00 10.80 -12.00 
15-30 p.p.......... 10.30 -11.50 10.30 -11.50 
600 s.r. olive green.... 9.00 -11.25 9.00 -11.25 
600 s.r. dark green.... 7.00 —- 9.25 7.00 -— 9.25 


SOUTH TEXAS LUBRICATING OTLS 
(Vis. at 100° cold test 0, bulk export shipment, FOB 
terminals.) 

Unfiltered Pale Oils: 
Vis. Color 


er $50 4.50 
ro ie ae: 6.00 6.00 
kt ae 6.50 6.50 
500 No. 334........ 7.50 7.50 
700 1NO; @...5. ; 8.00 8.00 
1200 No. 4 : $375 8.375 
2000 No. 4 : 8.50 8.50 
Red Oils: 
Vis. Color 

100 No. 5-6. 1.50 4.50 
200 No. 5-6. .... 6.00 6.00 
300 No. 5-6.. 6.50 6.50 
SOO ING. SO. sci ce a 7.50 7.50 
750 No. 5-6... 8.00 8.00 
1200 No. 5-6 ; ‘ 8.375 8.375 
2000 No. 5-6.. 8.50 8.50 


Note: Red oil prices cover oils with green cast, 
prices for blue cast red oils are slightly lower in some 
cases 


Tanker Rates 


(Approximate freight rates to Continental ports 
shillings per ton of 2240 Ibs., British sterling: 0. S 
ports cents per bbl.) 

Rates Effective Aug. 14 

Crude & Jor Refined OIL & Jor 


Fuel Spirits 
Last Owners Last Owners 
Paid Ask Paid Ask 
Gulf-U.K. Cont.(k) 9/9 9 6 to 10/6 10/6 to 
10 - 11 /- 
Aruba-U.K. Cont. 8 6 8.6 to 93 9 6 to 
k 9 '- 10/- 
Gulf-N. Atlantic 
not E, of | 
Hvy. Crude & 
fuel, (10 to 19.9 
gravity l7e 7c 
Light Crude, (30 
Grav. or Lighter l6c I5e : 
Crasoline I5e 14.5-L5e 
herosine l5c 15.5-l6e 
Light Fuel +e oA l6c 16.5-17e 





a) In barge lots 


fire point e 





Fuel oils meet specifications of U. S. Commercial standards CS12-35. (c) Ships’ bunkers. 
{ For San Francisco cargo prices, add 5c per bbl. to cargo prices shown above. (f) Pacific Specitication 200. 
in bulk (i) Less than by of 1% s 
rate: Tampico, 2c to 3c per bbl. ¢ 
refiners quoting. 


Lighterage. additional at some points. not included. (d) 150 


g) Pacitic Specification 400. (h) Shipment in bags or 


Second-hand barrels. (k) Continental ports in range between meores aux and Hamburg. both inclusive. (1) Venezuela loading, same 


Low pour test, low viscosity, No. 5 generally quoted at $L.: One refiner quoting. (0) No prices reported. (p) Two 
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CRUDE OIL MARKETS 


Prices in $ per bhl. of 42 U.S. 


aals. at the well. A. P. 1. gravity. 


Prices are effective as of 7 a. m. of dates as given 














EASTERN FIELDS 
Posted by Joseph Seep Purchasing Agency 
(Effective March 6, 1939, except Corning 
Jan. 24, 1939) 
Penna. Grade Oil in Southwest Penna. eet” 


MOI Bit Nin atl aia a cee atkins theatre asa 65 
Penna. Grade Oil in Eureka 1 Pipe Lines (W est 

—- eee 1.59 
Penna. Grade Oil in Buckeye Pipe Lines 

(Macksburg, O. $1.55 


Corning Oil in Buckeye Pipe Lines (Ohio). $1.02 
Posted by Other Companies 
Tide Water Associated Oil Co. 
Bradford-Allegany district (Penna. and 
N. Y.) (Effective March 6, 1939) 2.00 
*The Pennzoil Co.: (Effective March 6, 1939) 
Penna. Grade Oil in National Transit Lines *1 93 
The Pennzoil Co. posts $1.93 in Cochran, Frank- 
lin, Hamilton and Doolittle, Pa. fields, prices in 
other lower districts range down to $1.88 per bbl. 
at well. 
MICHIGAN 


Posted by Pure Oil Co. 


Midland, Midland County (April 17, 1939). . .$0.975 
Posted by Simrall Corp. 
(Effective April 20, 1939) 
Crystal, Greendale, Porter and Wise .$0.975 
Beaverton, Buckeye, Bentley, Edenviille. ....$0.95 
PRONG 5c vee oie we oe ea ee kre kd $0.89 


(Effective April 18, 1939) 
West Branc bh, Arenac, and equal grades... .$0.74 
Posted by Bay Pipe Line _ 
(Effective April 20, 193¢ 


EROOAISY: Wid) PRONONG. oc ok occa ewes cece. $0.95 
DUNE GID WONG os ea bic Sicivecchwatcne $0 .975 


CENTRAL STATES FIELDS 
Posted by Ohio Oil Co. 

(Effective June 8, 1939) 
Illinois and Western Indiana - 2 60.9 
ge. SS ae ore $1.05 

Posted by Sohio Corp. 

(Effective Aug. 16, 1939) 
Salem-Lake Centralia $0.85 

Effective June 8, 1939) 
Illinois Basin $1.05 

(Effective July 15, 1939) 

Griffin (Ind.) pool, sand wells............... $0.85 
Griflin (Ind.) pool, McCloskey lime......... $0.80 
Posted by Carter Oil Co. 

(Effective June 10, 1939) 

Louden, Fayette County, Ill.......... .$1.05 
Posted by Ashland Oil & Transportation Co. 
(Effective June 9, 1939 

Somerset Oil in Ashland Lines, Fi ky: 
Big Sandy River 
Kentucky River. . 
Posted by Stoll Oil Refining Co. 
(Effective June 10, 1939) 

Stoll Pine: Line Ot (Rye). acs. civcccsccs . $0.90 
Posted by Fordavilie Gathering Line. Inc. 
Western Kentucky 
(Effective June 9, 1939) 

BS Oe, Re eee ....- $0.90 


Balance of 


CRON Uo 55520 Woks seein ora wlecaewrs eae $1.00 
Corydon Area (Henderson) Se ee $0.90 

CANADIAN. FIELDS 

Posted by Imperial Oil Limited 
Weslern Ontario 

(Effective Oct. 25, 1938) 
UMW: 36 vies. bawudeatanws a waeeees $1.90 
CIF RETIN, oe cae ee an eink ee ates $1.97 


Alberta— Turner Valley 
(Prices f.o.b. field tankage) 
(ffective Jan. 5, 1938) 
Crude ¢ vil 








40-40 9°... $1.14 -40 
41-41 9... 1.16 1.42 
42-42 9 1.18 44 
43-43. 9 1.20 46 
44-449 1.22 1.48 
45-45 9 1.24 1.50 
46-46 9... 1 26 : 1.52 
47-47.9.... 1.28 60-60 .9 eae ee 
48-48 9.. 1.30 61-61 9.. 1.56 
49-49 9 1.32 62-62 .9 1.58 
1.34 63-63.9 1.60 
1.36 04-64.9 1.62 
1.38 
C Crude Naphtha, 65 grav. & above......... $2.14 
Absorption Gasoline 
90% Neec., 20 Ib. Reid v. OOD 6 cele race bee Seiad ae SWS $1.94 
90% Nee., 17 Ib. Reid v.p....... be eae ween 


MID-CONT INENT 
Oklahoma-Kansias 
* For effective dates, see footnote 


Carter Conti- 


Mag- nental Sin- 
Ss: & nolia Texas clair 
Indiana Shell Co. Prairie 
Below 21°. .... $0.70 $0.60 
21-21. 72 .63 
74 66 
6 69 
78 72 
80 7S $0 38 
82 .78 13 
8 81 18 
86 84 $0.86 53 
88 87 88 38 
90 90 90 62 
92 2 92 66 
904 94 904 70 
96 96 96 76 
98 98 98 78 
1.00 1.00 1.00 BO 
1.02 1.02 1.02 82 
1.04 1.04 1.04 8 
1.06 1.06 1.06 86 
inc. ae 1.08 1.08 88 
40 ‘& above 1.10 1.10 Vu 90 


*Fffective by Carter Oil, Oct. 13. 


posting in 
Okla. only; 


Continental Oil, Oct. 11, with lowest 








grade helow 29; Magnolia, Oct. 12, posting in Okla. 
only; Shell, Oct. 22; Sinclair-Prairie, Aug. 10, 1939; 
Ss. O. Indiana, Oct. 17; The Texas Co., Oct. 12. 
North-North Central and ¢ ‘entral Texas 
For effective dates, see footnote 
Texas Co. 





Conti- 
Stano- Sinelair nental 
lind Prairie Magnolia 

Below 21 $0.60 
21-21.9 62 
22-22 .9 641 
23-23 .9 66 
24-24 9 68 $0 56 $0 79 
25-25 .9 TO for for 
26-26 9 rp oil oil 
27-27.9 74 below below 
28-28 9 76 9 29 
29-29 9 78 58 $l 
30-309 80 60 83 
31-31.9 82 62 85 
32-32 .9 84 641 87 
33-339 86 66 89 
34-34.9 88 68 91 
35-359 90 70 93 
36-36 .9 9? 72 95 
37-37 9 O41 74 97 
38-38 9 06 76 99 
39-399 98 78 1.01 
10 & above 1.00 80 1.03 


*Effective Oct. LL, 1938 by Continental, in North 
Tex.; Oct. 12, 1938, by Texas Co. in North & North 
Central Texas. Texas Co.'s lowest grade is 28-28.9, 
at $0.79; by Magnolia, Dee. 3, 1938, in N. and N. 
Central Texas 

Sinclair Prairie prices effective Aug. 10, 1939, are 
in N. Cent. Texas and Mexia 

Jefferson County, Texas 
Posted by Magnolia Petroleum Co. 
Beaumont 
Effective Oct. 12, 1938) 


Below 20° $0.79 30-30.9.. $1.08 

20-20 .9... 82 Sees 6 cece Bene 

: 85 > SS LE Fe) - 

88 rer eb 

91 a re) 2 

of se Rn 

97 We Oss csce cn eee 

1.00 Lo i erm fe 

1.02 Dr ee 

3 . Lo4 39-39 9 cae uae 

29-29 9 1.06 40 & above..... 1.28 
*For be low St. 

Oct. LL, °38, Stanolind Oil & Gas Co. posted same 


gravity and price schedule in West Beaumont field 
as Magnolia 
TEXAS FIELDS 
Posted by Uumble Oil & Refining Co. 
*East Central and *West Central Texas 
Effective Aug. 11, 1939) 





123-23 .9 1$0 46 32-32 .9 $0 61 
24-24.9 8 33-33 .9 66 
25-25 .9 50 34-34.9 68 
26-26 .9 a2 35-35 .9 70 
9 54 36-36 .9 (r- 

9 56 37-37 .9 74 

29.9 nt 38-38 .9 76 
30-309 60 39-39 9 7 
31-31L.9 62 10 & above 80 
*West Central Texas includes Brown, Callahan, 
Coleman, Comanche, Eastland, Fisher, Haskell, 


Jones, Shackelford, Stephens, Throckmorton and 
Young Counties. *East Central includes Anderson, 
Cherokee, Limestone and Navarro counties. +Applies 
in Kast Cent. Texas only. 
Nole: Vffective Oct. 1, 1937, Humble prices are 
based on 100% tank tables at 60F. 
Posted by Pan American Pipe Line Co. 


(Effective Feb. 15, 1939) 





Cayuga, Anderson county $0 68 
PANHANDLE TEXAS 
Posted bv Uumb'e Oil & Refining Co. 
Effective Aug. 11, 1939 
Sweet Sour 
Crude Crude 
28-28 9 $0.52 $0 47 
29-29 9 54 19 
30-309 a6 a1 
31-319 38 33 
32-32 .9 60 95 
$3-33 9 62 a7 
34-349 64 59 
35-35 .9 66 6l 
36-36 .9 68 63 
37-37 .9 70 65 
38-389 72 67 
39-39 9 74 69 
10 & above 76 71 


Effective Aug. 10. Sinclair Prairie posted same 
prices in Panhandle Texas as Humble, Sinclair post 
ing in Gray County the prices Humble posts on 
Sweet crude, and in Carson-Hutchinson counties, 
Humbles Sour crude prices 

“EAST TEXAS 
By Humble, Sinclair Prairie, Stanolind, Tide Water 
Associated $0 90 
By Gulf, Magnolia, Texas Co ‘ $1.10 

‘effective dates: Aug. 10, 1939, by Sinclair 
Prairie; Aug. 11, 1939, by Humble and Tide Water 
Associated; Aug. 12, by Stanolind; Oct. 12, 1938, 
by Magnolia, Texas Co.: Oct. 13, by Gulf 

Fast Texas, Schwab-Ace and 
Livingston Areas of Polk County, Tex. 
Posted by Shell Oil Co., Ine. 
Effective Aug. 11, 1939 


Below 31 $0.70 36-36 .9 $0 82 
31-319 2 87-37 .9 &4 
$2-32.9 74 38-38 9 86 
33-339 76 39-39 9 88 
34-31.9 78 10 & above 90 
35-35.9 80 





NORTHEAST TEXAS 

(Posted by Humble, Aug. 11, 1939) 
Talco A $0.50 

Posted by Magnolia, Oct. 12, 1938 

Cass County and Panola County, Tex.: 
Same gravity and price schedule as S. O. Louisiana 
posts for N. La.-Ark. Crude, whieh see under that 
company. 
Posted by The Texas Co., Oct. 12, 1938) 











Cass County $1.05 
WEST TEXAS and NEW MEXICO 
a For effective dates, see footnote 
Oh 
ec) Sinclair Mag- Texas 

(ec) Stanolind nolia Shell Co. 
Below 20° (b $0.53 
20-20 .9.... ‘ : 0 
2i-21.9... . oe 
re a 59 
93-23.9.. 11 .61 
24-24.9... 3 63 a 
Sea Me ck « 15 .65 65 
20-20.9, .. 17 67 .67 67 
siete 9... 19 69 .69 69 
28-28 .9 a | 71 7 7 
29-29 9... 3 73 73 7 
30-30.9... ; >> 75 Py 75 
31-31.9., 57 77 .77 77 
32-32.9 59 79 .79 79 
33-33.9... ol 81 81 81 
34-34.9...... 63 838 .83 83 
35-35.9... ‘ 65 85 .85 85 
36-36.9.. 67 87 . 87 7 
32-37 .9..... 69 89 for for 
38-38 .9... 71 91 oil oil 
39-39 .9.. soe 73 93 36° & 36° & 
40 & above... 75 95 above. above. 


Pecos County West Teras 
Posted by Humble and Shell, Aug. IL, 1939 

Pecos $0 58 
Yates Shallow Pool (Shell only 15 

a) Effective Aug. 11, 1939 by Humble; Aug. 10, 
1939 by Sinelair Prairie; Shell Oil, Oct. 11, 1938; 
by Magnolia Petroleum and The Texas Co., Oct 
12, 1938; Stanolind, Aug. 11, 1939 

(b) Magnolia posts $0.63 for below 25; $0.65 for 
25-25.9. 





(c) Sinclair Prairie gravity schedule begins with 
below 25, at $0.43, and ends with 36 & above at 
$0.67. Humble posts, in full, the schedule shown in 
above table. Stanolind posts below 26 at $0.45. 

Nole: Humble’s postings ure in these counties: 
Andrews, Crane, Crockett, Ector, Gaines, Glass- 
cock, Howard, Reagan, Upton, Winkler and Yoakum, 
West Texas; and Lea county, N. Mex.; Magnolia’s 
are in Crane, Glasscock, Howard, Mitchell, Upton 
and Winkler: Shell, in Crane, Ector, Glasscoc 
Howard, Upton, Winkler, Lea; Stanolind in Hend- 
rick field, Winkler county; Texas Co. in Ward, 
Winkler and Lea; Sinclair in W. Texas and Lea. 
Posted by Sinclair Prairie Oil Marketing Co. 

(Effective Aug. 10, 1939) 
Eddy county, N. Mex. 
Posted by Continental Oil Co. 
(Effective Oct. 11, 1938) 
Artesia, Jackson and Maljamar pools, New Mexico: 
gravity schedule beginning with below 29, at $0.61; 
29-29 9, at $0.63; plus 2c differential for each gravity, 
up to 40 & above, at $0.85. 
COLORADO 
Posted by Continental Oil Co. 
(Effective Oct. 11, 1938) 
Ft. Collins and Wellington 


$0.57 


Selow 29 -$0 81 35-35 $0.95 
. oh Se 83 36-36 ae a .97 
30-30.9......... .89 ere 99 
31-31.9... ~~ 87 3. et Ree 
Ko a 89 39-39 9 sve eee 
Se 40 & above ere ef 
34 ee 93 

Canon City and Florence e, Col $0.90 


SOUTH AND SOUTHWEST TEXAS 
411 Shown Below Posted by Humble Oil & 
Refining Co. 
(Effective Aug. 11, 1939) 
Carroll, Clark, Darst Creek, Hilbig, Salt Flat and 


Zoboroski crudes $0.76 
Van crude $0.73 
Conroe $1.07 
Alice $L.00 
Flour Bluoff $0.95 


Oct. 12, °38, Magnolia posted $0.96 in Darst Creek ; 
$0.87 in Luling; $0.99 in Lytton Springs; $1.14 for 
Cleveland, and $1.02 in Hardin, both in Liberty 
county, Tex 

Oct. 12, °38, The Texas Co. posted $0.96 in Darst 
Creek. 

*Anahuac and Dickinson 
Effective Aug. ll, 1939 


Below 20 $0 61 30-309 $0.83 
20-209 63 31-3L.9 BS 
21-21 .9 65 32-329 87 
22-22 .9 67 $3-33 9 89 
23-23 .9 69 $4-34.9 91 
1-24 9 71 35-35 .9 93 
25-25 .9 73 $6-36.9 95 
26-26 9 75 37-37 .9 97 
27-27 .9 77 38-38 9 99 
28-28 9 79 39-39. 9 1.01 
29-29 9 $1 10 & above l 


0S 
Gillock, Hull, 


shallow sand), 


“Includes Cedar Point, Fairbanks, 
Pierce Junction, pe 0 Bend 
Satsuma, Tomball and Turtle Bay. 

"Sweden Crude 
effective Aug. LI, 1939 


30-30. 9 $0.88 36-36 .9 $1.00 
s1-31.9 90 37-37 .9 1.02 
32-32 .9 92 38-38 9 1.04 
13-33 .9 94 39-39 9 1.06 
34-34.9 96 10 & above 1.08 
$5-35..9 98 


(Continued on next page 
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“Includes high gravity crude purchased in Bena Posted by Continental Oil Co. O’Connor-McFadden, _ Plymouth, Raccoon Bend 
vides, Tesoro, Fitzsimmons, Kelsey, and Heyser | Effective Oct. 11, 1938 (deep sand), Refugio, Saxet, Sugarland, Thompsons 
Tex. fields, by Humble | ; : ’ 


$1.03 Tom O’Connor. Webster and West Columbia 


Tepetate and Ville Platte, La. +$0.73 for Below 21 


Effective Jan. 1, 193 
Abbeville, La. 


Tomball, Texas 
Stanolind, effective Aug. 12, 1939, posted same 
prices as Humble posts in Anahuac-Dickinson, except 


§ ; ) Below 36 $0.92 ie | 
that Stanolind’s gravity schedule begins with below $6.96.9..... o4 39-39 9 —aee eee: ol 
29, at $0.79. Rest of schedule same as Humbles 37-379... 06 40 & above..... 1.02 ROCKY MOUNTAIN FIELDS } 


*Mirando 


Posted by Humble 


ffectiy ac i. cae Posted by Caddo Crude Oil Purchasing Corp. Posted by Stanolind Oil & Gas Co. 
en e g 5 


(Effective Oct. 11, 1938) 


| 
' » 9 _9- -0 I clive J 7 17 939 . . . - 
a = “a ” m4 ee 36 ; ” on Allison area Mamet Py cen $0.95 | Salt Creek, (except Tensleep crude), Midway and 
ne 2 oo <0-20.9 30 ; : A oa Re We Pea et Be ne ‘ Dutton Creek, Wyo., same schedule as Stanolind 
a a > iy pete ee 2 82 Lisbon, N. La. { posts in Oklahoma-Kansas, ranging from $0.86 to 
9299 4 4 radi eidih 84 Effective Aug. 1, 1939 $1.10, which see under Mid-Continent crude on 
39 7 9999 8 = | ; : ace 
a4 74 9 he —= ad 27-27 .9 $0.56 32-32.9 $0.66 | Previous page. 
” ad .- > 28-28 .9 58 33-339 68 | ‘Tensieep. Salt Creek fie 064 
"Includes low gravity crude purchased in Duval 29 30 9 60 34-34.9 *0 | a wrpenelegnn sdeenendae aA aiean ' van 
a a Webb and Zapata counties 30-309 62 35 & above 72. | WBMaatR AG Soi. osc ounce ceascen 0.90 
31-31 .9 64 Grass Creek, light............-+.++200+5 - 0.90 | 
LOUISIANA-ARKANSAS Note: S. O. Louisiana prices in all La.-Ark. fields, | Frannie Sele tic go'a.ca 5 aise eoree Sims alee » O.55 
| : ; : ; effective Oct. 5, 1938, are on 100% tank table basis ee ee eee ieee erie wae OS 
Posted by Standard Oil Co. of Louisiana a ; Hamilton Dome, Wyo..............eee0: . 0.35 
Effective Aug. 14, 1939 “Includes Buckner, Magnolia, and Village pools Soamatas tenure ee ae - 94s 
aton Tw¥rE Co WE . j 
nie GULF COASTAL FIELDS | 
os La. South *Ark. ll niver- Posted by *Humble Oil & Refining Co.. 
weet La. Sour sity Sinclair Prairie Oil Marketing Co. 
Selow 21 $0.53 «$0.60 «$0.43 $0.65 and Stanolind Oil Purchasing Co. Posted by Ohio Oil Co. 
91 © 9 ‘ > " ‘ , . 
43 +4 o ve ea = eed Humble Sinclair Stanolind (Effective Oct. 11, 1938) 
22-22 ) ) 
») Oo” oa y 2 ' ‘ 
<4 4 - Below 66 Below ra ( 7 "* ( a he ( — PA MRI WO. os 5s cn vtecs er ree I oo. 90.90 
24-2 2 68 yA i3 ; : : irass Cree i ee re errr 
25-25 .9 33 0 1b 35 Below 20 $0 71 $0.59 | sarah ini —_ ead ies coin nl a el 1.00 
26-26.9 a4 2 a v7 20-20 .9 73 62 $0.73 |) WEMBE RGN ro. eect ays etc e 0.77 } 
21-2 i “4 a 19 79 21 21 9 7 4 > EOF yA OOR, MORE. 6 55.5 ids inte 0.92 
28-28 9 6 6 51 81 22-22 .9 77 6 77 
29-29 9 63 78 53 $3 23-23 .9 79 71 79 
30-309 65 80 5) 85 24-24.9 81 74 81 
31-319 67 82 57 87 25-25 ..9 83 77 83 (Effecti — 
32-32 9 69 84 9 89 6-26 9 85 80 85 Effective May 1, 1938) 
53-33 9 vl 86 61 91 27-279 87 82 87 Gress Creek. BORNE ..«.65<6065555240K5ex $0 50 
34-349 73 88 63 93 28-28 .9 89 84 89 : ‘ 
85-359 > 90 65 95 29-29 9 9] 86 9] j 
36-36 .9 77 92 67 97 30-309 93 88 93 
We ‘ > > - 5 7 
8 rr > 4 i 4 " os = 4 : 7 Hn a (Effective Nov. 16, 1937) 
39-39 9 83 O8 23 1.03 33-339 99 9A 99 am PUNO Cc. 6s elu snelsc.0-5 ee $0.90 
110A above 85 1 00 75 1.05 44-34.9 1.01 96 1 ol 
35-35 .9 1.03 98 1.03 
Effective Aug. 14, 1939 36 x6 2 He a fn 
37-37 .9 7 2 Y . . —" 
Smackover, Ark $0 60 38 38 9 109 104 109 Posted by Continental Oil Co. 
Cotton Valley Distillate $1 00 39-39 9 111 1.06 111 (Effective Oct. 11, 1938 
Posted by Arkansas Fuel Oil Corp. 10 & above Las 1.08 1.13 Cine ica WE cd oe eek $110 
(Effective Jan. 28, 1937 *Humble’s prices apply in these Texas fields ie SUGGES, WMO. os ce ceisaccaves 0 98 | 
Urania, La. x $1.02 Amelia, Clear Lake, Goose Creek, Greta, Mykawa, Emon Creek, WYO... .6- ccccsase : 0.77 





CALIFORNIA, Posted by Standard Oil of California 


All gravilies above those quoted lake highest price offered in the field. Prices effective Feb. 26, 1936. except Huntington Beach, Plava del Rev, Santa Fe | 
Springs, Kern Front. Signal Hill (Long Beach) effective March 7, 1936; Elk Hills effective June 22, 1935: Lakeview Area, Ang. 19, 1936; El Segundo and 
Wilmington, Oct. 15, 1937; Greeley-Canal, July 9, 1938; Montebello, Aug. 11, 1939 





« Z z 
* ~ =. 
y c > < : =ii te 2 
x €& . ™ ‘ = Pa s & - 2&* cf 7 
—=ocoS s£ = = = ry " => S St 2 = e5< s5 Po] 
SU ee ‘oO = z = e § aE = 6S : =H, 6s = ie 
moore § 2 7 i <. = = - + a] mee ¢ > © =< = e HE "= = ~ 
“Gs-- £ 2 = 7” ef 4 2 > £85 = O = [= b. = >S fw = % & 
suhe = i ae 3 = s& 65 a 4 e sCe 8 ‘ £< = = «SS ©, & 2 e 
= o,c= i te £ > $e ec £ C cs ae” e ss = te = = 636 GE = id 
Sev= GS s §8 w F EE £8 §& & © £#— 65 f= & $3 F§ w« SEH EC F : <£ 
Geovty HUEY F =< Be §& E SC 22 &€ © FE BEE SF BE F BE fF EE sed Of SS S B&B 
13-13.9 : ss ake = puis: - my riecare ee artic ; 
14-14.9 $0.80 $0 79 $0.74 $0.78 $0.79 $0.80 $0.76 $0.80 $0.76 $0.76 $0.77 $0 78 $0.70. $0.70 $0.70 ... $0.70 $0.70 
| 15-15.9 80 79 74 73 79 80 76 80 76 76 y | eee 70 - 70 :. ee 70 70 
16-16.9 80 79 7A 78 79 80 76 80 76 76 Rr | ee | ae 70 .70 a 70 270 
17-17.9 80 79 74 78 81 80 76 80 76 76 7 Oo S| Soe . re | 7 36.70 
18-18.9 80 79 74 78 84 80 78 82 76 76 ie SE mas 70 70 70 se 70 70 
19-19 9 82 79 74 82 87 84 81 85 .76 .78 as : ane 70 7 Se: aS ek: 7h 70 
| 20-20 9 a5 79 74 85 90 88 84 88 .78 82 77 80; 70 78 78 ; aA 72 T0 
| 21-21.9 88 79 74 89 93 93 88 91 .80 85 7 | BA i ae 73 $2 ae $2 8.74 70 
22-22 .9 92 82 74 92 96 98 92 93 84 89 79 ae: ae 77 7 ae 86 78 72 
| 23-23.9 95 86 7 96 99 1.02 96 84 79 96 88 .93 82 92 .? a 80 92 92 om 90) 82 Th 
| 24-24 9 99 9] 80 1.00 1.02 1.06 99 88 81 99 91 .96 85 96 . 84 97 97 ; Of Ro wil) 
25-25 .9 1.03 95 2 1.08 1.05 1.11 1.03 93 83 1 02 2: .89 99 86... 88 1.01 1.01 : 98 9u 8% 
26-26 .9 1.06 1.00 85 1.07 1.09 1.16 1.06 .98 86 1.05 _, ae 93 1.03 90 91 1.06 1.06 1.02 
97-97 .9 1.10 1.05 Se 2st 4.92 i218 20s 88 1.02 97 1.06 .95 95 1.10 1.10 $0.91 1.06 
28-28 .9 1.14 1.10 90 1.14 1.15 L.i4 1.07 90 1.06 os ROL £0 .99 99 1.15 1.15 94 1.10 
99.99 9 1.37 2.35 93. 1.18 1.18 J ya & bs. 93 1.09 i‘ 1.06 1.14 1.03 1.02 1.20 1.20 98 1.14 
30-30.9 i221 2.19 95 1.22 1.21 Be Ee & 95 cee 2.27 61 06 4.25 Las £2 1s 
31-31.9 — —- - 1 24 case O22 97 L.24: 22k 2.32 1.09 1.39 1.29 1.06 
32-32.9 *Elwood Terrece Bima at 8 2t ee Las 25> §.36 1.13 1.34 1.34 1.09 Kettheman Hills 
13-339 3 1.32 Lize 1.28 £290 37 62,368 2:38 128 o.. 29 
34-34.9 1.32 137 ee. TS |e. > Sy ee 1.20 ; Eee 1.23 
35-35 9 ‘30 :.42 1.30 iz . 1.20 3 1.27 
36-36 ..9 . 1.39 1.46 1.34 Loo . a 1.24 ; 2 
37-37 .9 1.43 1.51 1.38 1.37 : la ao 
8-389 , - 1.56 1.42 1.42 1.31 1.39 
39-39 9 ee 1.61 1.47 ee 1.43 
10-40 9 om 1.66 1.51 1.39 
41-41.9 1.55 1.43 
42-42 9 1.59 1.46 
43-45 9 1.63 1.50 
| 44-44.9 1.67 1.54 
45-45 .9 1.71 1.57 
46 16.9 ri 1.61 
47-47 ..9 1.65 
18-48 9 1.68 


tAlso Mchittrick, Kern River. Kern Front and Reund Mcuntain $0.70 thru 19.9 gravity: no higher gravity quoted. 


tWilmington prices differ on gravities below 18.9 Prices are: 14-16.9, $0.75: 


| 
| 
| *F. o. b. ship. 
| ; 17-17.9, $0.77; and 18-18.9, $0.79; rest of schedule same as Signal Hill. | 
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ness. 

Jobber buying of domestic grades 
was reported to have hit the “in- 
between” season. Jobbers who began 
filling storage early for the coming 
heating season were out of the mar- 
ket. Those who deferred purchases 
were reported now inclined to wait 
further before filling storage to watch 
developments in freight rates and 
crude price reductions. 

Industrial fuel orders were small, 
as larger consumers have purchased 
requirements for over August or the 
third quarter. 


# * * 


TULSA, Aug. 14. Mid-Continent 
suppliers last week reported receiving 
occasional speculative inquiry for heat 
ing oil for fall. For the most part, 
however, few shipments of light oils 
were reported and quotations were un- 
changed. 

Heavy fuelS were moving out rea 
sonably well as road oil, sellers said. 
Industrial demand for heavy oil was 
reported good, although no open spot 
sales were reported. 


Esso Program Sponsors 
Civilian Aviation 


NEW YORK, Aug. 14.—At a lunch 
eon honoring Capt. William J. Tate, 
host to the Wright brothers during 
their historical experiments at Kitty 
Hawk, Standard Oil Co. of New Jer- 
sey officially launched its “Wings for 
America”, a program intended to in- 
terest “Mr. and Mrs. Average Citizen” 
in the progress of civilian aviation. 

Through “Essowings”, an organiza 
tion dedicated to the interests of Civil 
ian Aviation in the U. S., the company 
is sponsoring a special aviation exhi- 
bition at the New York Museum of 
Science and Industry and making it 
possible for the average citizen to 
try his hand at the controls of a 
modern training plane. 

At the head of “Essowings” is R. C. 
Oertel, who was toastmaster at the 
luncheon. The guest list included many 
flyers and other persons directly con- 
nected with aviation, among them: 
Casey Jones, famous flyer and “Wings 
Commander” of Essowings; I. S. 
Randall, sales manager of TWA; Lau- 


rance Rockefeller of Eastern Air 


Lines; Richard Aldworth,  superin- 
tendent of Newark Airport; and Mrs. 
B. A. Gillies, president of the 99's, 
women pilots organization. 


ATLANTA, Ga. Aug. 14.—July 
gasoline tax collections amounted to 
$1,751,698, Georgia Department of Rev- 
enue reports, more than 9 per cent 
above sum collected same month last 
year, $1,595,086. So far this year the 
state has collected $11,947,336 as com- 
pared with $11,101,799 during Jan.-July 
1938. Georgia’s tax is 6 cents per gal- 
lon. 


flected the seasonal mid-August dull- C, A 5 4s t . i b D 





Situations Open 





WANTED 

Experienced man for bulk station op- 
eration in West Virginia. The man we 
want must be a top salesman, capable 
of developing an agency, and com- 
petent in managing service station 
outlets. Preferably under 35 years of 
age. 

Box 150, National Petroleum News 











For Sale 


GOOD-GOING LUBRICATING oil and grease 
business for sale. Making 20% net on in- 
vestment. Price $50,000. Address Box 146, 
National Petroleum News, 1213 West Third 
St., Cleveland, Ohio. 


Business Opportunity 





ATTENTION PRODUCERS AND 
REFINERS 
Petroleum producers and refiners in- 
terested in extending their business 
and willing to appoint us as_ sole 
agents for India, Burma and Ceylon 


Apply Messrs. Krunar & Company 
Post Box 695, Bombay, India 








Professional Services 





ANTI-KNOCK VALUES 
DETERMINATIONS 
The Gray Industrial Laboratories 
Chemists and Engineers 
Specialists on Petroleum Products 
961-976 Frelinghuysen Ave. 
NEWARK, N. J. 
Telephone Bigelow 3-4020 











ROYAL E. BURNHAM 
Attorney-at-Law 
Patent and Trade Mark Practice 
Exclusively 


511 Eleventh Street, N. W. 
Washington, D. C. 








ACCURATE LABORATORY TESTS 
GASOLINE OIL 


Standard Methods Employed 
Octane Ratings by A. S. T. M. CFR Unit 


THE DETROIT TESTING LABORATORY 
554 Bagley Avenue, Detroit, Mich. 








HUNTLEY & HUNTLEY 


Petroleum Geologists and{Engineers 


L. G. Huntley J. R. Wylie, Jr. 


Grant Building Pittsburgh, Pa. 








Classified Rates 











“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business Opportunities,” 
“Miscellaneous” classifications, set in 
type this size without border — 10 
cents a word. Minimum charge, $3.00. 


“Position Wanted’’—5 cents a word. 
Minimum charge $1.00. 

Advertisements set in special type 
or with border—$4.00 per column inch. 

Copy must reach us not later than 
Saturday preceding date of issue. 


All advertisements carried on this 
page are payable in advance. 
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“STRICTLY PERSONAL’ 


President W. G. Skelly of the Skelly 
Oil Co., after six auditions, has been 
declared a baritone and been inducted 
into the Society for the Preservation 
and Encouragement of Barber Shop 
Quartet Singing in America. Present 
when the official membership certificate 
was presented were Rupert I. Hall, na- 
tional president, Vice President R. C. 
Joplin of the Phillips Petroleum Co., 
Bartlesville, Okla.; O. C. Cash, tax ex- 
pert with Stanolind Oil & Gas Co., and 
permanent third assistant vice chair- 
man of the organization which he 
founded, and O. P. Erickson, national 
secretary and treasurer. 

+ x 

Newest additicn to the oil fraternity 
of Illinois is David Powley, son of Mr. 
and Mrs. Lon Powley (Dixie Oil & Gas 
Co.), of Hoopeston, Til. 


* * * 


Charles E. Kiein, superintendent of 
Phillips Petroleum Co.’s northern pro- 
duction division, recently retired after 
more than 30 years in the oil business. 
Born in Massillon, Ohio, April 17, 1882, 
his first job was in a foundry at Mas- 
sillon. He started in the oil business 
in 1907 at Cleveland in Indian Terri- 
tory, joined the Phillips organization 
in 1919. 

* * * 


The current issue of The Oil Can, 
official publication of Illinois Petroleum 
Marketers Ass’n., pays tribute to five 
oil-man legislators serving their first 
terms in the Illinois house of represen- 
tatives, as follows: for their “fair and 
equitable consideration (given) to ali 
matters of legislation pertaining to the 
oil industry which came before them.” 
The article, in part, follows: 

“All but two of these oil men legis- 
lators depend upon the oil industry for 
their livelihood while the other two al- 
though physicians are as well affiliated 
with the oil industry. Another peculiar 
coincidence is that all five of them 
are within the ranks of the Independent 
branch of the industry. As to the poli- 
tics of these oil men members, two 
are Democrats and three Republicans. 
All are members of the House of Rep- 
resentatives. 

“Representative Lew Wallace, Re 
publican, is an Independent jobber op 
erating as the Ben Hur Oil Company, 
Mattoon, Illinois. Representative J. L. 
(Jack) Wellinghoff, Democrat, is affili- 
ated with the New Era Oil Co., Belle 
ville, he being the son-in-law of William 
Breitwieser, a member of that Indepen- 
dent jobbing firm. Representative Ed 
Marvel, Democrat, whose residence is 
Edinburg, Illinois, has long been affili- 
ated with the oil industry dealing di 
rectly with Independent jobbers. Fo) 
some years he was a lubricating oil 
salesman and later in business for 
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himself as a compounder and mar- 
keter of lubricating oils, with his plant 
located at Taylorville. Mr. Marvel has 
also served as Sheriff of Christian 
County. Dr. Raymond C. Gillogly, Re- 
publican, is a physician and surgeon, 
and with his partner, Glen R. Cut- 
singer, operates the Ocean to Ocean Oil 
Company at Newman, Illinois, and the 
Allerton Oil Co., Allerton, Ill. Dr. John 
R. Thompson, Republican, a resident of 
Bridgeport, Illinois, is a physician as 
well as a farmer. Dr. Thompson, while 
not a full fledged oil man, yet he re- 
sides in the heart of the oil producing 
fields in Lawrence County and has oil 
production holdings. He has also 
served in the capacity of attending 
physician for one of the major refin- 
eries operating in his County so we 
feel it quite in keeping to classify Dr. 
Thompson among our oil men legis- 
lators. 


“In the above members of the House 
of Representatives the petroleum in 
dustry of Illinois has capable represen- 
tation and we take this opportunity 
of expressing our appreciation of the 
fine work they have done during the 
session of the Legislature just ended. 
In all legislative matters coming before 
them they were fair to their constitu- 
ents and as well to the industry in 
which they are affiliated. While all of 
them are serving their first term as 
members of the State Legislature yet 
they did justice to their undertakings 
equally as well as some of the older 
and more seasoned members of the 
Assembly. They are entitled to high 
recognition from the oil industry of 
Illinois, and oil men in each of their 
respective districts should by all means 
express their appreciation to them 
whenever they have occasion to meet 
them. Better still write them a letter 
of commendation--they will appreci- 
ate it.” 


Miss Mary Sue Collins has returned 
to her position as assistant secretary 
and treasurer of the Western Petro- 
leum Refiners Ass’n., after a three 
months leave of absence. She spent a 
portion of the time in New York and 
the remainder in Texas and New Mexi- 
co. 


W. H. Wheeldon has been named 
assistant superintendent of natural 
gasoline plants for the Lone Star Gas 
Co., and will make his headquarters in 
Dallas. Mr. Wheeldon has been super- 
intendent of plants for the company’s 
West Texas division with headquarters 
in Ranger, Tex. He succeeds Paul C. 
Coffin, who resigned recently to be. 
come general superintendent for the 
Shamrock Oil & Gas Co. at Amarillo. 


Mr. Wheeldon’s place at Ranger will 
be filled by John M. Kindle, formerly 
superintendent of the company’s Trini- 


dad. 
x *x * 


John P. Herrick, oil producer, for- 
mer newspaper publisher, banker, of 
Bolivar, Olean, Bradford, and other 
points east and Los Angeles, is back 
in his home country of Olean, after 
vacationing in California. 

He reports that Townsend petitions 
are thicker than flies, with the wealthy 
southern California residents moving 
to Nevada, a state that has no income 
or inheritance tax. Who all will stay in 
California to help pay the taxes for 
the Townsend pensions, he doesn’t 
know. 


E. L. Mott of Crown Central Petro 
leum Corp. has been transferred from 
Kansas City to Glen Ellyn, IIl. 


» + * 


Miss Clara Gartman, natural gasoline 
sales manager for Skelly Oil Co., is tak- 
ing her first vacation in several years 
and has gone to Seattle to visit rela- 
tives. 

cS k * 

Sixteen new members have been 
elected to the central committee of the 
American Petroleum Institute’s public 
relations committee. They are: 

MARKETING, Russell Williams, In- 
dianapolis, Bonded Oil & Gas System; 
J. M. Houghland, Nashville, Spur Dis- 
tributing Co. 

INSTITUTE ACTIVITIES, W. H. 
Meier, Dallas, Atlantic Refining Co.; W. 
E. Gilbert, Los Angeles, Shell Oil Co. 

FUEL OIL, Frank Spencer, Chicago, 
Spencer Petroleum Co.; A C. Godward, 
Minneapolis, W. H. Barber Co. 

OIL BURNERS, Frank H. Dewey, 
New York, Oil Burner Institute. 

INVESTORS, Paul I. Johnston, Tul- 
sa, National Assn. of Petroleum In- 
vestors. 

TRADE ASSOCIATIONS, George 
Reid, Houston, Gulf Coast Refiners 
Assn. 

EQUIPMENT MANUFACTURERS, 
W. L. Childs, Houston, Reed Roller 
Bit Co.; G. Denny Moore, New York, 
Gasoline Pump Manufacturers Assn. 

TRANSPORTATION, J. E. Moss, 
Philadelphia, Atlantic Refining Co., 
marine; J. S. Wood, New York, Pan 
American Petroleum & Transport Co., 
tank cars; J. F. Winchester, New York, 
Standard Oil Co. of New Jersey, and 
Cc. J. Yokum, Detroit Petroleum Tran- 
sit ‘Corp., tank trucks; and Clark 
Kountz, Independence, Kans., Sinclair 
Prairie Pipe Line Co., pipelines. 


* * * 


The Ohio Gas & Oil Men’s Ass’n. re- 
cently elected as its president for the 
coming year, T. C. Jones, Delaware, O., 
president of The Delaware Gas Co. 
W. R. Pringle, Cleveland, of East Ohio 
Gas Co., was elected vice-president, 
while Frank B. Mauller was re-elected 
secretary-treasurer. 
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ANOTHER GOOD REASON DISTRIBUTORS PREFER TO DEALWITH SOCONY-VACUUM: 





Direct Action— 
rompt Decisions 








Direct action—prompt decisions—from men in lo- 
cal Socony-Vacuum offices—make things easier, 
say our distributors. They tell us this is one of the 
things they like best about the Socony-Vacuum 
distributorship. They aren’t held up by “red tape” 


at critical times. They get full and fast cooperation. 





For Complete Details on the Socony -Vacuum Distributorship 
WRITE OR WIRE THE NEAREST OFFICE LISTED BELOW : 


NEW YORK,N. Y. CLEVELAND, OHIO 
26 BROADWAY 4614 PROSPECT AVENUE 
KANSAS CITY, MO. ST. LOUIS, MO. 
FEDERAL RESERVE BANK 4140 LINDELL BLVD. 
esas MILWAUKEE, WIS. 
CHICAGO, ILL. 907 S. FIRST ST. 
. E. VAN BUREN ST. DALLAS. TEX. 
DETROIT, MICH. MAGNOLIA PETROLEUM CO. 
%”3 WEST GRAND BOULEVARD MAGNOLIA BLDG. 





Socony -Vacuum maintains many other conveniently located 
service offices to give you close and fast cooperation ! 


























SOCONY-VACUUM 


\OCONY-VACUUM OIL COMPANY, INC. 











Ernest Studerus 


e Ernest Studerus, serving his fourth term as president of the Fuel Oil 

Distributors Ass'n. of New Jersey was a pioneer oil burner distributor 
in his territory. He began selling burners in 1925 and two years later 
entered the fuel oil business. 

Today, his company, the Studerus Oil Co., Kearny, N. J., is one of the 
largest fuel oil distributors in northern New Jersey, operating 32 trucks and 
a water terminal on the Passaic river. The terminal, when built in 1929, 
had 100-foot frontage on the river, 400 additional feet frontage have since 
been added. 

“Emie,” as he is known by fuel oil men along the East Coast, has been 
active in fuel oil association work for some time, and his selection as head 


of the New Jersey group was unanimous. 
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